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Outside 
investors 
flood into 
market

Climb aboard the MAX 

Oil and gas companies pour 
energy into recycling water 

Special: 
Boomers

INSIDE

Multigenerational workplaces are 

increasingly common, as are tensions 

between boomers and those behind 

them. Also, marketing to boomers, 

along with our latest directory with  

hundreds of listings.

BY MOLLY ARMBRISTER
marmbrister@ncbr.com

A lot Northern Colorado residents 
feel it’s a great place to live and work 
and now a growing number of nation-
al players appear to agree, spending 
close to $150 million in real estate 
deals since the beginning of the year.

The list of projects and invest-
ments bankrolled by companies from 
out of the market, or even out of state, 
is a long one, and Northern Colorado 
is only getting more attractive to the 
outside investor, according to Steve 
Kawulok of Sperry Van Ness.

“Fort Collins in particular is in 
the national spotlight,” Kawulok told 

COURTESY CITY OF FORT COLLINS

The wheels on this bus will go round and round on a five-mile route on Mason Street. 

➤ See Deals, 15A
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➤ See Recycling, 22A

BY STEVE LYNN
slynn@ncbr.com

Oil and gas companies doing 
business in Northern Colorado are 
increasing their investments in water 
recycling in an effort to cut their con-
sumption, reduce costs and perhaps 
dampen criticism from environmen-
talists and others. 

The issue is rooted in hydraulic 

fracturing, a practice that consumes 
large amounts of water during drill-
ing. Fracking can involve pumping 
millions of gallons of water into a 
drilled hole to release oil and gas 
trapped in shale. 

Western Slope operators tend to 

A detailed sneak peek at the $840,000 buses 
that will run along the Mason Corridor, down 
to the leg room and GPS systems.

WATER BANK THE WAY TO GO?  
Page 3A

Inside the MAX
The fi rst offi cial operating day for the MAX Bus Rapid Transit system isn’t until May 
2014, but here’s a sneak peek at the buses that will run along the Mason Corridor. 
Each bus costs about $840,000 and features modern amenities aimed at people who 
actually choose to take the bus, not because they have no other mode of transport. 

The buses will get “signal priority,” 
an effort to reduce travel time for 
passengers. Traffi c signals will be 
equipped with a video-detection 
system that recognizes the buses.

All fi ve of the buses will feature the same 
aerodynamic, sleek design. Unlike standard Transfort 
buses, MAX buses will not have advertising space, in 
an effort to create one brand for the project.

The transportation department will add some artistic 
fl air to stops, to the tune of $35,500 more than would 
have been spent on plain fi xtures. Benches will be cast-
concrete, and light posts and glass shelters meant to 
protect riders from the elements will also include artistic 
touches, symbolizing the name of the stop. For example, 
the wind shield at the Troutman stop will feature brown 
trout. Louisville-based artist Robert Tully is completing 
the artwork. Each stop will also include bike racks.

MAX buses will each have three 
doors; standard Transfort buses 
have two. Like many of the MAX 
features, this one is meant to get 
passengers on and off the bus as 
quickly as possible.

The windows on MAX 
buses are made of 
tinted glass that will 
run the full length of 
the bus, with supports 
visible from the inside 
only, giving the outside 
of the bus a sleek look.

The buses will run on compressed 
natural gas rather than diesel. The 
transportation industry as a whole 
is moving toward CNG, and it is a 
cheaper option.

Leg room on the standard Transfort 
buses varies, according to city offi cials, 
but passengers generally have about 
26.5 inches of clearance. The leg room 
on the MAX buses will range between 
30.75 inches and close to 31.5 inches.

Passengers will be able to bring their bikes onto 
buses, then stow them for safety.

Each bus will include 60 seats, some of which 
will face the front of the bus while others will 
face the center. They’ll feature stainless steel 
construction with modern upholstery. Each 
bus will be able to hold 100 riders.

Buses will 
eventually offer 
free Wi-Fi to 
passengers.

Passengers in wheelchairs 
will be able to use a new 
type of “securement” 
area that enables them to 
secure their own chairs in 
place for safety, rather than 
waiting for a bus attendant 
to help secure them.

Stops along the fi ve-mile route will feature 14-inch 
tall platform areas. Each bus will be equipped with 
a ramp that deploys rapidly, allowing passengers 
with disabilities to quickly board the bus.

Passengers will be able to access 
off-board ticketing, which will enable 
them to board the bus from any of the 
three doors, speeding up the boarding 
process and getting passengers on 
their way faster than the single-door 
boarding featured on Transfort buses.

MAX stops are a half-mile apart, rather than a 
quarter-mile apart like standard Transfort stops, 
yet another effort at improving travel times. The 
average trip from the under-construction south 
transit center near Harmony Road and Mason 
Street to the north transit center in downtown 
Fort Collins will be 20 minutes.

Stops will also include real-time 
bus arrival information, both 
visually and audibly. Stops 
will also include LCD screens 
that will use global-positioning 
software to provide the 
locations of all the MAX buses 
at a given time.

A portion of the MAX bus route will run in 
“guideways,” or dedicated lanes created 
especially for the bus rapid transit system. 
The guideways will keep the buses out 
of regular traffi c between Harmony and 
Horsetooth roads and between Drake Road 
and CSU. Other parts of the route will mix 
MAX buses in with vehicle traffi c.

Reported and written by Molly Armbrister
Designed by Chad Collins
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Your business’s most valuable asset is the people that drive it. 
Their potential is creative, dynamic and boundless. Kennedy 

and Coe LLC offers People Growth Strategists to help grow your 
employee investment, and therefore your results, to the fullest 
capability. An arsenal of consulting tools and proven growth 

strategies including executive coaching, incentive compensation 
plans, performance management and talent recruitment means 
no employee’s potential will remain unrealized on our watch.

Inspire greatness at www.kcoe.com or call 800.303.3241.

Gov’t R&D key to Brazil’s energy strategy
BY STEVE LYNN
slynn@ncbr.com

FORT COLLINS – Brazil’s success 
in incorporating a variety of sources for 
its energy supply is rooted in govern-
ment investment and decades of plan-
ning, the head of the country’s energy 
department said Tuesday.

Speaking at the Net Zero Cities 
conference at the Fort Collins Hilton, 
Roberto de Goboi, director of the Bra-
zilian Department of Energy, Envi-
ronment and Economy, said that bio-
mass accounts for 
nearly 30 percent 
of Brazil’s domestic 
energy supply vs. 12 
percent globally.

Hydroelectric 
power totals almost 
15 percent of Bra-
zil’s energy supply compared with just 
2 percent worldwide.

“The national bank has invested 
much in research and development,” 
Goboi noted.

Net Zero Cities is a two-day event 
featuring panel discussions and speakers 
on topics related to renewable energy. 

Goboi said Brazil began thinking 
about renewable energy decades ago.

In 1966, Brazil developed the first 
of five key programs whose focuses 
include petroleum, hydropower, bio-
diesel and biomass. Those plans led to 

the direct development of infrastruc-
ture supporting those energy sources. 

Brazil, which ended state monopoly 
and control of its oil industry in 1997, 
today is “self-sufficient” in terms of the 
2.2 million barrels of oil it produces 
daily, Goboi said. It produces nearly 
66 million cubic meters of natural gas 
daily. 

Elsewhere, the Brazilian govern-
ment’s hydropower plan has helped 
the country achieve significant hydro-
electric capacity of 126,000 megawatt 
hours, Goboi said. Goboi projects a 
$337.7 billion investment in Brazilian 
hydropower from 1974 to 2020.

As for biofuels, Brazil started its 
ethanol program in 1975. The initia-
tive, responsible for 4.5 million direct 
and indirect jobs, produced 27.5 billion 
liters of ethanol last fiscal year.

The country plans to expand its 
ethanol program by producing 1 billion 
tons of sugarcane in 2020, up from 623 
million tons last year. That will result in 
an annual increase of 3.3 billion liters. 

The government is making “large 
investments” in state-run oil company 
Petrobras to accomplish this objective. 

Brazil also has made efforts to sup-
port the country’s annual diesel con-
sumption of 45 billion liters. It started 
a biodiesel program in 2004 aimed at 
reducing foreign diesel imports. Fuel 
production in the country hit 2.4 billion 
liters last year.

BY STEVE LYNN
slynn@ncbr.com

FORT COLLINS — It’s no 
secret the Obama administration 
probably won’t reach its goal of 
1 million electric vehicles on the 
roads by 2015.

But it’s possible its efforts will, 
in fact, lead to 500,000 electric 
vehicles on the nation’s roads, said 
Jacob Ward, senior analyst for 
the U.S. Department of Energy’s 
Vehicle Technologies Program. 
That many vehicles would repre-
sent a success for Ward, he said.

Ward was one of a number of 
speakers Tuesday participating in 
Net Zero Cities. Organized and 
sponsored by the Northern Colo-
rado Business Report, the cities of 
Loveland and Fort Collins, CSU 
Ventures, the Bohemian Founda-
tion and One Tribe Creative, the 
two-day event highlighted the role 
that businesses and governments 
can play in lowering emissions 
while energy demand increases 
globally.

On Tuesday, people in the 
renewable energy business and in 
government lamented that renew-
able energy has not seen more suc-
cess. But they also promoted the 
industry’s progress.

Presentations were heard on 
topics that included changes in 
the New York City taxi fleet, the 
Department of Energy’s electric 
vehicles efforts, and the design of 
small cities that have the potential 
to cause little pollution.

Bruce Haxton, an architect 
from Wisconsin, described cities 
of the future that convert waste 
into biofuels and treat gray water 
for use in surrounding croplands 
meant to grow food for those cit-
ies. He said similar projects have 
been done. 

“If you think this is preposter-
ous, what we’re talking about, it’s 
already built,” he said. 

At another point, Keith Reester, 
the city of Loveland’s director of 
public works, told of the city’s 
efforts to divert trash from its 
landfill and recycle more. 

Net Zero Cities conference focuses on 
new approaches in renewables field
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BY MOLLY ARMBRISTER
marmbrister@ncbr.com

FORT COLLINS — A $15 mil-
lion affordable housing project for 
seniors that will overlook the Cache 
la Poudre has won city council 
approval after having run into stiff 
resistance from environmentalists.

The Legacy Senior Residences 
project is the second this year pro-
posed for the River Downtown 
Redevelopment district, an area 
north of Old Town Fort Collins 
marked off by the city as an area ripe 
for redevelopment. Developments 
within the district are exempt from 
a 300-foot river development buffer 
imposed in most of the rest of the 
city as an incentive to build there.

The four-story building will fea-
ture 72 apartments for seniors who 
earn between 30 and 60 percent 
of the area median income. This 
translates to a range of $18,650 to 

$37,320 per year for a household 
of two.

Omaha, Neb.-based developer 
Cornerstone Associates plans to 
build the structure on a nearly two-
acre site next to the Poudre River 
Trail, between Linden and Pine 
streets.

On the other side of the Poudre 
River Trail, of course, flows the 
Poudre river, one of Fort Collins’ 
most popular recreational draws, 
and a waterway that Save the Poudre 
works fiercely to protect.

The proximity of the project 
to the river, combined with the 
height of the building’s exterior 
walls, prompted Save the Poudre to 
lodge an appeal after a city hearing 
officer essentially gave the project 
the go-ahead.

On June 25, three so-called mod-
ifications of standard were made to 
allow the project to move forward. 
Modifications of standard come into 
play when certain elements of a 
project do not meet city codes. One 
of the justifications for a modifica-
tion is that the project as a whole 
“substantially alleviates” an existing 
problem.

In this case, the city’s hearing 
officer decided that because the Leg-
acy project helped to alleviate the 
city’s shortage of affordable housing 
for seniors, the modifications were 
warranted.

These modifications allowed 
Cornerstone to construct the Legacy 
project with a vehicle shelter that 
is smaller than required by code, 
to build the project four stories tall 
next to a public street, and to allow 
the wall facing the Poudre to stand 
180 feet tall, as opposed to a maxi-
mum of 125 feet typically allowed to 

NCBR eye

The Colorado Oil and Gas Asso-
ciation is going grass-roots, or 
at least trying to.

Employing a tactic commonly 
employed by anti-fracturing forces, 
COGA is going door-to-door with a 
new flyer aimed at attracting support. 

The big bullet points in the flyer 
point out that 300 oil and gas compa-
nies support 107,000 Colorado jobs 
and provide more than $31 billion to 
the state’s economy.

That figure includes, the flyer 
says, significant local revenue from 
severance and property taxes to fund 
schools, roads, and special projects. 

The flyer warns that over-regulat-
ing oil and gas will push the industry 
and its jobs to “neighboring states 
with consistent regulation.”

That would mean the “potential 
loss of millions of dollars in city and 
state revenues from severance and 
property taxes,” the flyer says.

And, it adds, local businesses 
would be deprived of hundreds of 
possible new customers, should oil 
and gas be forced to move away.

There’s a call to action in the 
flyer, too, inviting recipients to “join 
the coalition” supporting oil and gas 
development. 

Recipients also are asked to sign 
a supportive letter, attend a public 
hearing to speak in favor of oil and 
gas, and sign a letter to the editor to 
the same effect.

“We may need regulations, but 
they should not exceed those set by 
the state,” the letter says.

That, by the way, is how 56.3 per-
cent of the Business Report’s readers 
feel, too, at least those who responded 
to a recent online poll on this ques-
tion.

Tisha Schuller, president and CEO 
of COGA, said the campaign, while 
new in the Fort Collins area, has 
received positive feedback in other 
parts of the state.

Oil and gas 
group tries 
canvassing

➤ See Eye, 4A

Source: TB Group
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$15 million in 
affordable units 
for seniors 

➤ See Legacy, 21A

COURTESY CORNERSTONE ASSOCIATES

An artist’s rendering of the 72-unit Legacy Senior Residences.

BY STEVE LYNN
slynn@ncbr.com

This year’s drought might be easing 
but the question of finding adequate 
water supplies for Northern Colorado 
has once again spurred talk of a water 
bank.

Such a bank could buy and sell 
water rights. Coupled with increased 
water storage at reservoirs, a bank 
could help meet future demand for 

what has long been a scarce resource 
in the region. 

The idea surfaced years ago and 
re-emerged at the Regional Issues 
Summit, which was part of the Busi-
ness Report’s Bixpo event in Loveland 
last month. 

At the conference, Northern Water 
General Manager Eric Wilkinson 

floated the idea as water experts dis-
cussed the state’s forecasted supply 
gap. 

A water bank, he said, could buy 
water rights from retiring farmers and 
sell or lease them as the need arose. 

“That was just an idea I threw out 
to get people thinking outside the box 
a little bit because of the significant 

demand for water for the future in the 
South Platte Basin,” Wilkinson said. 

The idea has resonated among 
those familiar with Northern Colo-
rado’s struggle to find ways to ensure 
an adequate supply of water to an 
array of interests, including industries 
ranging from brewing to agriculture. 

“It’s a great idea because it would 
provide a way to ensure against 
extreme droughts and crisis,” former 

Water bank: A solution to ease drought?  

➤ See Water Bank, 19A

The idea would require voter support 
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CORRECTIONS
A caption accompanying a story in the Green Book special publication in the Oct. 5-18 issue incorrectly 
identified the Poudre Valley Rural Electric Association. 

The Business Report will correct any errors that appear in its pages. To suggest a correction or clarifica-
tion, please contact editor Allen Greenberg at 970-232-3142, or email him at agreenberg@ncbr.com.

©  2 0 1 2  X C E L  E N E R G Y  I N C . xcelenergy.com

We want to tell you about our West Main Natural Gas Pipeline Replacement Project 
– a multi-year project that is replacing approximately 77 miles of high pressure pipe 
in Boulder, Larimer and Weld counties – so we can hear your feedback and answer 
your questions.  

The project allows us to continue providing reliable, safe natural gas service for our 
current and new customers along the Front Range.

Next year part of our project could potentially cross several natural areas in Fort 
Collins. We would like to share why this is the best project route along with why the 
project is needed, detailed project maps, the anticipated project schedule, and how 
to get ongoing updates. 

You also can visit our West Main project website at  
xcelenergywestmainpipeline.com, call our hotline at  

1-855-875-7633 or email us at info@xcelenergywestmainpipeline.com.

JOIN US FOR AN OPEN HOUSE 
ABOUT A NATURAL GAS PIPELINE PROJECT

To learn more, join us at any time during this open house: 

October 25, 2012
4-7 p.m.

The Lincoln Center – Columbine Room
417 W. Magnolia St.

Fort Collins

EYE from 3A

“While there are other door-
knocking efforts currently being 
used by activists in Fort Collins, 
we are focused on providing educa-
tional materials to give individuals the 
opportunity to engage in the energy 
conversation in a fact-based manner,” 
she said in a statement.

Kaiser in its sights
University of Colorado Health’s 

newest marketing campaign urges 
people to “learn the facts about closed 
insurance networks.” 

The message, it appears, takes aim 
at Kaiser Permanente, which officially 
opened its clinics in Fort Collins 
and Loveland earlier this month and 
which treats just Kaiser members.

Ahead of the opening, Kaiser 
launched its own campaign, emphasiz-
ing the fact that Kaiser clinics are now 
local.

Kaiser also has partnered with 
Banner Health in Northern Colorado, 
meaning that Kaiser members will be 
able to visit Banner clinics in addition 
to Kaiser’s, and that Kaiser policyhold-
ers can visit North Colorado Medical 
Center in Greeley or McKee Medical 
Center in Loveland for hospital care.

At the same time, this means that 
Kaiser members’ care will not be cov-
ered at UCHealth facilities, including 
Poudre Valley Hospital in Fort Collins 
or Medical Center of the Rockies in 
Loveland, except for emergency room 
care.

Physicians aligned with UCHealth 
have expressed concern that Northern 
Colorado residents may not be com-
pletely aware of the fact that being a 
Kaiser member means that they may 
have to change hospitals.

The new campaign essentially 
underscores that point.

UCHealth’s ads urge residents to 
learn about what changes might be 
headed their way and includes links 
to its website, where, among other 
points, the company talks about how, 
in the past five years, UC Health has 

given an average of $3.4 million per 
year in Northern Colorado for com-
munity health and improvement 
services.

Kaiser, on the other hand, main-
tains that it has always been local 
in Northern Colorado, with 6,000 
members in the area before it decided 
to open clinics here.

Earlier this week, Banner 
announced that it has submitted plans 
to the City of Fort Collins for a medi-
cal campus in the southeast part of 
town. Banner did not give specifics 
about what might come out of the 
plans.

Hush, doggy, hush!
Is your dog’s barking keeping you 

and the neighbors up at night?
Well, perhaps CSU can help.
According to a new study by Lori 

Kogan, an associate professor in the 
College of Veterinary Medicine and 
Biomedical Sciences, dogs in animal 
shelters are less likely to bark and 
more likely to sleep to classical music 
than heavy metal, music specially for-
mulated for animals, or no music.

Kogan, who is a licensed psycholo-
gist, played different music at a shel-
ter over the course of four months 
while recording dogs’ behaviors. 

Music selections were played for 
45 minutes with behavioral observa-
tions recorded every five minutes. 
Each music selection was followed by 
a period of silence, resulting in thou-
sands of behavioral recordings.

Kogan’s study suggests that heavy 
metal induces more nervous shak-
ing in dogs. Playing classical music 
appeared to calm dogs more than 
other music selections or no music 
at all, according to her study, which 
appears in a recent issue of the Jour-
nal of Veterinary Behavior.

This all seems a bit intuitive, but 
it’s nice to have scientific proof. 

The only remaining question: which 
idiot at which shelter was playing Iron 
Maiden at all hours of the night?

http://www.ncbr.com
mailto:frontdesk@ncbr.com
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Inside the MAX
The fi rst offi cial operating day for the MAX Bus Rapid Transit system isn’t until May 
2014, but here’s a sneak peek at the buses that will run along the Mason Corridor. 
Each bus costs about $840,000 and features modern amenities aimed at people who 
actually choose to take the bus, not because they have no other mode of transport. 

The buses will get “signal priority,” 
an effort to reduce travel time for 
passengers. Traffi c signals will be 
equipped with a video-detection 
system that recognizes the buses.

All fi ve of the buses will feature the same 
aerodynamic, sleek design. Unlike standard Transfort 
buses, MAX buses will not have advertising space, in 
an effort to create one brand for the project.

The transportation department will add some artistic 
fl air to stops, to the tune of $35,500 more than would 
have been spent on plain fi xtures. Benches will be cast-
concrete, and light posts and glass shelters meant to 
protect riders from the elements will also include artistic 
touches, symbolizing the name of the stop. For example, 
the wind shield at the Troutman stop will feature brown 
trout. Louisville-based artist Robert Tully is completing 
the artwork. Each stop will also include bike racks.

MAX buses will each have three 
doors; standard Transfort buses 
have two. Like many of the MAX 
features, this one is meant to get 
passengers on and off the bus as 
quickly as possible.

The windows on MAX 
buses are made of 
tinted glass that will 
run the full length of 
the bus, with supports 
visible from the inside 
only, giving the outside 
of the bus a sleek look.

The buses will run on compressed 
natural gas rather than diesel. The 
transportation industry as a whole 
is moving toward CNG, and it is a 
cheaper option.

Leg room on the standard Transfort 
buses varies, according to city offi cials, 
but passengers generally have about 
26.5 inches of clearance. The leg room 
on the MAX buses will range between 
30.75 inches and close to 31.5 inches.

Passengers will be able to bring their bikes onto 
buses, then stow them for safety.

Each bus will include 60 seats, some of which 
will face the front of the bus while others will 
face the center. They’ll feature stainless steel 
construction with modern upholstery. Each 
bus will be able to hold 100 riders.

Buses will 
eventually offer 
free Wi-Fi to 
passengers.

Passengers in wheelchairs 
will be able to use a new 
type of “securement” 
area that enables them to 
secure their own chairs in 
place for safety, rather than 
waiting for a bus attendant 
to help secure them.

Stops along the fi ve-mile route will feature 14-inch 
tall platform areas. Each bus will be equipped with 
a ramp that deploys rapidly, allowing passengers 
with disabilities to quickly board the bus.

Passengers will be able to access 
off-board ticketing, which will enable 
them to board the bus from any of the 
three doors, speeding up the boarding 
process and getting passengers on 
their way faster than the single-door 
boarding featured on Transfort buses.

MAX stops are a half-mile apart, rather than a 
quarter-mile apart like standard Transfort stops, 
yet another effort at improving travel times. The 
average trip from the under-construction south 
transit center near Harmony Road and Mason 
Street to the north transit center in downtown 
Fort Collins will be 20 minutes.

Stops will also include real-time 
bus arrival information, both 
visually and audibly. Stops 
will also include LCD screens 
that will use global-positioning 
software to provide the 
locations of all the MAX buses 
at a given time.

A portion of the MAX bus route will run in 
“guideways,” or dedicated lanes created 
especially for the bus rapid transit system. 
The guideways will keep the buses out 
of regular traffi c between Harmony and 
Horsetooth roads and between Drake Road 
and CSU. Other parts of the route will mix 
MAX buses in with vehicle traffi c.

Reported and written by Molly Armbrister
Designed by Chad Collins
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Powerhouse: An R&D boost for Woodward? 
The new $18.5 million Pow-

erhouse Energy Institute not 
only will connect CSU faculty 

of all stripes, but will give Wood-
ward Inc.’s research and develop-
ment efforts a nice-sized boost. 

It also will 
build a more 
solid foundation 
for Woodward 
to continue to 
recruit graduat-
ing engineer-
ing students to 
join its ranks in 
Northern Colo-
rado. 

“We have a 
pretty good track record of hiring 
good, capable engineers from CSU 
at Woodward,” said Chris Preiss, 
president of Woodward Engine Sys-
tems. 

As part of an expansion of the 
Engines and Energy Conversion 
Laboratory, the Powerhouse Energy 
Institute is being built in the historic 
power plant building in North Old 
Town. Plans to expand the engines 
lab have gotten plenty of press, but 
the university also announced ear-
lier this month the formation of the 
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In addition to the engines labs, 

the institute will house former Gov. 
Bill Ritter’s Center for the New 
Energy Economy and the Depart-
ment of Mechanical Engineering’s 
Industrial Assessment Center. Other 
energy programs from inside and 
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next year.  
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“Private-public partnerships are 
➤ See Technology, 20A

COURTESY CSU

A rendering of the expansion planned at the Engines and Energy Conversion Laboratory.

TECHNOLOGY
Steve Lynn

EHEART 
INTERIOR SOLUTIONS

EDUCATION  I  RETAIL  I  CHURCH/WORSHIP  I  HEALTHCARE
HOSPITALITY  I  OFFICE  I  TENANT

4420 S. COLLEGE AVE FORT COLLINS CO 80525 | NEXT TO HOME GOODS

EHEARTDESIGN.COM  I  970.669.0288   I  BLOGGING @ WWW.WEHEARTEHEART.COM

http://www.ncbr.com


Northern Colorado Business Report   |  www.ncbr.com Oct. 19 - Nov. 1, 2012   |   7A

BUSINESS
REPORT LIST Largest Banks with Locations in Northern Colorado

Ranked by percent market share

RANK Bank

Deposits (000s) in market June 30,
2012

Market share June 30, 2012
Assets (000s) June 30, 2012
Assets (000s) June 30, 2011

Phone
Website

Person in charge
Title

Year founded

1
WELLS FARGO BANK
101 N. Phillips Ave.
Sioux Falls, SD 57104

$1,398,389
16.84%

$1,180,190,000
$1,104,833,000

800-956-4442
www.wellsfargo.com

John G. Stumpf
Chairman and CEO

1852

2
FIRST NATIONAL BANK OF OMAHA
1620 Dodge St.
Omaha, NE 68197

$1,383,544
16.66%

$13,357,224
$12,658,976

888-530-3626
www.firstnational.com

Bruce Lauritzen
Chairman

1857

3
FIRSTBANK
10403 W. Colfax Ave.
Lakewood, CO 80215

$617,216
7.43%

$12,049,870
$11,061,261

800-964-3444
www.efirstbank.com

John Ikard
President and CEO

1963

4
JPMORGAN CHASE BANK
1111 Polaris Parkway
Columbus, OH 43240

$576,836
6.95%

$1,812,837,000
$1,791,060,000

312-732-4000
www.jpmorganchase.com

James Dimon
Chairman and CEO

1824

5
HOME STATE BANK
2695 W. Eisenhower Blvd.
Loveland, CO 80537

$543,860
6.55%

$627,840
$580,519

970-203-6100
www.homestatebank.com

Harry J. Devereaux
President

1950

6
BANK OF COLORADO
1609 E. Harmony Road
Fort Collins, CO 80525

$506,596
6.10%

$2,174,528
$2,012,076

970-206-1160
www.bankofcolorado.com

Tom Goding
President

1900

7
NBH BANK, NATIONAL ASSOCIATION DBA COMMUNITY BANKS OF
COLORADO
1111 Main St., Suite 2800
Kansas City, MO 64105

$312,817
3.77%

$567,418
$2,884,121

888-237-3111
www.nationalbankholdings.com

G. Timothy Laney
President, CEO

2010

8
U.S. BANK
425 Walnut St.
Cincinnati, OH 45202

$280,507
3.38%

$342,822,712
$310,099,589

513-632-4036
www.usbank.com

Richard K. Devis
Chairman, President and CEO

1863

9
ADVANTAGE BANK
1475 N. Denver Ave.
Loveland, CO 80538

$270,865
3.26%

$289,762
$353,001

970-613-1982
www.advantagebanks.com

Tom Chinnock
CEO

2000

10
GUARANTY BANK & TRUST CO.
1331 17th St.
Denver, CO 80202

$268,335
3.23%

$1,744,630
$1,744,910

303-298-6977
www.guarantybankco.com

Paul W. Taylor
CEO

1955

11
FARMERS BANK
119 First St.
Ault, CO 80610

$204,541
2.46%

$231,267
$240,855

970-834-2121
www.farmersbank-weld.com

Fred J. Bauer
President

2001

12
VERUS BANK OF COMMERCE
3700 S. College Ave., Unit 102
Fort Collins, CO 80525

$203,510
2.45%

$244,453
$241,927

970-204-1010
www.verusboc.com

Mark Kross
Gerard Nalezny

CEOs
2005

13
COLORADO EAST BANK & TRUST
100 W. Pearl St.
Lamar, CO 81052

$194,991
2.35%

$802,740
$852,364

719-336-5200
www.coloeast.com

Steve Sherlock
CEO

1905

14
COLORADO COMMUNITY BANK
615 W. Eighth St.
Yuma, CO 80759

$179,886
2.17%

$514,373
$528,302

970-848-3838
www.coloradocommunitybank.com

Jerry Bryant
CEO

1982

15
CACHE BANK AND TRUST
4601 W. 20th St.
Greeley, CO 80634

$148,421
1.79%

$174,971
$162,091

970-351-8600
www.cachebankandtrust.com

Byron W. Bateman
President

1996

16
NEW WEST BANK
3459 W. 20th St., Suite 114
Greeley, CO 80634

$146,744
1.77%

$162,362
$161,065

970-378-1800
www.newwestbank.biz

Leroy Leavitt
President

2003

17
BANK OF THE WEST
180 Montgomery St.
San Francisco, CA 94104

$139,103
1.67%

$62,662,861
$59,517,025

800-488-2265
www.bankofthewest.com

J. Michael Shepherd
Chairman, CEO

1986

18
GREAT WESTERN BANK
100 N. Phillips Ave.
Sioux Falls, SD 57104

$138,200
1.66%

$9,014,048
$8,269,390

605-886-8401
www.greatwesternbank.com

Ken Karels
President and CEO

1935

19
KEYBANK
127 Public Square
Cleveland, OH 44114

$131,722
1.59%

$83,966,458
$85,930,126

216-689-3000
www.key.com

Christopher M. Gorman
CEO

1849

20
FIRST WESTERN TRUST BANK
1200 17th St., Suite 2650
Denver, CO 80202

$105,686
1.27%

$695,957
$527,240

877-505-1281
www.fwtb.com

Scott C. Wylie
Chairman, CEO

2004

21
BANK OF ESTES PARK
255 Park Lane
Estes Park, CO 80517

$87,695
1.06%

$109,551
$103,624

970-586-4485
www.bankofestespark.com

David G. Taylor
President and CEO

1965

22
VALLEY BANK AND TRUST CO. DBA WESTERN STATES BANK
1701 First Ave.
Scottsbluff, NE 69361

$68,796
0.83%

$320,841
$321,995

308-632-7500
www.valleybankne.com

John P. Stinner
President and CEO

1996

23
POINTS WEST COMMUNITY BANK
100 E. Third St.
Julesburg, CO 80737

$140,064
0.83%

$198,511
$140,064

970-474-3341
www.pwcbank.com

Tom Olson Jr.
CEO

1906

24
FIRST FARMBANK
127 22nd St.
Greeley, CO 80631

$64,235
0.77%

$78,599
$75,461

970-346-7900
www.firstfarmbank.com

Daniel Allen
President and CEO

2007

25
COMPASS BANK
15 S. 20th St.
Birmingham, AL 35233

$58,372
0.70%

$65,982,103
$62,656,463

800-239-1996
www.bbvacompass.com

Manolo Sanchez
CEO

1964

26
ADAMS BANK & TRUST
315 N. Spruce St.
Ogallala, NE 69153

$54,901
0.66%

$536,470
$512,571

308-284-8401
www.abtbank.com

Todd Adams
Chairman and CEO

1916

27
MILE HIGH BANKS
1726 Hover St.
Longmont, CO 80501

$46,969
0.57%

$843,945
$1,121,702

303-684-7350
www.milehighbanks.com

Daniel Allen
President

1919

28
VALLEY BANK & TRUST
4900 E. Bromley Lane
Brighton, CO 80601

$38,558
0.46%

$253,403
$233,519

303-659-5450
www.valleybankandtrust.com

Donna J O'Dell Petrocco
CEO, President

1978

29
FIRST-CITIZENS BANK
4400 Six Forks Road
Raleigh, NC 27609

$1,663
0.22%

$20,889,321
$20,797,006

888-323-4732
www.firstcitizens.com

Frank B. Holding
Chairman, CEO

1898

30
FIRST NATIONAL BANK OF WYOMING DBA CAPITAL WEST
NATIONAL BANK
2020 E. Grand Ave.
Laramie, WY 82070

$18,425
0.22%

$166,702
$172,646

307-745-7351
www.fnbwyo.com

Doug Woods
President

1964

31
ACADEMY BANK
2835 Briargate Blvd.
Colorado Springs, CO 80920

$10,309
0.12%

$289,226
$287,205

719-472-1090
www.academybankco.com

John Carmichael
President

1966

32
FMS BANK
520 Sherman St.
Fort Morgan, CO 80701

$4,813
0.09%

$117,349
$93,408

970-867-3319
www.fmsbank.com

John Sneed
President, CEO

1982

33
WRAY STATE BANK DBA WINDSOR STATE BANK
300 Clay St.
Wray, CO 80758

$7,120
0.09%

$95,411
$81,274

970-332-4111
www.wraystatebank.com

Alan Wilson
President

1977

34
SUMMIT BANK & TRUST
2002 E. Coalton Road
Broomfield, CO 80027

$4,323
0.05%

$102,875
$95,130

303-460-4718
www.summitbt.com

Frank E. Walter
President and CEO

2006

35
EQUITABLE SAVINGS & LOAN ASSOCIATION
221 N. Third St.
Sterling, CO 80751

$3,185
0.04%

NA
NA

970-522-6522
www.equitable-savings.com

Donald "Skip" Koenig Jr.
President and CEO

1921

Source: Federal Deposit Insurance Corp.
Total assets for Equitable Savings & Loan were unavailable at the time of publication. Researched by Mariah Gant
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FREDERICK — Exempla Health-
care has bought 48.9 acres of land at 
the northwest corner of Interstate 25 
and Colorado Highway 52 in Frederick 
for a future medical campus.

The purchase price was not dis-
closed.

The land is next to Frederick’s Wyn-
dham Hill Town Center, a planned 
regional shopping center. Exempla 
Healthcare is part of SCL Health Sys-

tem Inc., which has more than 1,100 
workers at offices in Broomfield, Den-
ver and Lakewood.

The parcel is about 14 miles north-
east of the existing Exempla Good 
Samaritan Medical Center, an acute-
care facility opened by Exempla 
Healthcare in Lafayette in 2004.The 
land has been targeted for medical-
campus use since at least 2008.

The following is a wrap-up of breaking local 
business stories published daily on the Northern 
Colorado Business Report’s website. Sign up for 
our free Daily E-Newsletter, an all-local business 
news report sent to your email each weekday. 
Just click on “Register” at www.ncbr.com.

Danish turbine-maker Vestas Wind 
Systems announced its second round 
of jobs cuts in Northern Colorado in a 
matter of days, slashing one-third of its 
workforce at its Windsor factory.  

Altogether, 500 or so Vestas jobs in 
Colorado have been cut, either through 
layoffs, attrition or retirement this year. 
The company now has 1,200 employees 
in Colorado.  

Vestas did not release specific num-

bers for Windsor, but about 700 people 
worked at the plant before the cuts, 
meaning about 225 people lost their jobs 
in the latest round alone.

The company also laid off 75 of its 
workers at its blade plant in Brighton, or 
about 5 percent of a workforce of 1,500.  

Vestas pointed to a slowdown in 
the U.S. wind industry, brought on by 
uncertainty of what will happen with 
the federal Wind Production Tax Credit 
upon its expiration at the end of the year.
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Breweries in Northern Colorado 
earned eight medals at the annual 
Great American Beer Festival in 
Denver Oct. 11-13, and Funkwerks 
brought home the award for Best 
Small Brewery.

Funkwerks is a Fort Collins-based 
brewery that was founded in 2010. 
It specializes in saisons, traditionally 
a French style of beer. In addition to 
being crowned the best small brewer 
at the festival, Funkwerks took two 
gold medals.

One of the gold medal-winning 
beers, simply called Saison, won silver 
in last year’s competition. The other 
was a Belgian-style strong ale called 
Deceit.

Also from Fort Collins, Equinox 
Brewing won a gold medal for its 
Knight Ryder Munich Dunkel, a Ger-
man-style lager. Fort Collins Brewery 
also won gold for Bambastic, its smoke 
beer offering.

CB & Potts, a Fort Collins brew-
pub, won gold for its 6X Helles in the 
Munich-style Helles category.

New Belgium Brewing brought 
home two medals. One was a bronze 
for NBB Love Felix, a German-style 
sour beer, and the other was a gold 
for an entry in the festival’s pro-am 
competition.

BOULDER — Mobile-app devel-
opers have created more than 8,000 
jobs in Colorado and have a $429 mil-
lion economic impact, according to a 
report released by CTIA-The Wire-
less Association and the Application 
Developers Alliance.

The report, commissioned by 
the industry association of wireless 
providers and mobile-app develop-

ers, compiled 
data on the 
nu mbe r  o f 
app develop-
ers and other 
informat ion 
t e c h no log y 
workers com-
panies hire to support their apps. The 
tally includes people who work for 

app developers in non-IT jobs, such as 
marketing and “spillover” jobs created 
outside the industry.

The report’s author, South Moun-
tain Economics LLC, estimates there 
are 519,000 “App Economy” jobs 
throughout the United States by that 
measure. It did not calculate a dollar 
figure for economic impact.

FORT COLLINS — Advanced 
Energy Industries Inc. of Fort Col-
lins said it reached a $50 million, 
five-year credit agreement with 
Wells Fargo Bank N.A.   

The deal gives Advanced Energy 
access to a new revolving line of 
credit secured by accounts receiv-
able and inventory, the solar and thin 
films company said. 

Advanced Energy can draw on 
the credit for general working capital, 

capital expenditures and acquisitions.   
The credit line can be raised by 

$25 million for a total of $75 million 
subject to lender commitments and 
other conditions.  

“As we continue to execute on 
our strategic plan, this new line of 
credit will serve as a solid foundation 
for future growth and offer an addi-
tional source of liquidity for working 
capital requirements,” Advanced 
Energy CEO Garry Rogerson said.

State’s app industry provides 8,000 jobs 

Advanced Energy announces 
$50 million credit line deal

Energy-saving utility programs 
return more than $2 in savings on 
business and household utility bills 
for every $1 spent on the programs, 
according to a report released in early 
October by the Southwest Energy 
Efficiency Project. 

Energy-efficiency programs could 
result in a 22 percent reduction in 
electricity consumption by the year 
2020, according to the report. If all 

Colorado utilities participated in such 
measures, 7,000 new jobs would be 
created.

Reaching the target would cost 
$4.1 billion, an investment the report 
says could be split between utilities 
and their customers, for savings and 
public health benefits of $8.9 billion. 
The state’s ratepayers would see $4.8 
billion in net savings.

http://www.ncbr.com
http://www.ncbr.com
http://www.ncbr.com
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$399mo
2012 Audi A4 2.0T

36 month lease plus tax

Premium 

$399mo$23,990

2010 A4 2.0T quattro
Premium

Stk. #1910 ,$1500 cash down, First pay-
ment of $399 paid by Audi of America
does not include sales tax. w.a.c.

15 Certified pre-owned Audi 
models to choose from
Rates As Low as 1.9% APR
Up to 60 Months, w.a.c.

Stk #40079, $2000 cash down or trade 
plus $399 and Audi Loyalty payment of 
$750, must qualify and own a 2001 or 
newer Audi. Based on MSRP of $35,095. 
10k miles/year. Security deposit waived 
by AFS. w.a.c. exp. 10/31/12

Remaining 2012’s
Rates As Low as 1.9% apr

Up To 60 Months
w.a.c. expiration 10/31/12

www.edcarrollaudioffortcollins.com

CALENDAR
Oct. 20: Fundraiser for Entrepreneurs 
in Burma
CSU MBA student Hannah Pechan is hosting 
a fundraiser for a safe house in Burma that 
rescues and rehabilitates young girls from the 
trauma of sex trafficking. Funds collected will 
be used to purchase sewing machines for a 
garment enterprise that will create sustain-
able funding for the house. Admission is $10 
and includes two drink tickets. The event will 
be held at 1637 Remington St. and last from 
7 to 10 p.m. For more information, contact 
Hannah Pechan at 614-306-3037 or Hannah.
pechan@gmail.com. 

Oct. 24: Relationship Selling Workshop
This workshop will arm you and your sales 
team with the knowledge and skills to gen-
erate sales. You’ll learn: how the sales pro-
cess should flow, how to get the customer 
to sell themselves and how to ask for the 
sale. Conversion techniques, rapport build-
ing skills and communications strategies are 

also discussed to cover the full spectrum of 
successful relationship selling, presented by 
Lee Porter. Workshop will convene from 8:30 
to 1 am at the Fort Collins SBDC office, 125 
South Howes St., Suite 150, Key Bank Tower, 
downtown Fort Collins. Discount cost is $40 
when prepaid and $50 the day of the event 
if space is available. Please register at www.
larimersbdc.org or call 970-498-9295 to pre-
pay. 

Oct. 25: West Main Natural Gas Pipeline 
Replacement Project Open House
Xcel Energy is hosting a public open house 
about its West Main Natural Gas Pipeline Re-
placement Project. The company has started 
replacing 77 miles of natural gas pipeline in 
Larimer and Weld counties. Next year part of 
its project could potentially cross several nat-
ural areas in Fort Collins. Xcel Energy would 
like to hear public feedback and answer 
questions. The open house runs from 4-7 
p.m. at the Lincoln Center–Columbine Room, 

located at 417 W. Magnolia St. in Fort Collins. 
For more information, go to xcelenergywest-
mainpipeline.com or call 1-855-875-7633. 

Oct. 25: Minimize Your Tax Burden 
Workshop 
Get your taxes and recordkeeping organized 
in order to minimize your tax burden. Topics 
include self-employment tax, estimated tax 
payments, tax deductions such as travel, 
meals and home office; sales & use tax, 
1099’s, W-2’s, owner health insurance and 
enterprise tax credits. Presented by Kevin 
Dryg, CPA, CVA. The workshop will last from 
8:30 a.m. to noon at the Larimer SBDC of-
fice, 125 South Howes St. Suite 150. Dis-
count cost is $40 when prepaid or $50 the 
day of the event if space is available. Please 
register at www.larimersbdc.org or call 970-
498-9295 to prepay. 

For more event listings or to submit your own 
event, go to www.ncbr.com/events. 

Ask the Expert
Need advice on an issue 

affecting your business? Our 
experts are on stand-by and 
can help. Whether it’s about 
HR, sales, marketing, social 
media or business law, just 
send your question to news@
ncbr.com and we’ll help you 
find the right answers. 

BY MAGGIE SHAFER
mshafer@ncbr.com

Less than two months ago, Ash-
ley Kasprzak was hired as executive 
director of Team Fort Collins, a non-
profit drug and alcohol prevention 
service. Although new to the position 
with TFC, Kasprzak has more than 
20 years of professional experience 
with nonprofit organizations, and a 
dedication to partnering with the 
business community. She shared her 
vision for TFC with the Business 
Report. 

Q: How has alcohol and drug-
abuse prevention changed in the last 
10 years?

It’s changed from being reliant 
upon anecdotal information and 
scare tactics to more evidence-based 
approaches, to help youth and adults 
make healthy choices. 

When I was growing up, it was 
common to have fear-related activi-
ties that talked about alcohol and 
drugs. For instance, parking a car that 

had been wrecked by a drunk driver 
in front of the school for a week. 
That can have a place, but if it’s the 
only type of education then it doesn’t 
actually stay with students very long. 
They need something that addresses 

biology and brain development. Our 
staff has looked at best practices 
nationwide and selected materials 
and curric-
ulum that 
has been 
proven to 
have affect with use.

We know that it’s important to 
address alcohol and drug prevention 
beginning in elementary school and 
Team Fort Collins is working with 
the Poudre School District to make 

that happen. 
I t ’s  i mpor -

tant to be age-
appropriate, but 
students in fifth 
grade are being 
exposed to mari-
juana. Some stu-
dents who are 
testing the waters 
may think, “ I 
will taste alcohol 
from my par-
ents cabinet,” at 
this age. So it’s 

important by fifth grade that they 
understand that yes, at that point in 
their lives, their brains are developed in 

t e r m s 
of size, 
b u t 
not in 

terms of neural pathways. It’s really 
important to realize that that happens 
all through the adolescent years, up 
to age 25. There is still a lot develop-
ing. If you compromise that with the 
introduction of alcohol and drugs, it 
can negatively impact brain develop-
ment.

Q: Team Fort Collins claims it uses 
the “social norms” approach. Can you 
explain this approach and why your 
organization has chosen to utilize it?

The social norms approach shines a 
light on what students are doing well, 
the healthy behaviors that students 
are choosing. Due to the high need of 
peer approval and attention, students 
will brag about their abuse of alcohol 
and risky behavior, but the percent-
ages in real life are not as high as they 

NEWSMAKER q&a

Kasprzak advocates for Team Fort Collins 

➤ See Newsmaker, 18A

SMALL BUSINESS ADVISER
 
The latest advice  
from Carl  
Dierschow 
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BY IVY HUGHES   
news@ncbr.com

While family medicine operations 
around the country are shutting their 
doors, Family Heritage Medicine/
Heritage Senior Care CFO Scott Tal-
bot has found a way to help triple his 
organization’s profits.

Not only that, but he also helped 
the practice significantly boost its 
staff, increasing Heritage’s employee 
base from 15 to 21. 

Talbot came to Heritage in 2010 
from a transportation background, 
spending 12 years supervising opera-
tions for a company that was eventu-
ally taken over by FedEx National.

“Basically, I always wanted to 
give back,” Talbot said of the career 
change. “I was able to do that when I 
was a firefighter and EMT. Life basi-
cally got in the way, but this oppor-

tunity came up and it’s another way 
of giving back to the community and 
the employees I serve.”

Five years before hiring Talbot, 
Heritage started transitioning from 
paper to electronic medical records. 
Talbot said he was brought on in an 
effort to improve quality of care. 
He would manage the business 
side and let the physicians focus on 
patients. 

“The real challenge is trying to bal-
ance business with medicine and not 
letting the business side or the process 
get in the way of treating patients,” 
Talbot said.

Heritage Family Medicine/Heri-
tage Senior Care CEO Aaron Peter-
son said without Talbot’s help, the 
company wouldn’t have survived 
Peterson’s deployment to Afghani-
stan. 

“Scott was not only the right man 

at the right time, but the only one for 
our company at its most critical time,” 
Peterson said.

BY IVY HUGHES
news@ncbr.com

The CFO of Loveland-based 
McKee Medical Center, a 132-bed, 
acute care hospital with 801 employ-
ees, started her medical career as a 
transcriptionist.

“That’s why I’m a fast typer and 
great speller,” jokes Lori Sehrt. 

While moving her way up the hos-
pital administration chain, Sehrt went 
back to school for a bachelor’s degree 
in accounting. When she finished, she 
worked for MeritCare Hospital and 
Lutheran Health Systems in Fargo, 
N.D. In 2000, she accepted a position 
as Banner Health’s regional finance 
director in Greeley. In 2008, Sehrt 
joined McKee Medical as the CFO. 

Although McKee was in good 
shape fiscally when Sehrt joined, 
regional competition and declining 
federal reimbursements were and 
remain a constant challenge.

“We have a goal to be profitable 

on Medicare reimbursements,” Sehrt 
said. “We’re not there yet, but we’re 
closing that gap.”

Through controlling labor, which 

makes up about 50 percent of total 
expenses, and supplies, which are 
another 15 percent, Sehrt hopes to 
continue improving company opera-
tions and increasing revenue.

Even though finance is important, 
Sehrt said patient care remains the No. 
1 priority. Sehrt said the company phi-
losophy incorporates five key priorities 
— four of which involve employee, 
physician and patient care, but of those 
priorities, finance comes last.

“You could probably stop anyone 
in McKee Medical Center and they 
would tell you that,” Sehrt said. “We 
have finance last because we know 
if we do well with the first four, 
finance will follow. Everything isn’t 
dollar-driven. Our top priority is our 
patients.”   

McKee recently rolled out the first 
online accounts payable system in 
Banner’s Western Region. 

“We’re always looking for ways to 
automate and streamline systems to 
make it more efficient,” Sehrt said. 

There’s a reason Poudre Valley REA members created Northern Colorado’s � rst community solar farm

www.pvrea.com Your Touchstone Energy® Cooperative

As a cooperative, our business model is based on a set of principles, not pro� ts.  	 ings like a diverse energy portfolio and 
environmental stewardship. 	 at’s why when we set out to build the � rst community solar array in Northern Colorado 
our members spoke up for every one of the 494 panels before they were even installed.
Today the array is producing 116,000 kilowatts of renewable energy and reducing the electric bills of every solar farm member.

Safe, reliable, a� ordable power. 	 at’s what Poudre Valley REA is focused on.  
So you can focus on your business.

For-profit businesses,  
50-99 employees
Kevin Whyrick
EnviroTech For-profit businesses,  

11-25 employees
Scott Talbot
Heritage Family Medicine

Nonprofit/Human service 
Organizations
Lori Sehrt
McKee Medical Center

BY IVY HUGHES
news@ncbr.com

When Kevin Whyrick joined Envi-
roTech, a Greeley-based company 
that develops products to improve 
road maintenance methods, the com-
pany had 10 employees. That was 
1996. Now it has 90 employees and 
an additional 40 people working at its 
subsidiary in Toronto, Canada.

“Over the last 20 years, we’ve 
grown at about 30 percent annually,” 
Whyrick said. “It’s slowed down right 
now to about 10 to 15 percent, but we 
had a lot of growth early on.”

Whyrick attributes much of the 
growth to innovation. EnviroTech’s 
chemists have developed some game-
changing products including a salt 
product that melts 30 to 40 percent 
more snow than regular salt, as well as 
a product that allows liquid deicers to 
melt at very low temperatures. 

While the innovations have driven 
sales, Whyrick’s standardization of 
company processes has cut costs and 

Whyrick 
helps steer 
road firm 

Talbot aims to keep practice fiscally healthy

Sehrt closely monitors hospital financials 

➤ See Whyrick, 20A
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BY IVY HUGHES   
news@ncbr.com

Craig Secher co-founded Realities 
for Children in 1995 to provide fund-
ing and services to 19 Larimer County 
nonprofits and government agencies 
that support abused and neglected 
children.

“The neat thing about this program 
is that it’s 100 percent distribution,” 

said Secher, who is now the organiza-
tion’s CFO. “Everything goes to the 
kids.”

When an organization can’t meet 
funding needs — be it program fund-
ing or providing supplies such as high 
chairs and clothing to neglected chil-
dren — Realities for Children steps 
in. The 19 feeder organizations pre-
screen need and present the need to 
the organization’s board of directors, 
which can deliver emergency funding 
within 60 minutes. 

“There’s a lot of children in child 
protection who are slipping through 
the cracks and we wanted to create a 
way to have a safety net county-wide,” 
Secher said. “The way to do that is 
through financial management.”

Having spent his life working 
in child protection and psycholo-
gy, Secher started fundraising and 
crunching numbers to help meet the 
needs of under-funded organizations. 

In 2011, Realities for Children 
provided approximately $170,000 
in in-kind donations and more than 
$250,000 in services to approximate-
ly 4,000 children. Over the years, the 
organization has also created a variety 

Dave Meza 
B.S. in Public Administration

Learn more at:
CPS.Regis.edu/beinfluential

EXPLORE IN-DEMAND DEGREES  |  REQUEST ADDITIONAL INFORMATION  |  APPLY NOW

> JOIN US FOR A NOVEMBER INFORMATION SESSION

A SCHOOL OF
INFLUENCE

The School of Management in Regis University’s College for Professional Studies 
offers undergraduate and graduate degrees that build strong business, management and  
communications skills through innovative theory and real-world application. Students 
benefit from a wide range of industry partnerships and experienced faculty who know 
first-hand how to be successful in a competitive market.

ON YOUR
SCHEDULE

Busy adults choose Regis University for the academic rigor and our College for Professional 
Studies for the flexibility.

> Regionally accredited and nationally ranked > Accelerated 5- and 8-week classes
> Multiple start dates throughout the year > Online and campus-based learning

CHANGE YOUR
WORLD

As a busy hospital administrator, David appreciates the flexibility of his Regis degree. 
Now he can use what he learns to help sustain a community in his native Peru. How will  
you be influential?

CPS.Regis.edu/beinfluential   |   800.249.8331   |   

BE INFLUENTIAL.

The ONLINE CLASSES are perfect
for my BUSY SCHEDULE.

BY IVY HUGHES   
news@ncbr.com

In May 2008, a mile-wide tornado 
rolled through Windsor, damaging 
hundreds of homes and businesses 
and cluttering the streets with tree 
branches, dead cattle and downed 
wires.

The Federal Emergency Manage-
ment Agency descended and Town 
of Windsor CFO Dean Moyer and 
his staff found themselves managing 
a disaster with color-coded payment 
forms so the town could get reim-
bursed for the damage.

“We got reimbursed for a lot of it 
through insurance and federal aid,” 
Moyer said. “But we (the town) decid-
ed to clear the debris and that was 
about $500,000 out of pocket.”

Before the tornado, which was fol-
lowed by the national recession, the 
Town of Windsor was doing well. The 
population was up, as were revenues. 
While increasing revenues bring a 
smile to any CFO’s face, Moyer said 
the town’s explosive growth created 

some challenges.
When Moyer joined the Town 

of Windsor in 1998 as the town’s 
42nd employee, the town’s popula-
tion was approximately 5,000 and its 
operating budget was about $12 mil-
lion. Today, the Town of Windsor has 
approximately 96 employees, 20,000 
residents and an operating budget of 
$30 million.

“We were going from a small town to 
a large town in a hurry and it was hard 
to keep everything in order,” Moyer 
said. “When things are happening that 
quickly, you worry if you’re spending 
money in the right places. You wonder, 
are we doing the right thing?”

Moyer keeps 
Windsor books 
in balance 

For Secher, bottom line is 
about neglected children 

Public-sector/government
Dean Moyer
Town of Windsor

For-profit businesses,  
1-10 employees
Craig Secher
Realities for Children

➤ See Moyer, 20A ➤ See Secher, 20A
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TIME OUT

RODIZIO GRILL

Todd Harding of radio station K99; Ryan Houdek, owner of Rodizio Grill in Fort Collins; and 
Brian Gary, also of K99, hold a check for the $1,000 raised at the restaurant in September. 
The money was collected for the radio station’s 28 Hours of Hope campaign to support the 
Child Advocacy Center.  

KIM BARBOUR

Doug Lidiak of Lidiak Photography and Stephanie Seifried of Wing Shacks, at the Greeley 
Chamber of Commerce’s Business After Hours, hosted by the High Plains Library District 
Sept. 27.  

KIM BARBOUR

Visit Greeley coordinator Sara Schell; Curtis Miller, CDM Electric; Bert Garcia, Pro Lawn & 
Landscaping; Nate Berkey and Bror Cederstrom, My Office, Etc., at the Greeley Chamber 
New Member gathering on Oct. 3. 

Email your event photos to Maggie Shafer, mshafer@ncbr.com. Include 
complete identification of individuals.

The one-day AIA Colorado Practice Conference (Nov. 1) is a great 
opportunity to acquire practical skills for managing a design firm. 
Topics include social media marketing, delivering successful RFPs/
RFQs and creating usable marketing plans, among others. A worth-
while resource for human resource professionals, small business 
owners and sole practitioners.

The New Normal. The two-day AIA Colorado Design Conference 
(Nov. 2-3) inspires attendees to explore how architecture design 
practices can adapt positively to adversity. The conference also offers 
an opportunity to earn continuing education credits while mingling 
with other design industry professionals. 

Thursday, November 1
to Saturday, November 3 

Keystone Resort & 
Conference Center

for more information or to register:
aianewnormal2012.org

@AIACO_PDC
aiacodesignconference.blogspot.com

Climate Wise. Business Smart.
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������ Baker Group at Merrill Lynch
Exodus Moving & Storage
FLEXX Productions
Fort Collins Convention  

and Visitors Bureau

Heska Corporation
Heritage Frames & Fine Art
Loveland Reporter-Herald
Mountain Valley Floors, Inc.

Orthopedic & Spine Center of the Rockies
TechSmart Solutions Group
The Sleep Store 
University of Colorado Health
Value Plastics
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ANNIVERSARIES
Associates in Forensic Investigations LLC, 
a Fort Collins-based licensed private investiga-
tion and legal consultant company, celebrated 
its 25th anniversary this month. 

KUDOS
The city of Fort Collins and its application 
partners, University of Colorado Health and 
CanDo Coalition for Activity and Nutrition 
to Defeat Obesity, announced that Fort Col-
lins was named a bronze level Walk Friendly 
Community by the Walk Friendly Communities 
program. The designation is given to select 
communities with a commitment to improv-
ing walkability and pedestrian safety through 
comprehensive programs, plans and policies. 
It also demonstrates that walking is a funda-
mental mode of transportation in the commu-
nity. Fort Collins is one of 33 cities who have 
earned this distinction.

The Larimer County Natural Resources De-
partment is a recipient of a regional Colorado 
Open Space Alliance Award, the Blue Grama 
Award, for its restoration work at Devil’s Back-
bone Open Space. The purpose of this project 
was to reduce the cover of cheatgrass, feral 
rye and other non-native plants in two val-
leys located in the open space area. These 
two valleys received heavy grazing pressure 
before Larimer County acquired the land and 
non-native plant cover was estimated at more 
than 80 percent. After four years of prescribed 
fire followed by herbicide application, the sites 
on average contain less than 10 percent cheat-
grass, rye and other weeds.

To raise funds for K99’s 28 Hours of Hope—
the radio station’s charity event to stop child 
abuse—Rodizio Grill of Fort Collins hosted the 
station’s Good Morning Guys Brian Gary and 
Todd Harding at the restaurant in September. 
The effort raised $1,000 for the cause. 

At its 37th annual conference, the Special Dis-
trict Association of Colorado honored Poudre 
Valley Fire Protection District with SDA’s 
2012 Collaboration Award. 
The SDA’s award recognizes successful work-
ing relationships between special districts and 
local governments. The conference was held in 
Keystone, Colo. in September. 

Poudre Valley Health System was announced 
as a 2012 Rocky Mountain Performance Ex-
cellence award recipient, earning the Peak 
award for the third time. PVHS will be honored 
with the other award recipients at the Quest for 
Excellence conference in Loveland on Oct. 26. 

McKee Medical Center employees have 
contributed more than $40,000 to the McKee 
Foundation during the foundation’s annual 
employee campaign. The McKee Foundation 
conducts the annual campaign to raise money 
for the programs and services provided by the 
foundation year-round.

MISCELLANEOUS
Fort Collins Police Chief John Hutto will host 

the third open community forum this year from 
6-8 p.m. Thursday, Oct. 25, in the commu-
nity room at the Harmony Library. The meet-
ing will be tailored to residents south of West 
Drake Road, west of Mason Street and south 
of Breakwater Drive. City staff will provide brief 
presentations on neighborhood crime activity 
data and website tools, followed by breakout 
sessions with city police, neighborhood ser-
vices and transportation services staff to dis-
cuss what is working well and how services 
can improve. 

Dr. Kathleen Cooney, a veterinary euthanasia 
and hospice expert and owner of Loveland-
based pet end-of-life care company Home to 
Heaven, has been chosen as one of several 
experts to speak at the second annual Inter-
national Association of Animal Hospice and 
Palliative Care Conference in Denver Nov. 
1-4. Cooney’s presentations are entitled Un-

derstanding Animal Hospice, Feeding Finicky 
Pets and Pet Euthanasia Techniques, and she 
will provide a tour of the pet euthanasia cen-
ter. 

NEW LOCATION
Terracon Consultants Inc. (formerly Empire 
Laboratories Inc.) has moved from its location 
on Howes Street in Fort Collins to 1901 Sharp 
Point Drive. Its new facility will feature updated 
laboratory and office infrastructure, and its 
geotechnical, environmental and materials en-
gineering services will remain unchanged. Ter-
racon’s new phone number is 970-484-0359.

NEW PRODUCTS AND SERVICES
The Loveland Chamber of Commerce is 
now accepting design and verse entries for the 
2013 official Loveland valentine card and ca-
chet. Additionally, the Loveland Post Office has 
also issued its public call for Valentine postal 

cancellation designs. The submission deadline 
for the card, cachet and cancellation contests 
is Nov. 2. 

JBS USA, a Greeley-based animal protein 
processor, announced it had voluntarily en-
tered into an agreement with U.S. Immigra-
tion and Customs Enforcement to strengthen 
the company’s legal workforce. Through the 
Mutual Agreement between Government and 
Employers Program, JBS will be assisted with 
developing policies to reduce immigration 
compliance vulnerabilities, including fraudulent 
document use and identity theft.

If you have an item to share about name 
changes, new products or business news of 
note, e-mail it to Maggie Shafer at mshafer@
ncbr.com, or mail it to Briefcase at NCBR, 
155O E. Harmony Road, Fort Collins, CO 
80525.

BRIEFCASE

January 11, 2013
11:00 a.m.- 1:30 p.m.

www.NCBR.com
Under Departments click on 

Events. 

2013

http://www.ncbr.com
http://www.NCBR.com
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*Annual Percentage Yield (APY) is accurate as of 9/1/2012. Rate may change after the  
account is opened. $1,000 minimum balance required to obtain the APY. $1,000 minimum 
deposit required to open the account. Fees may reduce earnings. Stated APY requires a 
12-month rate lock with a First National Bank checking account (with money not on 
deposit at First National Bank). The rate on the Customer First Flex Savings account may 
be lowered to the then-applicable “Base” rate, 0.10% APY as of 9/1/2012, for the 
remaining rate lock term if the checking account is closed during any rate lock period or 
if the rate lock period expires. Rate lock periods can be extended for an additional 
12-month period. $125 penalty will be imposed for early closure within any rate lock 
period. Other fees may apply. See a Personal Banker for complete details. 

WHEN A CD LOVES A MONEY MARKET

VERY, VERY MUCH ...

It’s the best of both worlds when you open a  
First National Customer First Flex Savings account.  
You’ll get a HIGHER INTEREST RATE than traditional 
savings accounts, with UNLIMITED DEPOSITS and  
TWO FREE WITHDRAWALS per month. Don’t tie up  
your money for the long haul and don’t miss out on 
generous interest rates. Ask your expert First National 
banker about opening a flex savings account today.

800.883.8773

… THEY CREATE A FLEXIBLE SAVINGS 
ACCOUNT WITH A GREAT RATE. 

First National Bank, a division of First National Bank of Omaha | Member FDIC

.50%
APY*

A health system with many choices!

Call today to learn
more about your choices!  

ON THE JOB
ACCOUNTING
Ehrhardt Keefe Steiner & Hottman, a Colora-
do-based public accounting firm, announced 
the promotion of John Devore, Kelly Kozelis-
ki, Sean McBride, Patrick McFarlen and Eric 
Stutz as partners in the firm’s tax, audit and 
consulting service areas, effective immediately. 

ENGINEERING
Fort Collins resident Judy Dorsey, president 
and principal engineer of Brendle Group, was 
recently honored for her work in entrepreneur-
ship and innovative business models at the 
C3E Women in Clean Energy Symposium, 
hosted by the MIT Energy Initiative and the De-
partment of Energy. Dorsey was chosen for her 
success in energy innovation over the past 20 
years with Brendle Group, leading the comple-
tion of more than 200 sustainability projects for 
more than 100 clients nation-wide, including 
co-founding the Colorado Clean Energy Clus-
ter and heading FortZED, an initiative to cre-
ate one of the world’s largest active net zero 
energy districts.

Stantec announced the appointment of 
Charles Johnson as 
principal in the com-
pany’s Fort Collins 
environmental ser-
vices practice. John-
son brings more than 
15 years of industry 
experience manag-
ing environmental 
compliance projects 
throughout the cen-
tral and western U.S. 
to the role, as well 

as more than 25 years as a wildlife biologist. 
At Stantec, he will be responsible for provid-
ing environmental planning leadership on new 
mining and oil and gas projects throughout the 
U.S.

FINANCE
First Western Financial Inc. announced that 
Mandy Jesser, client experience coordinator 
in Fort Collins, has been named to the Top 25 
Most Influential Young Professionals list com-
piled by Colorado Biz Magazine. This award 
recognizes Jesser as a leader in the local pri-
vate banking industry and honors her efforts to 
give back to her community through volunteer-
ing and social engagement.

Cornerstone Mortgage Co. announced that 
Julie Piepho CMB, president of national op-
erations, was re-appointed for four years to 
the Board of Mortgage Loan Originators for 
the Division of Real Estate by the Governor of 
Colorado.  

Jeff Wolff of Fidelity National Title Company 
was recently recog-
nized for his years of 
leadership and ser-
vice by the Land Title 
Association of Colo-
rado at their annual 
state convention in 
Beaver Creek, Colo. 
Wolff is a past presi-
dent of the Land Title 
Association and has 
been in the title indus-
try for 34 years. Shari 

Bullock, also of Fidelity, has recently been ap-
pointed marketing director for the company’s 
Northern Colorado offices. Bullock has more 

than 12 years of ex-
perience in the real 
estate and marketing 
industries.

Amy Bibbey, loan 
officer with Cor-
nerstone Mortgage 
Company, has re-
cently been selected 
as a class member 
of the 2012-2013 

Leadership Fort Collins program. Leadership 
Fort Collins, a Fort Collins Chamber of Com-
merce program, is meant to educate and mo-
tivate leaders who are committed to shaping 
the future of the community while encourag-
ing involvement that contributes to community 
betterment.  

Charlie Pepin, a member of Wells Fargo’s 
Larimer County Busi-
ness Banking team, 
has been promoted 
to principal business 
relationship manager. 
Pepin is a 10-year 
Wells Fargo veteran 
and joined the Lar-
imer County Busi-
ness Banking team 
in 2011.  He has 
experience in SBA 
and medical-industry 

lending, and equipment finance. 

GOVERNMENT
Susie Velasquez, public trustee of Weld 

County, was elected 
to serve as the presi-
dent of the Public 
Trustee Association 
of Colorado.  The 
Public Trustee Asso-
ciation of Colorado 
is comprised of 64 
public trustees repre-
senting each county 
in the state.  The as-
sociation’s purposes 
are the education of 

public trustees, improving efficiency through 
standardized procedural guidelines, updat-
ing procedures as statutes are enacted by the 
state legislature and monitoring pending state 
legislation to determine its effect on the statu-
tory duties of the public trustees.  Velasquez is 
a graduate of the University of Denver College 
of Law.  

Larimer County’s Human Resources Director 
Lorenda Volker has been named the 2012-
2013 president of the Colorado chapter of the 
International Public Management Association 
for Human Resources. Volker is also on a task 
force looking at successful practices in HR. 
Larimer County Community Corrections Direc-
tor Joe Ferrando has been selected as chair 
of the Colorado Community Corrections Coali-
tion, and re-appointed to the Governor’s Com-
munity Corrections Advisory Council. 

INSURANCE
Brown & Brown account executive Karen Si-

wek recently earned 
her Certified Insur-
ance Counselor des-
ignation. The indus-
try’s professional CIC 
designation is evi-
dence of continuing 
education and suc-
cessful completion 
of exams in five main 
areas of insurance. 

MISCELLANEOUS
Amy Shoemaker has joined the Fort Col-
lins-based Trebuchet Group as director of 
leader strategies. Most recently with Ken-
nedy and Coe, Shoemaker brings more 
than 25 years of experience in human re-
sources and training and 18 years as a vice 
president.  She will be helping Trebuchet 
Group clients with executive coaching and 
those who are experiencing complex orga-
nizational changes.

If you have an item to share about a promo-
tion, job change or career news of note, e-mail 
it to Maggie Shafer at mshafer@ncbr.com, or 
mail it to On The Job at NCBR, 1550 E. Har-
mony Road, Fort Collins, CO 80525.

Johnson

Wolff

Bibbey 

Pepin

Velasquez 

Siwek

http://www.ncbr.com
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COURTESY HARMONY SCHOOL SHOPS

COURTESY EAGLE RIDGE APARTMENTS

MOLLY ARMBRISTER

Foothills Mall
Price: $39 million
Closing date: July 2
Property type: Retail
Purchaser: Alberta Development Partners/Walton 
Street Capital, Denver and Chicago

Eagle Ridge Apartments
Price: $23.5 million
Closing date: Aug. 30
Property type: Multi-family
Purchaser: Raia Properties, Ramsey, N.J.

Harmony Marketplace
Price: $58 million
Closing date: Aug. 31
Property type: Retail
Purchaser: AmCap, Stamford, Conn.

Harmony School Shops
Price: $18 million
Closing date: June 26
Property type: Retail
Purchaser: Revesco Properties, Denver

Walgreens
Price: $5.8 million
Closing date: Feb. 23
Property type: Retail
Purchaser: U.S. Real Estate, San Antonio, Texas

a recent gathering of the Northern 
Colorado chapter of Commercial 
Real Estate Women.

Real estate investment as a whole 
has increased following the reces-
sion, according to Rhys Christensen, 
broker and partner at Realtec Com-
mercial.

Real estate nowadays is seen as a 
more stable investment with better 
returns than more traditional forms of 
investment, like certificates of deposit 
or Treasury bonds. Given today’s 
low interest rates, investing in real 
estate can provide a return of 7 to 10 
percent, Christensen said, compared 
with lower returns from other forms 
of investment, which can be as low as 
1 to 3 percent.

The Northern Colorado market 
has grown more attractive to national 
investors because of its size and the 
strength of its economy, Christensen 
said. Many national investors that 
might have looked at markets as large 
as Denver or even New York are now 
considering “tertiary” markets like 
Northern Colorado.

“There’s a lot of competition in 
major markets for quality assets,” 
Christensen said. Northern Colo-
rado, he said, is in a bit of a sweet 
spot because it offers those quality 
assets but without the hassle or higher 
prices that come with larger markets.

Christensen defines a tertiary mar-
ket as one with between 50,000 and 
250,000 residents.

The economy here is also seen as a 
stable one because of unemployment 
rates that are lower than in other 
parts of the country. The unemploy-
ment rate in Fort Collins is 6 percent, 
well below the national rate of 7.8 
percent.

The Northern Colorado economy 
continues to recover more quickly 
than the rest of the country in part 
because it weathered the recession 
better, according to Betsey Hale, 
economic development director for 
the City of Loveland.

In addition, the area does not 
rely on just one sector or another for 
employment.

“We have a diversity of economy,” 
Hale said. “These companies from 
other areas look at our area and say, 
‘Here we have a region of our coun-
try that’s not totally dependent on 
one sector.’”

The region is home to jobs in 
health care, education, energy, tech-
nology and more, Hale said, so “we’re 
able to hold our own.”

“Even though Vestas and others 
may be downsizing, other companies 
are hiring,” Hale added. “As a region, 
we need to put that in perspective. 
There are hundreds of job openings 
right now.”

Specifically, Hale mentioned con-
tinued hiring at companies like Lep-
rino in Greeley, and Woodward’s 
possible expansion plans in Fort Col-
lins.

The area’s low vacancy rates are 
also attractive to investors who 
might be looking to get involved in 
multi-family properties, Hale said.

Indeed, the Eagle Ridge Apart-
ments in Loveland are one of the 
area’s most recent purchases. 
According to Larimer County pub-
lic records, the multi-family complex 
was purchased by New Jersey-based 
Raia Properties for $23.5 million in 
August.

The 168-apartment Eagle Ridge 
features rents and amenities that 
are attractive to professionals with 
relatively high, steady income. This 
type of stable tenant is attractive to 
an investor, as is Eagle Ridge’s loca-
tion in Centerra, one of the fastest-
growing areas in Northern Colorado.

According to its website, Raia 
Properties specializes in multi-fam-

ily investments and owns and man-
ages a portfolio of 2 million square 
feet. The company also owns a prop-
erty in Colorado Springs. 

The Eagle Ridge sale demon-
strates a bit of diversity in the type 
of investment being made here, but 
the majority of these investments 
are in the retail sector, and Realtec’s 
Christensen doesn’t see this chang-
ing any time soon.

Investors typically specialize in 
one type of property, he said, so 
those that have already entered the 
market by purchasing retail space 
are likely to keep purchasing retail 
if they decide to expand their port-
folios here.

A good example: AmCap, the 
Stamford, Conn.-based owner of 
University Center, a retail strip near 
College Avenue and Drake Road, 
recently purchased Harmony Mar-
ketplace.

AmCap’s experience in Fort Col-
lins has been positive enough that 
the company chose to spend $58 
million on Harmony Marketplace, 
which is anchored by tenants like 
King Soopers and Home Depot.

Beyond that, Northern Colorado 
has more investment-grade retail 
properties than other types of com-
mercial real estate such as industrial 
or office.

“The primary focus here probably 
will always be retail,” Christensen 
said.

A quick look 
at five recent 
commercial 
real estate 
transactions in 
the region in 
recent months:

DEALS from 1A

 These companies from 

other areas look at our area 

and say, ‘Here we have a 

region ... that’s not totally 

dependent on one  

sector.’ 

Betsey Hale
ECONOMIC DEVELOPMENT DIRECTOR
LOVELAND

http://www.ncbr.com
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Want to catch customers?  
Stop running with the herd
You’re struggling to stand out 

from the crowd. You sell a 
product that is available from 

competitors as well, and you only 
have a limited number of things you 
can do to change the product itself.

You’ve tried lowering the price.
You’ve bought bigger ads.
You ran a 

promotion to get 
customers buying 
a bundle of prod-
ucts.

At the end 
of the day, each 
of these created 
some interest, 
but not as much 
as you’d hoped. 
It was expensive, 
and you’re not 
sure it’s built up 
any customer loyalty at all.

Maybe the problem is this: You’re 
doing the same thing as everyone else. 
You’re all running specials, trying dif-
ferent advertising, running holiday 
promotions and trying to convince 
customers that they want your prod-
uct, even though it’s essentially the 
same as the others.

When you’re running with the 
herd, there’s no reason for people 
to pay attention to you specifically.  
Customers will buy from anyone in 
the herd, because they all seem pretty 
much the same.

Instead, think about making your 
company’s unique weirdness the basis 
for your marketing. That may not be 
your product at all – in fact, it prob-
ably isn’t.

McDonald’s is an interesting 
example. Sure, they try to convince 
me that their products are better than 
the other hamburger chains. To my 
taste, there’s not a compelling dif-
ference. The reason many people are 
loyal to the company is that it actually 
is quite family-friendly, remarkably 
consistent, efficient and good value 
for your money. Everything they do is 
intended to support these messages.  
As a result, they’ve developed fiercely 
loyal customers.

I’ll point out, too, that this also 
creates a large base of non-customers. 
There are people for whom this posi-
tioning is not attractive – perhaps 
they’re not looking for fast-food, or 
international consistency, or a kid-
friendly meal.  McDonald’s is fine 
with losing them, because it rein-
forces the strength of their brand 
message.

In the current economy, though, 
many have fallen into the trap of 
trying to be all things to all people. 
When you do that, you’re nothing 
special to anybody in particular.

I talk to many financial profes-
sionals in town, partly because many 
seem to have turned to network-
ing as the way to compete in a tight 
market. It doesn’t help that this is a 
highly regulated industry, and there 

are many avenues which are restricted 
by government regulators or parent 
companies.

The problem with networking, 
though, is that everybody’s doing it. 
I’m hearing almost identical mes-
sages from everybody I talk to, which 
means that I won’t have a strong pref-
erence for any of them.

There are a few I remember, 
though. One person has an unusual 
accent and runs a dance studio on the 
side. Another is someone I developed 
a strong relationship with through my 
church. A third I’ve grown to know as 
a trusting and open person in a refer-
ral group. I connected with my own 
financial adviser because my parents 
bought life insurance from the same 
company when I was young.

Each of these is strange. Unique. 
Even weird. But potentially quite 
powerful. Because working with 
a financial professional is a deeply 
personal decision, it’s important to 
develop a strong relationship.  This 
might start with an introduction at a 
networking meeting, but it certainly 
can’t end there. Lasting relationships 
take time, persistence and consisten-
cy. With that, they can stand out from 
the crowd as credible and memorable.

A third example is Apple. It’s fas-
cinating to see how they’ve polarized 
customers: Most people either love 
them or hate them. Their custom-
ers don’t love them solely because of 
cooler products and better technol-
ogy. On the face of it, you can buy 
equivalent products from competitors 
for less money.

Apple fans are loyal because they 
receive a different experience with 
the products and the company.  Like 
a Mercedes, an iPhone is polished, 
beautiful, and makes you feel special. 
As you use it, you find little things to 
be delighted with. Things seem more 
intuitive, even though you’re not sure 
why.

Apple works very, very hard to 
ensure this experience in every prod-
uct. The advertising reinforces how 
the products make you feel, not on 
comparing functionality that may be 
similar to competitors.

You might be turned off by Apple’s 
approach, but they’re fine with that. It 
reinforces the power of the message to 
their loyal customers.

Now look at your own business. 
What is already unique about it? Your 
people? The location? An event five 
years ago that people still remember?

Then figure out ways to make this 
uniqueness more compelling to your 
current and target customers. Don’t 
worry about others who might be 
turned off. Focus on declaring and 
reinforcing the places where you’re 
different. This can be the source for 
great attractiveness and loyalty.

Carl Dierschow is a Small Fish Busi-
ness Coach based in Fort Collins. His 
website is www.smallfish.us.

Accountability at its Finest
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WHAT’S 
WORKING
Brian Schwartz

RamStrength: Helping cancer patients
Michelle Boyle is the co-found-

er and executive director of 
RamStrength, a Fort Collins 

nonprofit dedicated to helping indi-
viduals in our community affected 
by cancer with financial assistance, 
scholarships, and other basic needs 
that become difficult after cancer 
enters someone’s life. I asked Michelle 
to share some of her insights and 
experiences in running a fast-growing 
nonprofit.

Question: 
What is the 
background of 
RamStrength?

Answer: 
The Lubick 
Foundation/
RamStrength is 
going on its third 
year as a 501c(3) 
nonprofit. Born 
out of my desire to help and support 
my younger brother Marc Lubick 
when he was battling a rare form 
of cancer, my friend Tasha Ballard 
and I founded Ramstrong as a team 
to compete in the 2006 Livestrong 
Challenge. We were able to gather 
incredible community support, 
raising $83,000 for the Lance Arm-
strong Foundation and having the 
largest team the Livestrong  Chal-
lenge had seen that year. Since then, 

the momentum of community sup-
port has continued to grow, sparking 
numerous successful events and fun-
draisers, increased volunteer support, 
the creation of the Lubick Founda-
tion and raising over $200,000 annu-
ally. Now our team has evolved into 
RamStrength, which is our Lubick 
Foundation’s 501c(3) nonprofit pro-
gram focused on serving Northern 
Colorado cancer survivors and their 
families. We are dedicated to sup-
porting these patients so no one has 
to decide between cancer treatment 
and their basic needs.

Q: Tell us more about the mission 
of RamStrength and who you serve?

A: The basic-needs program pro-
vides assistance to Northern Colo-
rado cancer survivors with mortgage 
and rent payments, car payments, 
and unforeseen auto repairs, month-
ly bills for utilities and groceries, 
transportation to and from che-
motherapy appointments, medical 
insurance premiums, prescription or 
lab co-pays, and counseling services. 
In addition, scholarships and finan-
cial assistance are awarded to CSU 
students surviving cancer. Services 
and event programs include spon-
sorships for local children surviving 
cancer to attend summer camps, 
cancer survivor support groups and 
programs. 

Q: What do you feel are the abso-
lute basics that need to be in place 
before an organization can really 
successfully raise funds for a cause?

A: In order to really successfully 
fundraise for a cause you need the 
following components: 1) A cause 
that resonates with the community. 
Nearly everyone has been affected 
by cancer so people can relate to our 
cause. 2) A clear and focused mis-
sion that sets you apart from other 
organizations that have a similar 
cause. RamStrength is the only can-
cer nonprofit in Northern Colorado 
that helps patients with all types of 
cancer to meet their basic needs. 3) 

A solid group of volunteers who are 
passionate and committed to the 
cause. Our organization has two 
part-time employees, but it could 
not survive and thrive without our 
dedicated volunteers. 4) Finally, you 
need to have strong collaborations 
with other successful organizations. 
RamStrength partners with both 
Poudre Valley Hospital Foundation 
and McKee Hospital Foundation to 
implement our basic-needs program. 
We also partner with Colorado State 
University and the Department of 
Athletics to help increase cancer 
awareness locally and on campus, 
and to spread the word about the 
numerous ways RamStrength can 
provide support. We work with the 
Colorado Eagles hockey team and 
created the “EagleStrength” Initia-
tive. Funds are raised by generous 
Eagles fans to “Fight Cancer in Eagle 
Country.”

Q: How has social media and 
technology changed fundraising?

A: Social media and technology 
has changed fundraising by allow-
ing nonprofits greater avenues to 
reach out to a much broader and 
larger audience to share their story. 
By utilizing social media, nonprofits 
can engage their audience on almost 
a daily basis, and in some cases, in 

➤ See Working, 22A

Emergencies are never convenient.  
But our emergency care is. 
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www.BannerHealth.com/NorthColoradoER 
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NCRH.ernesthealth.com

Northern Colorado Rehabilitation Hospital (NCRH) has been named in the Top 10%
of Inpatient Rehabilitation Hospitals in the US for the past 6 years.

Here is what makes us one of the top rated rehabilitation hospitals in the country and what makes our patients get better faster!
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NEWSMAKER from 9A

are perceived. We focus on bring-
ing out the facts, whether it’s about 
student behaviors or your body, and 
how it will be impacted by alcohol 
and drugs. 

We do a lot of assessment to get a 
good understanding of what students 
are engaging in here. We work in con-
junction with the Poudre School Dis-
trict as they look at healthy behaviors 
and survey their students. In some 
communities we’ve run the ACTU-
ALITY campaign, a social enterprise 
program for Team Fort Collins, an 
intensive social norming effort. We’re 
leading one in Iowa right now. 

With that campaign, students and 
teachers are involved in creating the 
messaging, and they decided to focus 
on basic values before they start to 
talk about alcohol and drug use. They 
began by raising level of understand-
ing about respect. We knew that 
prevention messages wouldn’t go very 
far because there was an earlier step 
that needed to be taken care of about 
respecting and valuing each other and 
making healthy life choices. 

Q: What’s next for Team Fort 
Collins?

We’re continuing education pro-
grams in the schools and education 
for parents. We also expect to con-
tinue social norm and social market-
ing campaigns. We’re about to ramp 
one up with Front Range Commu-
nity College. It’s in the early stages of 
assessment. It will launch in January 
and go through the fall of 2013.

We’re a dynamic nonprofit. We do 
both direct programming as well as 
advocacy and policy making. We’re 
currently raising awareness about chil-
dren and youth and teens’ access to 
marijuana. And we are tangentially 
involved in the campaign to vote no on 
Question 301, the medical marijuana 
dispensary legislation and Amendment 
64, which is on marijuana legalization. 
Depending on the outcome of those, 
that will impact our programming. 

Q:How can the business commu-
nity help?

In several ways. The business com-
munity is interested in fostering healthy 
workplaces. We have wonderful work-

place programs through our social mar-
keting campaigns. In terms of support-
ing the work we do, we have many who 
are sponsoring events and several who 
serve on the board of directors. 

We have a Responsible Alcohol 
Retailers program that touches the 
hospitality and entertainment indus-
tries. To help them have a success-
ful business and a safe business, we 
provide training to staff through a 
certified alcohol serving program. It’s 
important for servers to be aware of 
safe serving, not over-serving, check-
ing identifications and raising aware-
ness about safe ways home. Right now 
Team Fort Collins, including CSU 
and the Fort Collins Police Depart-
ment and all of the Responsible Alco-
hol Retailers, we have 50 members 
promoting safe rides home and the 
Green & Gold bus routes, the city’s 
late-night city bus service.

Some of the Responsible Alcohol 
Retailers are going to include the 
option of an add-on when guests are 
paying their bill. For example, when 
Johnny has a bunch of beer at a res-
taurant, the server realizes he really 
needs a safe ride home. The server 
asks if he’d like some bus tickets. 
The customer can pay right there 
with their bill rather than have to 
dig in their pockets at the bus stop 
or worry about the bus not taking 
their debit card, even before nearing 
their car. 

 We knew that 

prevention messages 

wouldn’t go very far 

because there was an 

earlier step that needed 

to be taken care of about 

respecting and valuing each 

other and making healthy 

life choices. 

Ashley Kasprzak 
EXECUTIVE DIRECTOR
TEAM FORT COLLINS
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U.S. Sen. Hank Brown said. 
Brown, who has been active 

in water issues since his days in 
the Colorado Senate, explained 
that a water bank could benefit 
agricultural interests by giving 
farmers a chance to supplement 
their crops with water in times 
of drought. 

“Without water, we’re the 
Great American Deser t that 
explorers originally described us 
as,” he said. “With it, we’re one of 
the most productive agricultural 
sites in the world.”

The idea comes as Weld farm-
ers struggled this summer to 
water their crops during the 
drought. Meantime, overflowing 
water wells f looded basements 
and sept ic-tank leach f ields. 
Weld farmers could not tap the 
restricted wells because others 
downstream owned the water 
rights. 

A water bank could have 
helped alleviate the shortage.

Wilkinson said if the region 
does not take steps to claim its 
water, governments in other parts 
of the state and ditch companies 
alike will continue to compete 
for it.

“They will come up here to get 
the water if they need it,” he said. 

Inspired by an acquisition of 
18,000 acre-feet of Northern 
Colorado water in the 1980s by 
the city of Thornton, local lead-
ers considered the idea of a water 
bank to protect area water years 
ago. 

They conceived that a bank 
would draw from an ad valorem 
or sales tax to issue bonds to buy 
water rights, or to directly buy 
the rights. 

The idea failed when people 
balked at a new tax, a crucial 
part of a water bank’s structure 
so that it can compete on the 
open market to buy water rights, 
Wilkinson said. 

The opposition to the tax, he 
said, did not realize the potential 
of a significant amount of water 
being sold off. 

The idea today would have to 
overcome a few barriers, includ-
ing the prospect of a tax increase. 
But officials could engineer it in a 
way that the sales tax could lapse 

after a certain period, Wilkinson 
said. 

Whether it moves forward 
or not, the demand for water is 
expected to grow.

Colorado’s  popu lat ion i s 
expected to increase from 5.1 
million people to nearly 7.2 mil-
lion by 2030. Most of that growth 
will occur along the Front Range, 
including Northern Colorado.

Water use, as a result, is pro-
jected to surge from 511,800 
to 630,000 acre-feet a year. An 
acre-foot of water is the amount 
required to fill one acre, one foot 
deep.

“We can see clearly the limits 

of the supply of water that’s avail-
able in Northern Colorado,” said 
Reagan Waskom, director of the 
Colorado Water Institute at CSU. 
“As we look out to the future, we 
know there’s not enough water 
for everything we want to do: 
That includes agriculture, cit-
ies, oil and gas exploration and 
recreation.”

A water bank could provide 
more flexibility as to who could 
use it and help guarantee ade-
quate supplies. 

It also would allow different 
uses of Northern Colorado water 
now largely dedicated to agricul-
ture, Waskom said. Water instead 

could go to whoever was willing 
to pay enough to buy it. 

A water bank may not be the 
only solution, according to some.

Some believe the region will 
have to increase its water stor-
age capacity as well, namely via 
the Northern Integrated Supply 
Project. 

The project, under review by 
the U.S. Army Corps of Engi-
neers, would supply Northern 
Colorado with 40,000 additional 
acre-feet annually. 

But the project “is by no means 
the final answer” to Northern 
Colorado’s  long-term water 
needs, Wilkinson said. 

Don’t go blindly where the  
steering wheel takes you.
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provider, you need to steer the wheel.
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	 • Rocky Mountain Family Physicians, P.C.

	 • Front Range Center for Brain & Spine Surgery, P.C.  

	 • Associates In Family Medicine, P.C

	 • The Women’s Clinic of Northern Colorado, P.C.

	 • The Youth Clinic 

	 • Paul Bauling, M.D. 

	 • Rocky Mountain Center for Reproductive Medicine

 • Northern Colorado Allergy and Asthma Clinic 
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Things to consider before switching 
your insurance to an HMO or 
other closed networks, like Kaiser 
Permanente:

You may not be able to continue seeing your doctor.  
Some HMO’s only allow patients to see physicians who are part of a 
limited provider network of their choosing.

You may not have a choice of hospitals.

You may not be able to visit your usual Urgent Care clinic. 
Many of the local surgery centers will be affected also.

Your choice of specialists may be restricted. 
Some HMO’s only allow patients to see specialty physicians who are 
part of a limited provider network. Check your insurance plan provider 
network to determine if your specialist is in plan.

Talk to your doctor about your plan before you change.

WATERBANK from 3A

 Without water, we’re 

the Great American Desert 

that explorers originally 

described us as. With it, 

we’re one of the most 

productive agricultural sites 

in the world. 

Hank Brown
FORMER U.S. SENATOR
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TECHNOLOGY from 6A

a key way to enable efficient work,” 
Preiss said. “This is probably a really 
good example of that.”

The company gave $2.5 million 
to help establish the 65,000-square-
foot institute. But donations to the 
engines lab are nothing new for 
Woodward, which has worked with 
CSU the past two decades.

Woodward, in fact, did not analyze 
how its contribution to CSU would 
benefit the company, as it does with 
other investments, though it said it 
expects to accomplish a lot through its 
partnership with the institute. 

“Being a good corporate citizen 
and good community partner, we 
think it’s a good thing for Woodward 
to do,” Preiss said. “We certainly 
hope to continue to attract good, 
qualified CSU students to work 
here.”

Over the years, the partners 
have collaborated on increasing fuel 
economy and reducing emissions 
in engines used in everything from 
power generation to farm equipment 
and, more recently, smart grids.

Woodward already has donated 
plenty of equipment, funded two 
scholarships for graduate fellows 
in the engines lab and endowed a 
Systems Engineering chair. For their 
part, engines lab faculty members 
have helped improve Woodward’s 
technology. 

“We have a good working rela-
tionship with CSU,” Preiss said. “We 

continue to work and figure out ways 
to enhance it.”

It’s a model that the university 
will follow with other companies 
as federal dollars for research fund-
ing decline. CSU aims to offset that 
dropoff by increasing its profile as an 
R&D shop for businesses. 

Beyond the benefits reaped by 
Woodward and other companies, 
CSU hopes the institute will draw 
high-caliber faculty and gradu-
ate students to the university, said 
Morgan DeFoort, co-director of the 
EECL. The facility is sure to create 
space for additional talent, though 
there’s not a specific hiring plan. 

It also will connect faculty of all 
eight colleges, including those in the 
humanities, behavioral sciences and 
natural resources disciplines, to work 
on solutions to energy challenges. 
More laboratory and office space will 
offer additional room for faculty and 
students to get together.

“First and foremost is to take the 
great talent that we already have at 
the university and get them even 
more integrated,” DeFoort said. “We 
already do a lot of interdisciplinary 
work, but we think we can go fur-
ther.”

Steve Lynn covers technology for the 
Northern Colorado Business Report. 
He can be reached at 970-232-3147, 
slynn@ncbr.com or twitter.com/Stev-
eLynnNCBR. 

MOYER from 11A

For the first few years, Moyer 
essentially ran the finance depart-
ment on his own. With the addition 
of staff — the finance department 
now has four people — and a growing 
IT department, the Town of Wind-
sor has been able to add some bells 

and whistles to how it conducts its 
finances including giving residents 
online payment options.

In the next few years, Moyer would 
like to expand these efforts and allow 
residents to submit sales tax returns 
online.

SECHER from 11A

of programs including the Keeping 
Dreams Alive Program, the Triumph 
Awards and the Kids Matter Project. 

Realities for Children has two 
full-time and two part-time staff 
members. More than 800 people and 
more than 150 businesses volunteer 
annually.

Boulder County has replicated 

the Realities for Children model and 
Secher is working on developing a 
similar program in Weld County.

“The real success is in creating 
community collaboration,” Secher 
said. “It creates a more efficient use 
of resources, doesn’t replicate funding 
and provides a better continuum of 
services for the children.” 

WHYRICK from 10A

streamlined operations.
“Getting everyone together and 

on the same process was important 
especially as we kept adding people,” 
Whyrick said. “We wanted to make 
sure we didn’t have 50 different peo-
ple doing 50 different things. That’s 
been a challenge as we’ve grown.”

Operations integrations have 
improved supply-chain management, 
customer management and custom-
er satisfaction. The transportation 
management system EnviroTech is 
implementing will shave $100,000 to 
$150,000 off annual expenses. 

“A lot of my efforts now are spent 
on getting to the next level,” Whyrick 
said. “We’re looking at adjacent mar-
kets and utilizing our research and 
development. Innovation has been 
our major focus that’s been guiding 
sustainable growth.” 

EnviroTech is on course to grow 
by 10 to 15 percent over the next 
few years. EnviroTech products 
are used in nearly every state and 
throughout North America. Envrio-
Tech is looking into international 
expansion in Chile, Australia and 
possibly Europe. 

mailto:slynn@ncbr.com
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preserve views and access.
According to city documents, Save 

the Poudre asserted that the hearing 
officer did not properly “apply rel-
evant provisions of the land-use code” 
and that false evidence purportedly 
provided by the developer influenced 
the decision.

This “false evidence” included the 
project’s ecological characterization 
study, which according to Save the 
Poudre, did not provide sufficient 
evidence that the project would not 
impact the river. Save the Poudre also 
objected to Cornerstone’s assertion 
that there was no other place in Fort 
Collins where a similar project could 
be constructed.

Because of the project’s location 
in the River Downtown Redevelop-
ment district, it is allowed, under city 
code, to be closer to the river than 
projects in other parts of the city. The 
development is planned for about 200 
feet from the river, according to city 
documents.

Larry Mazzotta, CEO of Corner-
stone, said that he made about 30 
visits to Fort Collins trying to find the 
right place for the development. He 
also said that even though there are 
other spaces in the city large enough 
for a similar development, they may 
not be right for the project.

“The notion that anything can be 
built anywhere is incorrect,” Mazzot-
ta said. “Seniors need to have access 
to certain amenities.”

Beyond that, Mazzotta said, build-
ing the project off the river works 
with the city’s interests in redevelop-
ing the area and creating more devel-
opment on Linden Street.

This is Cornerstone’s first project 
in Fort Collins, although Mazzotta 
said he has been interested in build-
ing here for about five years. The 
company specializes in affordable 
unassisted senior living and has two 
developments in Colorado Springs, 

and well as several in Wyoming.
According to Save the Poudre, “the 

additional 55 feet of wall abutting the 
Poudre River frontage will signifi-
cantly mar the natural area scenery.”

“The Legacy Project will harm the 
Poudre River corridor; it violates the 
city’s land use code, and it’s butt ugly. 
The city needs to dramatically rede-
sign this project or it will be Fort Col-
lins’ ‘mistake by the lake’ for the next 
30 years — that will be its legacy,” said 
Gary Wockner of Save the Poudre.

Wockner said that because the 
building sits next to the Poudre, its 
upper stories should be stepped back 
to avoid interfering with views.

Maintaining the aesthetics of the 
area is important to the city. Restric-
tions have been placed on certain par-
cels of land adjacent to Linden Street 
in order to address concerns by the 
city about maintaining the historic 
character of Linden.

According to the Historic Pres-
ervation Planning department, Cor-
nerstone took advantage of a design 
review offered by the Landmark Pres-
ervation Commission. As a result, it 
incorporated features and materials in 
the design of its project including red 
brick and decorative arches, similar 
to those found in historic buildings in 
downtown Fort Collins.

Ultimately, the project was given 
the green light by council, with only 
two councilmembers, Kelly Ohlson 
and Lisa Poppaw, voting against a 
motion declaring the initial hear-
ing on the modifications won by the 
developer as fair. 

Cornerstone is now waiting for its 
building permit from the city, some-
thing Mazzotta expects any day. 

Cornerstone’s construction team, 
he said, will likely break ground with-
in 10 days of receiving the permit.

From there, Mazzotta expects a 
13-month timeline, with completion 
set for November 2013.
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recycle a greater percentage of their 
water, though experts believe North-
ern Colorado operators recycle great-
er volumes because drilling activity 
has slowed in the Piceance Basin.

At the moment, there’s no way to 
know exactly how much recycling actu-
ally takes place in Northern Colorado, 
though the issue could come into focus 
when the Colorado Oil and Gas Con-
servation Commission begins to analyze 
data it has gathered since June on the 
amount of water recycled in the state.

That’s expected to happen “in the 
coming months,” said Todd Hartman, 
spokesman for the Colorado Depart-
ment of Natural Resources. 

Already, however, “we know that 
industry is aggressively pursuing recy-
cling opportunities for water, both 
on the Western Slope and the Front 
Range, and we’re supportive of that 
effort,” Hartman said. 

There are key differences between 
drilling in Northern Colorado and the 
Western Slope to explain why water 
recycling has not yet gained a greater 
foothold here. 

In Northern Colorado, wells require 
a gel-like fracturing fluid that makes 
water-recycling more difficult than on 
the Western Slope, said Ken Carlson, a 
CSU professor of environmental engi-
neering who is working with oil and 
gas companies to study their water use. 
The fluid used in fracturing here also 
contains more salt than on the Western 
Slope, so treating the water here for 
reuse costs more. 

Operators on the Western Slope also 
recycle more water because the wells 
that they can use to get rid of their used 
fluids are farther away and so it costs 
more to transport.

In Northern Colorado, meanwhile, 
operators can dispose of their water 
through nearby deep injection wells. 

“It hasn’t been adapted as quickly just 
because the need wasn’t there,” Carlson 
said. But, “the technology exists (to do 
so) from other fields” such as wastewater 
treatment. 

Technology aside, treating water for 
recycling costs more than buying fresh 
water. But water experts like Carlson 
and Clay Terry, strategic business man-
ager for Halliburton Water Solutions, 
believe savings for the companies can be 
found elsewhere. 

Recycling water during fracturing 

generally means reusing fresh water at 
least once when it returns to the surface 
with the oil and gas, Terry said. Before 
reusing that “flowback” water, however, 
companies must remove the solids by 
treating it.

In addition, companies like Halli-
burton, the largest fracturing operator 
in the D.J. Basin, can recycle naturally 
occurring “produced” water that flows 
to the surface during the well’s lifespan, 
Terry said. 

Water recycling still takes place more 
often in other places like the Permian and 
Williston basins in eastern Montana than 
in the D.J. Basin, Terry said. But it’s a 
growing practice in the Denver-Julesburg 
Basin, which includes Weld County. 

“We are continuing to try to refine the 
process to make it more of a cost-parity 
alternative for the operator so there’s at 
least an economic wash if not an eco-
nomic advantage,” Terry said.

The company now has the capabil-
ity to treat as much as 25,000 barrels of 
water per day, which isn’t much consider-
ing companies use up to 2 million gallons 
to hydraulically fracture a horizontal 
well. 

Still, “recycling is just becoming more 
of an affordable option and more of a 
socio-environmentally motivated option 
for operators,” Terry said. “I believe it 
will be a growing concern and a growing 
practice.”

Increased regulations and drought 
conditions also will lead to greater recy-
cling, he said.

For its part, Halliburton will open a 
water-treatment facility later this month 
near Grover in north-central Weld.

Even now, water recycling can save 
oil and gas companies money, chiefly 
on fuel that they would have used to 
transport fresh water to drilling sites. A 
company might spend 75 cents per bar-
rel to treat recycled water while trans-
porting that water can cost anywhere 
from $1.50 to $3 per barrel, Terry said.

While not a primary concern on bal-
ance sheets, companies also could buck 
criticism of their operations by using 
less water.

The state estimates oil and gas devel-
opment accounts for only a fraction of 1 
percent of Colorado’s total annual water 
consumption, but environmental groups 
such as Western Resource Advocates in 
Boulder have charged that companies 
use much more.

“We need to take a step back and 
make sure we aren’t over-allocating our 
most important natural resource one 
frack-job at a time,” Laura Belanger, an 
engineer with Western Resources and 
author of a report on fracturing and water 
use, said recently. “While we need natu-
ral gas to transition to a cleaner energy 
future, we must have water to survive.”  

Beyond addressing concerns about 
depleting water, Carlson said water recy-
cling could save wear and tear on roads, 
decreasing truck traffic, and reduce han-
dling of water, which can lead to spills, as 
well as avoid the cost of disposing water 
into wells 10,000 feet deep. 

Already spurred by the drought, large 
drilling operations such as Noble Energy 
Inc. and Encana have recycling programs 
under way, though they vary in scope. 

“Years like this year are driving them 
to take a much closer look at it,” Carlson 
said. “Water is too important for the oil 
and gas companies to just leave it to the 
market (on the hope) that they’ll be able 
to find water.”

Noble, for one, plans to build a water-
recycling facility near Greeley. Encana, 
which drills gas wells in and around 
Erie, is recycling 3,000 to 4,000 bar-
rels of water every week, or 126,000 
and 168,000 gallons, spokesman Doug 
Hock said. 

The effort is part of a pilot proj-
ect that ends later this month. Encana 
will then determine whether to move 
forward with a more consistent water-
recycling program, “based upon the 
economics of the project,” Hock said. 

The problem, in part, is that natural-
gas wells in the D.J. Basin do not pro-
duce as much water for recycling as the 
ones in the Western Slope, where the 
company recycles a greater percentage 
of water, he said.

“For fracturing, we need quite a bit 
of water, so it’s kind of a question of bal-
ance,” he said.

The company’s Western Slope pro-
gram recently earned praise from Rus-
sell George, a member of the Colorado 
Water Conservation Board who has 
visited the company’s water-recycling 
operation.

“It cuts down the hauling: air-pol-
lution, dust, the whole works,” George 
said. “The costs to the community of 
trucks in the industry (alone) is huge, 
so if you can cut down that amount of 
water-hauling, it’s tremendous.”

RECYCLING from 1A

WORKING from 17A

real-time as events are in progress. 

Q: What’s been the most suc-
cessful online campaign you have 
seen for raising money and what was 
unique about it? 

A: One of the more successful 
online campaigns that I have seen and 
had the opportunity to participate in 
is Colorado Gives Day. This program 
is unique because it sets a specific date 
and a time frame of 24 hours where 
donors can give to a wide selection of 
registered charities within the Com-
munity First Foundation. It also has an 
incentive fund established by a corpo-
rate partner, FirstBank, that helps to 

leverage donor dollars that day.

Q: How do you feel corporations 
should support philanthropy, and 
what examples of this support have 
you seen in Northern Colorado?

A: I believe corporations have 
the opportunity to play a key 
role in the mission of a nonprofit.  
Whether it is financially sponsor-
ing an event, providing endorse-
ments, donating in-kind materials, 
or employees volunteering their 
time, nonprofits rely on this type 
of support from their community. 
It seems like every day I hear a 
story about the generosity of our 

Northern Colorado business com-
munity supporting a nonprofit.

Q: How might nonprofits become 
more self-sustaining?

A: Nonprofits can become more 
self-sustaining by diversifying their 
revenue stream so the organization 
does not rely solely on one source of 
funding.  Nonprofits should strive to 
obtain funds from several sources such 
as special events, corporate donations, 
individual donations and grants. 

Schwartz is an ePublishing consul-
tant and can be reached at KindleEx-
pert.com
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FOR THE RECORD

Bankruptcies

Larimer County
Chapter 7
PAUL JOSEPH JR ROMERO, 807 
BITTERBRUSH LN, FORT COLLINS; 
CASE #2012-29809, DATE FILED: 
9/25/2012.

MELISSA L STEELY, 3717 S 
TAFT HILL RD #74, FORT COLLINS; 
CASE #2012-29813, DATE FILED: 
9/25/2012.

JOSHUA ALAN HOUCHIN, 816 
NORTH DUFFIELD COURT, LOVE-
LAND; CASE #2012-29814, DATE 
FILED: 9/25/2012.

RUTH MAE KELLY, 421 S HOWES 
ST, FORT COLLINS; CASE #2012-
29851, DATE FILED: 9/25/2012.

ANDREW J GOULET, 2002 OUT-
RIGGER WAY, FORT COLLINS; 
CASE #2012-29853, DATE FILED: 
9/25/2012.

ROBERT PAUL MICEK, 3125 
LONGHORN CT, FORT COLLINS; 
CASE #2012-29861, DATE FILED: 
9/25/2012.

KENNETH GENE II BECKER, 4248 
DIXON STREET, FORT COLLINS; 
CASE #2012-29894, DATE FILED: 
9/25/2012.

IGNACIO PADRONCASTILLO, 420 
E 57TH ST LOT 132, LOVELAND; 
CASE #2012-29896, DATE FILED: 
9/25/2012.

JANET D MOHRLANG, 291 
WRYBILL AVENUE, LOVELAND; 
CASE #2012-29923, DATE FILED: 
9/26/2012.

KYLE JOSEPH SENGER, 2512 
CONSTITUTION AVE, FORT COL-
LINS; CASE #2012-29935, DATE 
FILED: 9/26/2012.

BRIAN GREGG, 3109 E MULBERRY 
#3, FORT COLLINS; CASE #2012-
29970, DATE FILED: 9/26/2012.

LYNDEL LYNN LEE, 1264 S TYLER 
AVE, LOVELAND; CASE #2012-
30003, DATE FILED: 9/26/2012.

HOWARD J FISCHER, 252 SCENIC 
DR, LOVELAND; CASE #2012-30022, 
DATE FILED: 9/26/2012.

MAUREEN P FLEEMAN, 254 
MORGAN DRIVE, LOVELAND; 
CASE #2012-30038, DATE FILED: 
9/27/2012.

SARAH LYNN KOENIG, 209 
BRADLEY DR, FORT COLLINS; 
CASE #2012-30046, DATE FILED: 
9/27/2012.

SANDRA KIM NELSON, 3325 
BIRMINGHAM DR, FORT COLLINS; 
CASE #2012-30086, DATE FILED: 
9/27/2012.

SADIE NOEL LUCIO, 1025 WAK-
EROBIN LANE, FORT COLLINS; 
CASE #2012-30201, DATE FILED: 
9/28/2012.

EMILY RUTH HALL, 1212 RAIN-
TREE DRIVE #C70, FORT COLLINS; 
CASE #2012-30211, DATE FILED: 
9/28/2012.

MICHAEL EUGENE PORTER, 
5223 CORAL BURST CIRCLE, LOVE-
LAND; CASE #2012-30214, DATE 
FILED: 9/28/2012.

MICHELLE PRISELAC, 4123 VER-
BENA WAY UNIT 313, FORT COL-
LINS; CASE #2012-30243, DATE 
FILED: 9/28/2012.

KEVIN SCHAFER, 2115 DORIS 
COURT, LOVELAND; CASE #2012-
30275, DATE FILED: 9/28/2012.

RALPH CORTEZ, 8121 6TH 
STREET, WELLINGTON; CASE #2012-
30282, DATE FILED: 9/28/2012.

JENNIFER JO TREAT, 550 
MULE DEER DRIVE, LOVELAND; 
CASE #2012-30304, DATE FILED: 
9/28/2012.

MICHAEL ALLAN JR MCGINTY, 
8428 SONATA LANE, WELLINGTON; 
CASE #2012-30306, DATE FILED: 
9/28/2012.

MICHAEL EDWARD MILLER, 
2421 MATHEWS ST, FORT COLLINS; 
CASE #2012-30308, DATE FILED: 
9/28/2012.

EARL MICHAEL LYNN, 3218 
LOGAN AVE, LOVELAND; CASE 
#2012-30309,  DATE FILED: 
9/28/2012.

DUSTIN ADMIRAL ELSE, 8851 
FLAMING ARROW AVENUE, WEL-
LINGTON; CASE #2012-30352, DATE 
FILED: 9/30/2012.

BRIAN R BUTCHER, 902 JOR-
DACHE DRIVE, LOVELAND; 
CASE #2012-30367, DATE FILED: 
10/1/2012.

RICHARD J JR SMITH, 2608 KAN-
SAS DR APT E130, FORT COLLINS; 
CASE #2012-30370, DATE FILED: 
10/1/2012.

TIMOTHY STEPHEN MILLER, 
2643 DUNBAR AVENUE, FORT COL-
LINS; CASE #2012-30384, DATE 
FILED: 10/1/2012.

AMANDA VICTORIA DAY, 985 
W 10TH ST UNIT B5, LOVELAND; 
CASE #2012-30414, DATE FILED: 
10/2/2012.

HUGH D MACEACHRAN, 1701 
CRESTRIDGE DR, LOVELAND; 
CASE #2012-30444, DATE FILED: 
10/2/2012.

ALBERT WILFORD III SCHORRE, 
3520 KENYON DR, FORT COLLINS; 
CASE #2012-30488, DATE FILED: 
10/2/2012.

BRYAN GUNNAR SCHOW, 3306 
BUTTERNUT DR, LOVELAND; 
CASE #2012-30501, DATE FILED: 
10/2/2012.

ROBERT LORAN JR ERICKSON, 
503 COLUMBINE AVE, ESTES PARK; 
CASE #2012-30503, DATE FILED: 
10/2/2012.

CHAPPELLE HOMES INC, 550 
N LINCOLN AVE #309, LOVELAND; 
CASE #2012-30508, DATE FILED: 
10/2/2012.

ANDREW L DONOVAN, 2603 
CLARION LANE, FORT COLLINS; 
CASE #2012-30523, DATE FILED: 
10/2/2012.

DAVID CHARLES CLAPSADDLE, 
215 N GRANT AVE, FORT COLLINS; 
CASE #2012-30534, DATE FILED: 
10/3/2012.

MICHAEL ALLEN TISCHER, 451 
E BOARDWALK AVE #1306, FORT 

COLLINS; CASE #2012-30588, DATE 
FILED: 10/3/2012.

JUDITH A OGORMAN, 4201 SCR 
13, LOVELAND; CASE #2012-30618, 
DATE FILED: 10/4/2012.

ANITA DESIREE MOORE, 348 
TERRI DRIVE APT 5, LOVELAND; 
CASE #2012-30651, DATE FILED: 
10/4/2012.

Chapter 13
BENJMAN L DAVIS, 1706 DIANA 
DRIVE, LOVELAND; CASE #2012-
29880, DATE FILED: 9/25/2012.

KATHRYN A FREY, 1322 E 4TH 
STREET, LOVELAND; CASE #2012-
29976, DATE FILED: 9/26/2012.

MARK T RUTT, 7761 DARBY CIR-
CLE, FORT COLLINS; CASE #2012-
30006, DATE FILED: 9/26/2012.

RAPHAEL MIRELEZ, 3238 
REEDGRASS CT, FORT COLLINS; 
CASE #2012-30049, DATE FILED: 
9/27/2012.

GREGORY CLYDE SPARKS, 1030 
20TH STREET SW, LOVELAND; 
CASE #2012-30330, DATE FILED: 
9/29/2012.

TERRANCE LEE FIELDING, 
1756 TALC PLACE, LOVELAND; 
CASE #2012-30359, DATE FILED: 
9/30/2012.

JOHN EDWARD SWENSON, 
4350  FRUITA DRIVE, LOVELAND; 
CASE #2012-30360, DATE FILED: 
9/30/2012.

TONI M MCDOWELL ALLOWAY, 
3016 N FRANKLIN AVENUE, LOVE-
LAND; CASE #2012-30457, DATE 
FILED: 10/2/2012.

BRUCE DOUGLAS SCHLEE, 701 
OXFORD LANE, FORT COLLINS; 
CASE #2012-30466, DATE FILED: 
10/2/2012.

LORI LOU HAYS, 648 W 10TH ST, 
LOVELAND; CASE #2012-30492, 
DATE FILED: 10/2/2012.

Weld County
Chapter 7
DIANA LOU CANALES CRUZ, 
619 E 19TH ST DR, GREELEY; 
CASE #2012-29846, DATE FILED: 
9/25/2012.

ARLENE MAY HIGLEY, 1745 30TH 
ST #6, GREELEY; CASE #2012-
29849, DATE FILED: 9/25/2012.

JANET ELAINE NUCKLES, 1130 
N FULTON AVE, FORT LUPTON; 
CASE #2012-29891, DATE FILED: 
9/25/2012.

ALAN EDWARD SAILAS, 1401 9TH 
ST #11, FORT LUPTON; CASE #2012-
29892, DATE FILED: 9/25/2012.

VICTORIA M BAIDA, 16868 WEBER 
WAY, MEAD; CASE #2012-29895, 
DATE FILED: 9/25/2012.

ANDREW RICHARD UTECHT, 215 
STAGECOACH LANE, BRIGHTON; 
CASE #2012-29903, DATE FILED: 
9/25/2012.

ISABEL ZAMARRIPA, 2761 28TH 
AVE APT B, GREELEY; CASE #2012-
29908, DATE FILED: 9/25/2012.

ARNULFO CARRASCO QUIROZ, 
3617 ELLIOT CT, EVANS; CASE 

#2012-29910,  DATE FILED: 
9/25/2012.

CAREY FLORES, 121 N 25TH AVE 
CT, GREELEY; CASE #2012-29914, 
DATE FILED: 9/26/2012.

JASON L STEVENS, 625 39TH 
AVENUE, GREELEY; CASE #2012-
29929, DATE FILED: 9/26/2012.

ARMANDO RIVERA MOLINA, 
903 APPLEWOOD COURT, FORT 
LUPTON; CASE #2012-29980, DATE 
FILED: 9/26/2012.

DIANA J BLANCO, 2302 W 2ND ST, 
GREELEY; CASE #2012-29998, DATE 
FILED: 9/26/2012.

ROSIE GARCIA, 3007 19TH ST, 
GREELEY; CASE #2012-29999, DATE 
FILED: 9/26/2012.

JUAN ANTONIO QUINTANA, 
5248 GROSBEAK ST, BRIGHTON; 
CASE #2012-30015, DATE FILED: 
9/26/2012.

JEFFREY B FIELDS, 16530 
UMPIRE COURT,  HUDSON; 
CASE #2012-30091, DATE FILED: 
9/27/2012.

GEORGEANA NICHOLS, 3467 
GROVE STREET, BRIGHTON; 
CASE #2012-30181, DATE FILED: 
9/28/2012.

CASEY RAE ELLSWORTH, 444 
DOGWOOD AVENUE, BRIGHTON; 
CASE #2012-30183, DATE FILED: 
9/28/2012.

STANLEY A DORSEY, 4113 28TH 
AVE, EVANS; CASE #2012-30207, 
DATE FILED: 9/28/2012.

JASON DEAN JOHNSON, 6227 
SHENANDOAH AVE, FIRESTONE; 
CASE #2012-30220, DATE FILED: 
9/28/2012.

MATTHEW DEANE KARGES, 2313 
29TH AVE, GREELEY; CASE #2012-
30255, DATE FILED: 9/28/2012.

SEAN THOMAS SHUMPERT, 435 
N 35TH AVE UNIT 385, GREELEY; 
CASE #2012-30256, DATE FILED: 
9/28/2012.

MARY RAMONA VENZOR, 161 
SOUTH 15TH AVE DRIVE, BRIGH-
TON; CASE #2012-30322, DATE 
FILED: 9/29/2012.

CELSO JR RAMIREZ, 2626 W 1ST 
ST LOT 308, GREELEY; CASE #2012-
30332, DATE FILED: 9/29/2012.

ANGEL M FLORES, 4200 LAUREL 
DR, EVANS; CASE #2012-30349, 
DATE FILED: 9/30/2012.

CYNTHIA LYNNE SONTHEI-
MERCOLE, 816 15TH STREET #2, 
GREELEY; CASE #2012-30387, DATE 
FILED: 10/1/2012.

SARAH JEAN MARQUEZ, 209 N 
9TH AVE, GREELEY; CASE #2012-
30398, DATE FILED: 10/1/2012.

MONICA C VALLEJOS, 12056 KRA-
MERIA CT, BRIGHTON; CASE #2012-
30408, DATE FILED: 10/1/2012.

THOMAS COLT ROBISON, 2452 
ALPINE AVE, GREELEY; CASE #2012-
30420, DATE FILED: 10/2/2012.

JASON MAX SEGURA, 1070 
ROCHESTER COURT, WINDSOR; 
CASE #2012-30438, DATE FILED: 
10/2/2012.

REUBEN DAVID TORRES, 6335 E 
1ST DRIVE, BRIGHTON; CASE #2012-
30465, DATE FILED: 10/2/2012.

PAUL KEITH JR EVANS, 1182 
CARDINAL CIRCLE, BRIGHTON; 
CASE #2012-30484, DATE FILED: 
10/2/2012.

SARAH ANN PETERSON, 3033 
42ND AVE, GREELEY; CASE #2012-
30485, DATE FILED: 10/2/2012.

EDWARD CHARLES TACORON-
TE, 214 MONTEZUMA ST, BRIGH-
TON; CASE #2012-30487, DATE 
FILED: 10/2/2012.

NICHOLAS JOSEPH DRAKE, 4612 
ZION DRIVE, GREELEY; CASE #2012-

30519, DATE FILED: 10/2/2012.

MICHAEL ALAN MOBLEY, 2720 W 
19TH STREET DR UNIT 3, GREELEY; 
CASE #2012-30573, DATE FILED: 
10/3/2012.

ROCCO A VILLANI, PO BOX 84, 
FREDERICK; CASE #2012-30574, 
DATE FILED: 10/3/2012.

JAMIE LYNN FOGG, 2024 
BUENA VISTA DRIVE, GREELEY; 
CASE #2012-30587, DATE FILED: 
10/3/2012.

LOWELL EUGENE BROOKS, 
664 HAYLOFT WAY, BRIGHTON; 
CASE #2012-30603, DATE FILED: 
10/3/2012.

DAVID ANTHONY JR TORRES, 
6200 SPARROW AVENUE, FIRES-
TONE; CASE #2012-30605, DATE 
FILED: 10/3/2012.

DANIEL RICHARD KELTON, 144 
WEST JUNEBERRY STREET, MIL-
LIKEN; CASE #2012-30614, DATE 
FILED: 10/4/2012.

KRISTI ANN SHEETS, 2824 16TH 
AVE, GREELEY; CASE #2012-30653, 
DATE FILED: 10/4/2012.

PAUL F SMITH, 3196 49TH AVE, 
GREELEY; CASE #2012-30660, DATE 
FILED: 10/4/2012.

Chapter 13
MARK ANTHONY STEWART, 3327 
W 19TH ST, GREELEY; CASE #2012-
29901, DATE FILED: 9/25/2012.

DAN PIERRE PAQUETTE, 
13044 JASMINE PL, BRIGHTON; 
CASE #2012-29997, DATE FILED: 
9/26/2012.

STEVEN J WINICK, 11083 HIGH-
WAY 14, AULT; CASE #2012-30051, 
DATE FILED: 9/27/2012.

VICTOR FIDEL JR MATA, 724 
LILAC DRIVE, WINDSOR; CASE 
#2012-30065,  DATE FILED: 
9/27/2012.

PAUL KEVIN GRIEGO, 1900 
CHESTNUT ST, FORT LUPTON; 
CASE #2012-30067, DATE FILED: 
9/27/2012.

LINDA CAROLINE WHEELER, 
1719 6TH AVENUE, GREELEY; 
CASE #2012-30205, DATE FILED: 
9/28/2012.

JOSEPH LESNAK, 2400 WEST 6TH 
STREET, GREELEY; CASE #2012-
30430, DATE FILED: 10/2/2012.

CHAD JUSTIN GIBBS, 5164 
NIGHTHAWK PARKWAY, BRIGHTON; 
CASE #2012-30467, DATE FILED: 
10/2/2012.

DOUGLAS L HANER, 5184 CHIC-
ORY ST, BRIGHTON; CASE #2012-
30517, DATE FILED: 10/2/2012.

FORECLOSURES

Larimer County
BORROWER: SZ INVESTMENTS 
LLC, 1625 W ELIZABETH ST APT I3, 
FORT COLLINS. LENDER: GUARAN-
TY BANK TRUST CO, AMOUNT DUE: 
$83677. CASE #64297. 9/18/2012

BORROWER: LANCE B PICKETT, 
3527 WARREN FARM CT, FORT 
COLLINS. LENDER: CITIMORTGAGE 
INC, AMOUNT DUE: $171234. CASE 
#64298. 9/18/2012

BORROWER: DUANE STUART & 
ELIZABETH B VICARY, 474 RADI-
ANT DR, LOVELAND. LENDER: BANK 
AMERICA, AMOUNT DUE: $140473. 
CASE #64299. 9/18/2012

BORROWER: MERLIN E JR & KIM-
BERLEY A BEISNER, 3739 LINCOLN 
CT, LOVELAND. LENDER: JPMOR-
GAN CHASE BANK, AMOUNT DUE: 
$79173. CASE #64300. 9/18/2012

BORROWER: H TRAVIS & REBECCA 
D LARSON, 2763 BAR HARBOR DR, 
FORT COLLINS. LENDER: JPMOR-
GAN CHASE BANK, AMOUNT DUE: 
$205014. CASE #64301. 9/18/2012

BORROWER: CHARLES S & KIM-
BERLY J HOFFMAN, 2713 JEWEL-
STONE CT, FORT COLLINS. LEND-

ER: JPMORGAN CHASE BANK, 
AMOUNT DUE: $395844. CASE 
#64302. 9/18/2012

BORROWER: MAXINE K & ROLAND 
N MCDANIEL, 7751 BISON BLUFF 
ST, LOVELAND. LENDER: BANK NEW 
YORK MELLON, AMOUNT DUE: 
$499000. CASE #64304. 9/18/2012

BORROWER: WENDY L & JUAN 
J PAZ, 1239 INTREPID DR, FORT 
COLLINS. LENDER: BANK AMERI-
CA, AMOUNT DUE: $180150. CASE 
#64305. 9/18/2012

BORROWER: ROLANDO P MEDI-
NA, 949 FOXTAIL ST, FORT COLLINS. 
LENDER: BANK NEW YORK MEL-
LON, AMOUNT DUE: $167438. CASE 
#64314. 9/18/2012

BORROWER: CHAD A & AMY S 
MOREHOUSE, 2583 FORSYTHIA 
DR, LOVELAND. LENDER: WELLS 
FARGO BANK, AMOUNT DUE: 
$136241. CASE #64746. 9/19/2012

BORROWER: ERIC & MELANIE 
FRONAPFEL, 2757 PORT PLACE DR, 
FORT COLLINS. LENDER: JPMOR-
GEN CHASE BANK, AMOUNT DUE: 
$204536. CASE #64747. 9/19/2012

BORROWER: NEIL ARONNE, 248 
E 42ND ST, LOVELAND. LENDER: 
BANK AMERICA, AMOUNT DUE: 
$80916. CASE #64748. 9/19/2012

BORROWER: GUILLERMO & GIN-
GER K ARMENDARIZMATA, 402 
SODALITE CT, LOVELAND. LENDER: 
BANK AMERICA, AMOUNT DUE: 
$150383. CASE #64749. 9/19/2012

BORROWER: BETTY L HOFFMAN, 
1100 TAFT AVE UNIT 14, LOVELAND. 
LENDER: JPMORGAN CHASE 
BANK, AMOUNT DUE: $93000. CASE 
#64750. 9/19/2012

BORROWER: HUGH & DYLON 
MACEACHRAN, 1701 CRESTRIDGE 
DR, LOVELAND. LENDER: EVER-
BANK, AMOUNT DUE: $120105. 
CASE #64761. 9/19/2012

BORROWER: KELLY J MILTON, 
2900 SOMBRERO LN, FORT COL-
LINS. LENDER: WELLS FARGO BK, 
AMOUNT DUE: $184659. CASE 
#64762. 9/19/2012

BORROWER: LAURA M STAMPER, 
7848 ELDER CIR, WELLINGTON. 
LENDER: PROVIDENT FUNDING 
ASSOCIATES L, AMOUNT DUE: 
$120279. CASE #64763. 9/19/2012

BORROWER: GREGORY ALWARD, 
7554 VARDON WAY, FORT COLLINS. 
LENDER: WELLS FARGO BANK, 
AMOUNT DUE: $458946. CASE 
#65056. 9/20/2012

BORROWER: PATRICK GIRARD, 
5512 FAIRMOUNT DR, WINDSOR. 
LENDER: BANK AMERICA, AMOUNT 
DUE: $398504. CASE #65057. 
9/20/2012

BORROWER: THOMAS H WIN-
STON, 20562 N COUNTY ROAD 15, 
WELLINGTON. LENDER: JPMOR-
GAN CHASE BANK, AMOUNT DUE: 
$273601. CASE #66220. 9/25/2012

BORROWER: ROBERT G WHIT-
FIELD, 3620 BIG DIPPER DR, FORT 
COLLINS. LENDER: HSBC BANK 
USA, AMOUNT DUE: $301959. CASE 
#66221. 9/25/2012

BORROWER: CARL E TOWNER, 
108 LONGS PEAK RD, ESTES PARK. 
LENDER: WELLS FARGO BANK, 
AMOUNT DUE: $446781. CASE 
#66222. 9/25/2012

BORROWER: CHRISTINA & BRA-
DLEE BABCOCK, 810 S OURAY DR, 
LOVELAND. LENDER: BANK AMER-
ICA, AMOUNT DUE: $180124. CASE 
#66223. 9/25/2012

BORROWER: DOUGLAS L MANN, 
7001 MCCLELLAN RD, WELLING-
TON. LENDER: JPMORGAN CHASE 
BANK, AMOUNT DUE: $182002. 
CASE #66224. 9/25/2012

BORROWER: MARK ALLEN & JEN-
NIFER KATHRYN HAMMER, 8425 
2ND ST, WELLINGTON. LENDER: 
CITIMORTGAGE INC, AMOUNT DUE: 
$157411. CASE #66225. 9/25/2012

This information is obtained from SKLD Information Services.

BANKRUPTCIES
Applications for bankruptcy 
protection are filed with the 
U.S. Bankruptcy Court in 
Denver. Chapter 7 denotes 
filings made for liquidation. 
Chapter 11 indicates filings 
for reorganization. Chap-
ter 13 indicates filings that 
enable petitioners to pay off 
their creditors over three to 
five years.

FORECLOSURES
Includes notices of election 
and demand filed by credi-
tors alleging default on a 
debt. Foreclosures are not 
final until a Public Trustee’s 
Deed has been issued. 

STATE TAX LIENS
Judgments filed against 
assets of individuals or 
businesses with delinquent 
taxes.

JUDGMENTS
Judgments constitute deci-
sions by a court of law 
against an individual or 
corporation for payment of 
monetary damages.

WARRANTY DEEDS
Transfers property while 
guaranteeing a clear title 
free of any encumbrances 
that are not listed on the 
deed.

http://www.ncbr.com
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FOR THE RECORD
BORROWER: MICHAEL D DOL-
LAGHAN, 4132 SILVER SPUR ST, 
LOVELAND. LENDER: FIRSTCITI-
ZENS BANK TRUST CO, AMOUNT 
DUE: $2750438. CASE #66226. 
9/25/2012

BORROWER: SHERRY D FORD, 
3405 ADAMS CT, WELLINGTON. 
LENDER: BANK AMERICA, AMOUNT 
DUE: $180304. CASE #66227. 
9/25/2012

BORROWER: JEREMIE I LEVITT, 
1935 WATERS EDGE ST UNIT B, 
FORT COLLINS. LENDER: BANK 
AMERICA, AMOUNT DUE: $161393. 
CASE #66318. 9/25/2012

B O R R O W E R :  DEELYN M 
HUTCHESON, 2832 KATIE DR, 
LOVELAND. LENDER: BANK AMER-
ICA, AMOUNT DUE: $131325. CASE 
#66694. 9/26/2012

BORROWER: LORAE B REGAN, 
1303 SUNFLOWER DR, FORT COL-
LINS. LENDER: VALUE PRESERVA-
TION LLC, AMOUNT DUE: $100000. 
CASE #66695. 9/26/2012

BORROWER: ERIC S PRICE, 4357 
SUNRIDGE DR, LOVELAND. LEND-
ER: CITIMORTGAGE INC, AMOUNT 
DUE: $123225. CASE #66696. 
9/26/2012

BORROWER: THEODORE ERICK-
SON, 2112 CAMPO CT UNIT 103, 
LOVELAND. LENDER: COLORA-
DO HOUSING FINANCE AUTHO, 
AMOUNT DUE: $108199. CASE 
#66697. 9/26/2012

BORROWER: JON WINGATE, 804 
E 7TH ST # A, LOVELAND. LENDER: 
KEYBANK, AMOUNT DUE: $33130. 
CASE #66698. 9/26/2012

BORROWER: MARK A & JANIE L 
PATTERSON, 118 E NEBRASKA AVE, 
BERTHOUD. LENDER: NATIONSTAR 
MORTGAGE LLC, AMOUNT DUE: 
$214010. CASE #66699. 9/26/2012

BORROWER: GABRIEL S PEREZ, 
8304 MUMMY RANGE DR, FORT 

COLLINS. LENDER: BANK AMERI-
CA, AMOUNT DUE: $107736. CASE 
#66700. 9/26/2012

BORROWER: MICHELLE & 
MICHAEL LEVERETTE, 7202 TROUT 
CT, FORT COLLINS. LENDER: US 
BANK, AMOUNT DUE: $344915. 
CASE #66701. 9/26/2012

Weld County
BORROWER: LEE & RUBY LIND-
BLAD, 1859 10TH AVE, GREELEY. 
LENDER: CITIBANK, AMOUNT DUE: 
$390847. CASE #3874029. 9/18/2012

BORROWER: ROBBIN L PEPPLER, 
24125 COUNTY ROAD 42, LA SALLE. 
LENDER: BK NEW YORK MELLON, 
AMOUNT DUE: $600347. CASE 
#3874039. 9/18/2012

BORROWER: JENIFER K CLARK, 
191 KAHIL PL, FORT LUPTON. LEND-
ER: RALI 2006 QA7, AMOUNT DUE: 
$143793. CASE #3874040. 9/18/2012

BORROWER: ALMA SULEMA & 
ROLANDO LOPEZ, 1555 32ND ST, 
EVANS. LENDER: WELLS FARGO 
BK, AMOUNT DUE: $144533. CASE 
#3874041. 9/18/2012

BORROWER: REBECCA J TASLER, 
6538 W 18TH STREET RD, GREELEY. 
LENDER: BK AM, AMOUNT DUE: 
$237694. CASE #3874042. 9/18/2012

BORROWER: ERIC A & KRISTIN M 
FLYNN, 42 ASH AVE, EATON. LEND-
ER: CITIMORTGAGE INC, AMOUNT 
DUE: $115862. CASE #3874043. 
9/18/2012

BORROWER: VALERIE A GRIESS, 
305 STONEHAVEN STREET CIR, 
DACONO. LENDER: HSBC BK USA, 
AMOUNT DUE: $208159. CASE 
#3874295. 9/19/2012

BORROWER: DAVID B & MARCIA K 
POSS, 7137 REFLECTION DR, ERIE. 
LENDER: JPMORGAN CHASE BK, 
AMOUNT DUE: $1622166. CASE 
#3874296. 9/19/2012

BORROWER: ROMUALDO & 

JUDITH E FRAUSTO, 16107 COUNTY 
ROAD 90, PIERCE. LENDER: WELLS 
FARGO BK, AMOUNT DUE: $156292. 
CASE #3874297. 9/19/2012

BORROWER: BARRY T & DANIELLE 
L LUGINBILL, 1806 GREEN WING DR, 
JOHNSTOWN. LENDER: GMAC MTG 
LLC, AMOUNT DUE: $201553. CASE 
#3874298. 9/19/2012

BORROWER: JOHN M & MARISA 
J BELL, 25361 COUNTY ROAD 53, 
KERSEY. LENDER: BK AM, AMOUNT 
DUE: $191664. CASE #3874446. 
9/19/2012

BORROWER: GERALDINE & VIN-
CENT MORENO, 38 SANDSTONE 
DR, JOHNSTOWN. LENDER: US 
BK, AMOUNT DUE: $213580. CASE 
#3874453. 9/19/2012

BORROWER: JOSEPH & DEAN-
NA HANES, 303 ELM AVE, EATON. 
LENDER: JPMORGAN CHASE BK, 
AMOUNT DUE: $131305. CASE 
#3874454. 9/19/2012

BORROWER: RAMONA N DEVOST, 
36244 COUNTY ROAD 53, EATON. 
LENDER: COLO HOUSING FIN 
AUTHORITY, AMOUNT DUE: 
$305800. CASE #3874455. 9/19/2012

BORROWER: EDMUNDO VARGAS 
MALDONADO, 3411 LATHAM AVE, 
EVANS. LENDER: HSBC BK USA, 
AMOUNT DUE: $100016. CASE 
#3874456. 9/19/2012

BORROWER: JESUS M & BLANCA 
E FIERRO, 5409 BOBCAT ST, FRED-
ERICK. LENDER: WELLS FARGO 
BK, AMOUNT DUE: $153254. CASE 
#3874457. 9/19/2012

BORROWER: CHRIS BEAVER, 265 
VISTA BLVD, LOCHBUIE. LENDER: 
WELLS FARGO BK, AMOUNT DUE: 
$172341. CASE #3874458. 9/19/2012

BORROWER: CARL & ERYN D 
BRYSON, 334 31ST AVE, GREE-
LEY. LENDER: COLO HOUSING FIN 
AUTHORITY, AMOUNT DUE: $79020. 
CASE #3874607. 9/20/2012

BORROWER: ALAN L KEMPKES, 
416 WALNUT ST, WINDSOR. LEND-
ER: BK NEW YORK MELLON TRUST 
CO, AMOUNT DUE: $251237. CASE 
#3874608. 9/20/2012

BORROWER: MANUEL ESTRADA, 
3010 MARINERS LANDING DR, 
EVANS. LENDER: SUNTRUST MTG 
INC, AMOUNT DUE: $150309. CASE 
#3874911. 9/21/2012

BORROWER: JOHN & VALERI W 
BENJAMIN, 7610 W 12TH ST, GREE-
LEY. LENDER: BK AM, AMOUNT 
DUE: $253590. CASE #3874912. 
9/21/2012

BORROWER: THOMAS R LARK, 
478 LOGAN AVE, NUNN. LENDER: 
BK AM, AMOUNT DUE: $62535. 
CASE #3874913. 9/21/2012

BORROWER: PATRICK G SEWELL, 
741 DRAW ST, LOCHBUIE. LENDER: 
WELLS FARGO BK, AMOUNT DUE: 
$175775. CASE #3875515. 9/24/2012

BORROWER: MARIA ENRIQUEZ, 
784 HOLBROOK, ERIE. LENDER: 
CITIFINANCIAL INC, AMOUNT DUE: 
$88204. CASE #3875516. 9/24/2012

BORROWER: BRIAN J & MARIE 
FISCHER, 5227 W 26TH ST, GREE-
LEY. LENDER: JPMORGAN CHASE 
BK, AMOUNT DUE: $214923. CASE 
#3875517. 9/24/2012

BORROWER: CLIFFORD J SNY-
DER, 112 S GREELEY AVE, JOHN-
STOWN. LENDER: WILMINGTON 
TRUST CO, AMOUNT DUE: $101975. 
CASE #3875518. 9/24/2012

BORROWER: RODNEY F MULKEY, 
434 GRAPE ST, HUDSON. LENDER: 
GMAC MTG LLC, AMOUNT DUE: 
$78795. CASE #3875519. 9/24/2012

BORROWER: RAUL J & MINDY L 
HERRERA, 406 CASCADE CT, JOHN-
STOWN. LENDER: LONG BEACH 
MTG LOAN TRUST 2006, AMOUNT 
DUE: $292880. CASE #3875520. 
9/24/2012

BORROWER: JAMES H & TORI 
MCMECHAN, 408 GARFIELD AVE, 
NUNN. LENDER: LONG BEACH MTG 
LOAN TRUST 2006, AMOUNT DUE: 
$158361. CASE #3875522. 9/24/2012

BORROWER: MARSHALL SCOTT 
CAMPBELL, 904 49TH AVENUE CT, 
GREELEY. LENDER: JPMORGAN 
CHASE BK, AMOUNT DUE: $134870. 
CASE #3875865. 9/25/2012

BORROWER: JENNIFER L & PAT-
RICK LORANCE, 1417 6TH AVE, 
GREELEY. LENDER: FIRST NATL BK 
OMAHA, AMOUNT DUE: $27978. 
CASE #3875866. 9/25/2012

BORROWER: LOREN D & MICHELE 
RODMAN, 3110 W 5TH ST, GREELEY. 
LENDER: BK AM, AMOUNT DUE: 
$139759. CASE #3875867. 9/25/2012

BORROWER: MICHAEL O WAT-
KINS, 19101 E 195TH AVE, HUD-
SON. LENDER: JPMORGAN CHASE 
BK, AMOUNT DUE: $164034. CASE 
#3875868. 9/25/2012

BORROWER: ROBERT A & LORIE A 
WEAPPA, 851 CLIFFROSE WAY, SEV-
ERANCE. LENDER: US BK, AMOUNT 
DUE: $181658. CASE #3875869. 
9/25/2012

BORROWER: JEROME P & CHRIS-
TINE SITZMANN, 605 ASH AVE, AULT. 
LENDER: US BK, AMOUNT DUE: 
$130500. CASE #3875870. 9/25/2012

BORROWER: JESSE ORTGIESON, 
120 SUNFLOWER DR, WINDSOR. 
LENDER: BK AM, AMOUNT DUE: 
$114994. CASE #3875871. 9/25/2012

BORROWER: GREGORY WEST-
LAKE, 4353 W SHENANDOAH ST, 
GREELEY. LENDER: WELLS FARGO 
BK, AMOUNT DUE: $104056. CASE 
#3876139. 9/26/2012

BORROWER: MANUEL D JESUS 
AGUILAR, 4411 W 6TH ST, GREELEY. 
LENDER: BK AM, AMOUNT DUE: 
$167419. CASE #3876140. 9/26/2012

JUDGMENTS

Larimer County

DEBTOR: STEVEN L & DAWNEL 
A MEYER, CREDITOR: GMAC 
MTG LLC. AMOUNT: $0.0. CASE 
#D-2012CV1268. DATE: 9/25/2012 

DEBTOR: NICHORAI W MCDOW-
ELL, CREDITOR: CAPITAL ONE BK 
USA. AMOUNT: $1256.39. CASE 
#C-12C-002426. DATE: 9/14/2012

DEBTOR: ROBERT J SCHRO-
EDER, CREDITOR: NORBEL CREDIT 
UNION. AMOUNT: $22735.93. CASE 
#C-10CV-000945. DATE: 9/14/2012

DEBTOR: CANDACE STEPHEN-
SON, CREDITOR: PROFESSIONAL 
FIN CO INC. AMOUNT: $763.13. 
CASE #C-12C-002428. DATE: 
9/17/2012

DEBTOR: MARCIA BRIDWELL, 
CREDITOR: PROFESSIONAL FIN 
CO INC. AMOUNT: $787.73. CASE 
#C-11C-002132. DATE: 9/17/2012

DEBTOR: GREGORY FOTRE, 
CREDITOR: EQUABLE ASCENT 
FIN LLC. AMOUNT: $5302.55. CASE 
#C-12C-004100. DATE: 9/17/2012

DEBTOR: SHARON BUSH, CREDI-
TOR: DISCOVER BK. AMOUNT: 
$3439.53. CASE #C-12C-005873. 
DATE: 9/17/2012

DEBTOR: MICHELLE REPSTINE, 
CREDITOR: EQUABLE ASCENT FIN 
LLC. AMOUNT: $5558.25. CASE 
#C-12C-004696. DATE: 9/17/2012

DEBTOR: ROSEMARY SHERI-
DAN, CREDITOR: HBC COLO LLC. 
AMOUNT: $7964.25. CASE #C-06C-
103230. DATE: 9/18/2012

DEBTOR: CARRIE L GERRISH, 
CREDITOR: FIA CARD SERVIC-
ES. AMOUNT: $13150.42. CASE 
#C-12CV-000687. DATE: 9/18/2012

DEBTOR: MICHAEL D & NIKKI 
DONLON, CREDITOR: COTTAGE 
REALTY LTD PROPERTY MA. 
AMOUNT: $9423.52. CASE #C-12C-
005200. DATE: 9/18/2012

DEBTOR: JESSICA TAY-
LOR, CREDITOR: FARMERS INS 
EXCHANGE. AMOUNT: $12309.71. 
CASE #C-03C-001957. DATE: 
9/19/2012

DEBTOR: ROBERT & KELLY 
CROMER, CREDITOR: DISCOV-
ER BK. AMOUNT: $6873.72. CASE 
#C-12CV-000288. DATE: 9/19/2012

DEBTOR: MICHAEL L JEN-
SEN, CREDITOR: LVNV FUNDING 
LLC. AMOUNT: $55971.65. CASE 
#C-12CV-000543. DATE: 9/20/2012

DEBTOR: BRANDON MILLER, 
CREDITOR: IRG ARVADA LLC. 
AMOUNT: $5818.0. CASE #C-12C-
051091. DATE: 9/21/2012

DEBTOR: KARLA J JOHNSON, 
CREDITOR: EQUABLE ASCENT FIN 
LLC. AMOUNT: $1730.49. CASE 
#C-12C-001028. DATE: 9/21/2012

DEBTOR: WILLIAM R & KARIN 
B EBERHART, CREDITOR: PORT-
FOLIO RECOVERY ASSOC LLC. 
AMOUNT: $3166.77. CASE #C-11C-
006506. DATE: 9/21/2012

DEBTOR: MICHAEL A CAS-
TANEDA, CREDITOR: CYPRESS FIN 
GROUP LLC. AMOUNT: $6731.46. 
CASE #C-12C-001967. DATE: 
9/21/2012

DEBTOR: JUSTIN T FAUST, 
CREDITOR: CACH LLC. AMOUNT: 
$8954.99. CASE #C-12C-006473. 
DATE: 9/21/2012

DEBTOR:  ELIZABETH E 
LUCHANSKY,  CREDITOR: 
ACCOUNT BROKERS LARIMER 
CNTY I. AMOUNT: $6162.5. CASE 
#C-11C-008905. DATE: 9/24/2012

DEBTOR: VERN C MILTON, CRED-
ITOR: ACCOUNT BROKERS LAR-
IMER CNTY I. AMOUNT: $1322.59. 
CASE #C-12C-005117. DATE: 
9/24/2012

DEBTOR: WILLIAM BLACK-
WELL, CREDITOR: ACCOUNT BRO-
KERS LARIMER CNTY I. AMOUNT: 
$1901.01. CASE #C-12C-006096. 

DATE: 9/24/2012

DEBTOR: CHRISTINE M LIN-
COLN, CREDITOR: ACCOUNT BRO-
KERS LARIMER CNTY I. AMOUNT: 
$1601.93. CASE #C-12C-005809. 
DATE: 9/24/2012

DEBTOR: MARCIA A & LESLIE S 
DEMOSS, CREDITOR: ACCOUNT 
BROKERS LARIMER CNTY I. 
AMOUNT: $1576.15. CASE #C-10C-
007946. DATE: 9/24/2012

DEBTOR: ELIZABETH A STOD-
DARD, CREDITOR: ACCOUNT BRO-
KERS LARIMER CNTY I. AMOUNT: 
$1974.17. CASE #C-09C-010252. 
DATE: 9/24/2012

DEBTOR: NICHOLAS G & PENNY 
K ROCK, CREDITOR: ACCOUNT 
BROKERS LARIMER CNTY I. 
AMOUNT: $2078.79. CASE #C-11C-
010316. DATE: 9/24/2012

DEBTOR: HOLLY JOLANE & 
DAVID MULROONEY, CREDITOR: 
ACCOUNT BROKERS LARIMER 
CNTY. AMOUNT: $730.04. CASE 
#C-10C-005650. DATE: 9/24/2012

DEBTOR: NICOLE W & LYLE 
LOVELAND, CREDITOR: ACCOUNT 
BROKERS LARIMER CNTY I. 
AMOUNT: $1592.48. CASE #C-11C-
005535. DATE: 9/24/2012

DEBTOR: JOHN & SANDRA LEE 
ARVIDSON, CREDITOR: ACCOUNT 
BROKERS LARIMER CNTY I. 
AMOUNT: $5840.74. CASE #C-10C-
009934. DATE: 9/24/2012

DEBTOR: KEVIN P CREEDEN, 
CREDITOR: ACCOUNT BRO-
KERS LARIMER CNTY I. AMOUNT: 
$1262.39. CASE #C-12C-004681. 
DATE: 9/24/2012

DEBTOR: ALEXANDER WOLF, 
CREDITOR: GREAT WESTERN 
BK. AMOUNT: $11727.89. CASE 
#C-11CV-001561. DATE: 9/25/2012

DEBTOR: CATHERINE M CAMP-
BELL, CREDITOR: CAPITAL ONE 
BK USA. AMOUNT: $3039.5. CASE 
#C-12C-001168. DATE: 9/25/2012

DEBTOR: DARIN K BABNICK, 
CREDITOR: CAVALRY SPV I LLC. 
AMOUNT: $8926.41. CASE #C-12C-
007831. DATE: 9/25/2012

DEBTOR: ZACHARY W BILLING-
SLEY, CREDITOR: BELLCO CREDIT 
UNION. AMOUNT: $8415.27. CASE 
#C-06C-105084. DATE: 9/25/2012

DEBTOR: ROCKE C & MYRA 
VERSER, CREDITOR: WAKEFIELD 
ASSOC INC. AMOUNT: $1018.78. 
CASE #C-12C-001698. DATE: 
9/25/2012

DEBTOR: SHEILA A & LARRY 
SHANKS, CREDITOR: WAKEFIELD 
ASSOC INC. AMOUNT: $1524.85. 
CASE #C-12C-001905. DATE: 
9/25/2012

DEBTOR: JEREMY L HELLING, 
CREDITOR: LIBERTY ACQUISITIONS 
SERVICING. AMOUNT: $8990.11. 
CASE #C-12C-007280. DATE: 
9/25/2012

DEBTOR: MARGARET G LEE, 
CREDITOR: LIBERTY ACQUISITIONS 
SERVICING. AMOUNT: $2392.1. 
CASE #C-11C-006518. DATE: 
9/25/2012

DEBTOR: HERBERT MICHAEL 
III MILLER, CREDITOR: WEAVER 
ASSOC PC. AMOUNT: $1789.3. CASE 
#C-12C-007658. DATE: 9/25/2012

DEBTOR: CASHMAN MECHANI-
CAL LLC, CREDITOR: FERGUSON 
ENTERPRISES INC. AMOUNT: 
$42938.58. CASE #C-12CV-000552. 
DATE: 9/26/2012

Weld County
DEBTOR: KEVIN D SCHWICK-
RATH, CREDITOR: CAPITAL ONE 
BK USA. AMOUNT: $3950.86. CASE 
#C-12C-006379. DATE: 9/17/2012

DEBTOR: CHAD EVERET & 
CHAD EV WATSON, CREDITOR: 
LVNV FUNDING LLC. AMOUNT: 
$3870.24. CASE #C-12C-005929. 
DATE: 9/17/2012
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FOR THE RECORD
DEBTOR: LYLE EDWARD HOLM, 
CREDITOR: PROFESSIONAL FIN 
CO INC. AMOUNT: $2192.76. CASE 
#C-12C-003910. DATE: 9/17/2012

DEBTOR: TINA L BROWN, CREDI-
TOR: PROFESSIONAL FIN CO INC. 
AMOUNT: $1630.08. CASE #C-12C-
006948. DATE: 9/17/2012

DEBTOR: CHRISTIAN D DIEG-
UEZ, CREDITOR: AM FAMILY MUTU-
AL INS CO. AMOUNT: $2235.4. CASE 
#C-12C-002567. DATE: 9/17/2012

DEBTOR: BETTY KRAMER, 
CREDITOR: PUBLIC SERVICE CRED-
IT UNION. AMOUNT: $11314.25. 
CASE #C-12C-007269. DATE: 
9/17/2012

DEBTOR: TERESA KELLEY, 
CREDITOR: NORTHMOOR ACRES 
HOME OWNERS AS. AMOUNT: 
$18470.38. CASE #C-11C-002925. 
DATE: 9/20/2012

DEBTOR: H LINDSAY WRIGHT, 
CREDITOR: VISION SOURCE 
LP. AMOUNT: $30003.87. CASE 
#C-12CV-000679. DATE: 9/20/2012

DEBTOR: BREANNA D PAU-
LETTE, CREDITOR: PROFESSION-
AL FIN CO INC. AMOUNT: $733.43. 
CASE #C-06C-003733. DATE: 
9/24/2012

DEBTOR: BLANCA MORALES, 
CREDITOR: LIBERTY ACQUISITIONS 
SERVICING. AMOUNT: $674.89. 
CASE #C-12C-005305. DATE: 
9/24/2012

DEBTOR: BERNADETTE W & 
SADIE DURAN, CREDITOR: LIB-
ERTY ACQUISITIONS SERVICING. 
AMOUNT: $745.97. CASE #C-11C-
011147. DATE: 9/24/2012

DEBTOR: CARLOS GARFIO, 
CREDITOR: LIBERTY ACQUISI-
TIONS SERVICING. AMOUNT: 
$1727.58. CASE #C-12C-002664. 
DATE: 9/24/2012

DEBTOR: KIM KAY MAGALEE, 
CREDITOR: DFS SERVICES LLC. 
AMOUNT: $12193.81. CASE #C-08C-
009948. DATE: 9/24/2012

DEBTOR: ANNA I RADECKY, 
CREDITOR: PROFESSIONAL FIN 
CO INC. AMOUNT: $990.91. CASE 
#C-12C-006202. DATE: 9/24/2012

DEBTOR: BRIAN L & YOLANDA 
JACOBY, CREDITOR: PROFES-
SIONAL FIN CO INC. AMOUNT: 
$5195.78. CASE #C-12C-006490. 
DATE: 9/24/2012

DEBTOR: MICHAEL L BASS, 
CREDITOR: SECURITY SERVICES 
FED CREDIT U. AMOUNT: $1381.58. 
CASE #C-12C-005080. DATE: 
9/24/2012

DEBTOR: DAVID A & MICHAELA 
SMITH, CREDITOR: WAKEFIELD 
ASSOC INC. AMOUNT: $1265.9. 
CASE #C-11C-010462. DATE: 
9/24/2012

DEBTOR: DIANA EADY, CREDI-
TOR: WAKEFIELD ASSOC INC. 
AMOUNT: $2251.35. CASE #C-12C-
006646. DATE: 9/24/2012

DEBTOR: ARNOLD DWIGHT 
JOHNSON, CREDITOR: ELEC-
TRONIC ANALYSIS REPAIR INC. 
AMOUNT: $12691.69. CASE #C-12C-
007043. DATE: 9/24/2012

DEBTOR: ISMAEL & ISMAEL 
G ROSALES, CREDITOR: MAR-
SHALL RECOVERY II LLC. AMOUNT: 
$871.2. CASE #C-12C-007391. DATE: 
9/26/2012

RELEASE OF 
JUDGMENTS

Larimer County
DEBTOR: ANTHONY SOR-
TINO, CREDITOR: TARGET NATL 
BK. AMOUNT: $0.0. CASE #. DATE: 
9/19/2012

DEBTOR: JUDITH A MATHER, 
CREDITOR: PROFESSIONAL FIN CO 
INC. AMOUNT: $0.0. CASE #. DATE: 
9/24/2012

DEBTOR: LEIGH M & DANIEL 
R WATSON, CREDITOR: BC SER-
VICES INC. AMOUNT: $0.0. CASE 
#C-09C5778. DATE: 9/24/2012

DEBTOR: RECORD OWNER, 
CREDITOR: CAPITAL ONE BK USA. 
AMOUNT: $0.0. CASE #. DATE: 
9/26/2012

DEBTOR: RECORD OWNER, 
CREDITOR: MIDLAND CREDIT 
MANAGEMENT INC. AMOUNT: $0.0. 
CASE #. DATE: 9/26/2012

DEBTOR: JUDITH A MATHER, 
CREDITOR: PROFESSIONAL FIN CO 
INC. AMOUNT: $0.0. CASE #. DATE: 
9/26/2012

DEBTOR: DONALD A & MARJO-
RIE I JURGENS, CREDITOR: PRO-
FESSIONAL FIN CO INC. AMOUNT: 
$0.0. CASE #. DATE: 9/26/2012

DEBTOR: ANGELA HARSANYI, 
CREDITOR: PROFESSIONAL FIN CO 
INC. AMOUNT: $0.0. CASE #. DATE: 
9/26/2012

DEBTOR: WILLIAM J GOTCH-
ER, CREDITOR: LVNV FUNDING 
LLC. AMOUNT: $0.0. CASE #D-09-
21759HRT. DATE: 9/26/2012

DEBTOR: WILLIAM J GOTCHER, 
CREDITOR: ACCOUNT BROKERS. 
AMOUNT: $0.0. CASE #D-09-
21759HRT. DATE: 9/26/2012

DEBTOR: WILLIAM J GOTCHER, 
CREDITOR: ARROW FIN SERVICES 
LLC. AMOUNT: $0.0. CASE #D-09-
21759HRT. DATE: 9/26/2012

DEBTOR: WILLIAM J GOTCH-
ER, CREDITOR: CAPITAL ONE 
BK. AMOUNT: $0.0. CASE #D-09-
21759HRT. DATE: 9/26/2012

DEBTOR: DAVID B ROBIN-
SON, CREDITOR: COLO ST REV-
ENUE. AMOUNT: $4717.0. CASE 
#C-12CV-800205. DATE: 9/17/2012

DEBTOR: DAVID B ROBIN-
SON, CREDITOR: COLO ST REV-
ENUE. AMOUNT: $2441.47. CASE 
#C-12CV-800406. DATE: 9/17/2012

DEBTOR: ROBERT J JUS-
TICE, CREDITOR: WELLS FARGO 
BK. AMOUNT: $97692.46. CASE 
#C-08CV-000642. DATE: 9/17/2012

DEBTOR: RAY R & LINDA E TOR-
RES, CREDITOR: FORD MOTOR 
CREDIT CO10920. AMOUNT: 
$10970.38. CASE #C-06C-105867. 
DATE: 9/18/2012

DEBTOR: KENNETH A SCHRE-
CENGOST,  CREDITOR: LIB-
ERTY ACQUISITIONS SERVIC-
ING. AMOUNT: $945.63. CASE 
#C-11C62392. DATE: 9/18/2012

DEBTOR: SCOTT & SCOTT E 
LYON,  CREDITOR: EQUABLE 
ASCENT FIN LLC. AMOUNT: 
$5665.74. CASE #C-11C-008073. 
DATE: 9/19/2012

DEBTOR: ANTHONY W SORTI-
NO, CREDITOR: TARGET NATL BK. 
AMOUNT: $3387.49. CASE #C-10C-
004456. DATE: 9/20/2012

DEBTOR: ANTHONY W SORTI-
NO, CREDITOR: CITIBANK SOUTH 
DAKOTA. AMOUNT: $4716.98. CASE 
#C-11C-005211. DATE: 9/20/2012

DEBTOR: VIVIAN & RAFAEL 
TORRES, CREDITOR: BONDED 
ADJUSTING SERVICE INC. AMOUNT: 
$1365.9. CASE #C-07C-000968. 
DATE: 9/21/2012

DEBTOR: CLARKSON INVEST 
LLC, CREDITOR: COLLETTE J 
CLARKSON. AMOUNT: $61637.22. 
CASE #C-09CV-000129. DATE: 
9/21/2012

DEBTOR: ANTHONY W SORTINO, 
CREDITOR: CITIBANK. AMOUNT: 
$0.0. CASE #C-11C5211. DATE: 
9/24/2012

DEBTOR: ERNEST J & MICHELLE 
YOUNG, CREDITOR: CHRYSLER 
FIN SERVICES AM LLC. AMOUNT: 
$4653.84. CASE #C-09C-004231. 
DATE: 9/25/2012

DEBTOR: CHRISTY A WILSON, 
CREDITOR: UNIFUND CCR PART-
NERS. AMOUNT: $7573.16. CASE 
#C-10C8008. DATE: 9/26/2012

Weld County
DEBTOR: ELYSE JOHNSON, 
CREDITOR: MIDLAND CREDIT 
MANAGEMENT INC. AMOUNT: $0.0. 
CASE #. DATE: 9/17/2012

DEBTOR: RECORD OWNER, 
CREDITOR: MIDLAND CREDIT 
MANAGEMENT INC. AMOUNT: $0.0. 
CASE #. DATE: 9/19/2012

DEBTOR: RECORD OWNER, 
CREDITOR: ARROW FIN SERVICES 
LLC. AMOUNT: $0.0. CASE #. DATE: 
9/19/2012

DEBTOR: LINA TORRES, CREDI-
TOR: MIDLAND CREDIT MANAGE-
MENT INC. AMOUNT: $0.0. CASE #. 
DATE: 9/19/2012

DEBTOR: LINDA RANSON, CRED-
ITOR: CITIBANK SOUTH DAKOTA. 
AMOUNT: $0.0. CASE #. DATE: 
9/19/2012

DEBTOR: LINDA RANSON, CRED-
ITOR: CITIBANK. AMOUNT: $0.0. 
CASE #. DATE: 9/19/2012

DEBTOR: KENNETH T NELSON, 
CREDITOR: BC SERVICES INC. 
AMOUNT: $0.0. CASE #C-10C2279. 
DATE: 9/21/2012

DEBTOR: RECORD OWNER, 
CREDITOR: MIDLAND CREDIT 
MANAGEMENT INC. AMOUNT: $0.0. 
CASE #. DATE: 9/26/2012

DEBTOR: RECORD OWNER, 
CREDITOR: CHASE BK USA. 
AMOUNT: $0.0. CASE #. DATE: 
9/26/2012

DEBTOR: RECORD OWNER, 
CREDITOR: MIDLAND CREDIT 
MANAGEMENT INC. AMOUNT: $0.0. 
CASE #. DATE: 9/26/2012

DEBTOR: PATRICK H HAMILL, 
CREDITOR: KATHERINE G HAMILL. 
AMOUNT: $2208386.0. CASE 
#D-09DR-000961. DATE: 9/14/2012

DEBTOR: ROBERT J JUS-
TICE, CREDITOR: WELLS FARGO 
BK. AMOUNT: $97692.46. CASE 
#C-08CV-000642. DATE: 9/17/2012

DEBTOR: CLARKSON INVEST 
LLC, CREDITOR: COLLETTE J 
CLARKSON. AMOUNT: $61637.22. 
CASE #C-09CV-000129. DATE: 
9/19/2012

DEBTOR: ADAM MCCAMEY 
HARKLESS, CREDITOR: DANA 
ADRIANE HARKLESS. AMOUNT: 
$414.0. CASE #D-04JV000383. DATE: 
9/20/2012

DEBTOR: DAN J OSTER, CREDI-
TOR: COLO ST REVENUE. AMOUNT: 
$7568.0. CASE #C-10CV-801472. 
DATE: 9/21/2012

DEBTOR: JAMES T III & KRIS-
TIN WESTERVELT, CREDITOR: 
MELODY HOMES AT FOX RUN 
HOMEOW. AMOUNT: $7691.7. CASE 
#C-12CV-000276. DATE: 9/24/2012

DEBTOR: PAMELA A ANDERS, 
CREDITOR: CAPITAL ONE BK USA. 
AMOUNT: $7782.3. CASE #C-11C-
005824. DATE: 9/25/2012

DEBTOR: ROBERT C BUR-
ROUGHS, CREDITOR: FIA CARD 
SERVICES. AMOUNT: $49668.61. 
CASE #C-10CV-000849. DATE: 
9/26/2012

DEBTOR: JIM D WILLYARD, 
CREDITOR: CAPITAL ONE BK. 
AMOUNT: $1592.45. CASE #C-06C-
002511. DATE: 9/26/2012

DEBTOR: ELLERY J & JIM D 
WILLYARD, CREDITOR: CAPITAL 
ONE BK. AMOUNT: $2534.63. CASE 
#C-06C-007377. DATE: 9/26/2012

STATE TAX LIENS

Larimer County
ABSOLUTE GARAGE DOORLLC, 
$5125.0, CASE #63241, 9/14/2012.

http://www.ncbr.com
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On Oct. 16 and 17, the cities 
of Fort Collins and Love-
land, 

together with 
the Northern 
Colorado Busi-
ness Report, 
brought speakers 
from around the 
country and the 
globe to speak 
on the future of 
cities. 

The Net Zero 
Cities Sympo-
sium was dedi-
cated to three focus areas this year. 
The first was in energy and conser-
vation, the second on transportation, 
and the third on education of the 
next-generation workforce in prepa-
ration to enter these emerging fields. 
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Building a 
‘net zero’ 
community

GUEST OPINION
Bruce Hendee

➤ See Guest, 27A

➤ See Publisher, 27A

It’s the cycle of retail life.
Two regional malls are about to 

undergo extreme makeovers. Devel-
opers have revealed plans for the strug-
gling Twin Peaks Mall in Longmont and 
the equally struggling Foothills Mall in 
Fort Collins. Both properties will be 
transformed in an effort to stanch the 
bleeding of retailers and sales-tax dol-
lars.

In Longmont, Fort Collins-based 
development company NewMark 
Merrill Mountain States has unveiled 
plans to convert the 555,000-square-
foot enclosed mall into an outdoor 
retail village. The redevelopment is 
expected to cost $80 million.

Farther north, Greenwood 
Village-based Alberta Development 
Partners LLC has revealed plans 

for a hybrid indoor-outdoor shop-
ping environment, razing part of the 
760,000-square-foot mall.

The efforts are reminiscent of the 
transformation 
of Crossroads 
Mall in Boulder, 
which was largely 
demolished to 
make way for 
Twenty Ninth 
Street, a lifestyle 
center that is 
approaching full 
occupancy, with a 
mixture of retail 
and office space.

In fact, 
Alberta officials told the Fort Collins 
Coloradoan that they intend to pur-
sue retailers such as Anthropologie, 
Nordstrom Rack and Trader Joe’s. 
Foothills also would retain Macy’s as 
a large anchor tenant.

Sound familiar? Anthropologie 
and Nordstrom Rack already occupy 

large spaces at Twenty Ninth Street, 
with Trader Joe’s soon to come. 
Macy’s also retained its anchor store 
in Boulder.

Both Foothills and Twin Peaks also 
contemplate new cinemas, with many 
smaller retailers and restaurants.

Can what worked at Crossroads also 
work at Foothills and Twin Peaks? Fort 
Collins once ranked as the retail center 
not only of northern Colorado but also 
of a wider region that included south-
eastern Wyoming and beyond. That 
dominance was ended with the opening 
of The Promenade Shops at Centerra at 
Interstate 25 and U.S. Highway 34.

Declining occupancy — Foothills 
is barely 50 percent filled — has left 
the mall with vast empty spaces 
and bleak prospects. Without a 
major redevelopment, the property’s 
decline would continue. The Foot-
hills redevelopment will be decided 
by voters, who will cast ballots on 
whether to create a special taxing 
district to help finance the project.

In Longmont, redevelopment of 
the once-thriving Twin Peaks Mall 
likely will also require city participa-
tion in the form of tax incentives.

Backers of both redevelopment 
proposals appear not to be concerned 
with proximity to other, existing 
retail projects. Twenty Ninth Street 
has thrived even with FlatIron Cross-
ing just down the road in Broomfield. 
Twin Peaks would be just up the 
Diagonal Highway from Boulder. 
And Foothills must combat not only 
The Promenade Shops at Centerra in 
Loveland but also Front Range Vil-
lage, another retail development in 
southeast Fort Collins.

These projects lay bare the lifes-
pan of large retail centers. Just a few 
decades can throw a once innovative 
project into irrelevancy and decline, 
to extreme effect. In Colorado, 
municipalities are heavily reliant on 
sales-tax dollars. To lose millions of 
dollars to other communities can be 

PUBLISHER'S 
NOTEBOOK
Christopher Wood

Struggling malls hope for new leases on life 
Twin Peaks, Foothills
developers undertake
major redevelopments
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NCBR Opinion Poll
Our online question:

Should city governments be able to regulate 
where oil companies drill wells more strictly 
than the state?

Yes  43.5%

No  56.5%

This poll is not scientific and reflects 
only the opinions of those Internet 
users who have chosen to participate. 
The results cannot be assumed to 
represent the opinions of Internet users 
in general, nor the public as a whole.

Next question: 
Should Fort Collins and Loveland 
consider privatizing the airport?

Answer now at www.ncbr.com. 
Responses will be accepted through 
Oct. 30.

These results reflect responses to the online 
poll at www.ncbr.com.

The message we heard is that, inter-
nationally, numerous cities are retool-
ing their infrastructures to meet the 
growing needs of a clean-energy future. 

Already, new technologies that will 
transform the United States are gradu-
ally transforming our grid into a series 
of distributed power sources. 

According to the Department 
of Energy, this is one of the fastest-
growing trends in energy in the United 
States. 

Over time, we will gradually move 
away from the large power plants of 
today and transition to many more, 
smaller power sources such as wind 
power and solar energy.

Additionally the automotive market 
will change from being dominated by 
gasoline- and diesel-powered vehicles 
to hybrid electric vehicles and ulti-
mately to electric or hydrogen. These 
changes will dramatically affect the 
way the average consumer uses power. 

The next-generation city will intro-
duce low-emission vehicles and homes 
through enhanced travel systems that 
rely on both electricity and compressed 

natural gas.
The way we use energy in our build-

ings also will change. 
As buildings become more efficient 

and begin to use distributed electricity 
generation, they will need to become 
“smarter,” using operating systems 
much as your computer does. 

Real-time electricity monitoring will 
allow residents to change their heating 
and cooling from remote locations. 

Smart windows will have flex-
ibility based on outside thermal and 
glare conditions and may eventually be 
energy generators themselves. 

Education of the Millennial Genera-
tion also will change dramatically. 

As social media combines with 
three-dimensional technology, inter-
active-display learning systems will 
become the standard. 

These changes, as I’ve said, are 
already happening today and will 
influence consumers now and into the 
future.

Bruce Hendee is chief sustainability 
officer for the City of Fort Collins.

GUEST from 26A

PUBLISHER from 26A

Want to purchase 
minerals and other 
oil/gas interests.

Send details to: 
P.O. Box 13557, 

Denver, CO 80201 www.natfurnrental.com 970•221•2313

Used Office Furniture
4 Drawer File Letter  $30 
Rolling Office Chairs  $35 
Metal Desk  $45 
Wood Desk  $75 
Computer Desk  $25
Metal Bookcases  $25

1760 Laporte Ave. Fort Collins, CO 880521
M-Sat 10am - 6pm • Sundays 12-5pm

Technology
Hewlett-Packard Company is accepting resumes for a 

Systems/Software Engineer (Ref. #FORSSE21) in Fort 

Collins, CO. Conduct or participate in multidisciplinary research 

and collaborate with equipment designers and/or hardware 

engineers in the design, development, and utilization of 

electronic data processing systems software. Design, develop, 

troubleshoot, and debug software programs. Mail resume to 

Hewlett-Packard Company, 5400 Legacy Drive, MS H1-6F-61, 

Plano, TX 75024. Resume must include Ref. #, full name, email 

address & mailing address. No phone calls please. Must be 

legally authorized to work in the U.S. without 

sponsorship. EOE. 

devastating for a city’s budget.
So no wonder that Boulder, 

Broomfield, Longmont and Fort Col-
lins have gone to great lengths to pre-
serve those tax revenues at all costs.

Any city official would want to 

ensure that a major tax generator 
returns to the positive phase of the 
cycle of life as quickly as possible.

Christopher Wood can be reached 
at 303-440-4950 or cwood@bcbr.com.

October 6, 2012, 
4:00 - 7:00pm

at Left Hand Brewing 

Nominees:

Legendary Senior

Legendary Volunteer

Legendary Business

Legendary Community 
Personality

Sponsored by:
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But health care in northern Colorado is changing.

What if you couldn’t have your baby at Poudre Valley Hospital 
or a surgery at Medical Center of the Rockies? What if you 

couldn’t see your long-time specialist anymore?

Protect your valuable relationship with your doctor.

Call your physician and make sure your visits are still 
covered under your insurance plan.

Learn more at AlwaysLocal.org

Your trusted relationship with 
your doctor is important.

Poudre Valley Hospital | Medical Center of the Rockies | Colorado Health Medical Group
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SAFEBuilt back on growth track

BY MOLLY ARMBRISTER
marmbrister@ncbr.com

The coming rehabilitation of the 
Foothills Mall in Fort Collins isn’t 
welcome news to shoppers alone.

The people at SAFEBuilt, a build-
ing inspection firm, also are looking 
forward to it, hoping the project will 
lead to work for its crews.

SAFEBuilt has good reason to 
believe it will, in fact, land the job; 
Denver-based Alberta Development 
Partners, the developer that recently 
acquired the mall, has worked with 
SAFEBuilt in the past.

 SAFEBuilt gave its blessing to The 
Streets at SouthGlenn, an Alberta 
mall in Centennial completed in 2009.  
Getting the Foothills Mall gig would 

be the latest piece of good news for 
a company that has been growing all 
year.

As a result of the relatively 
brighter outlook in construction, 
SAFEBuilt is celebrating its 20th 
year in business with a 45 percent 
increase in employee numbers and 
a year-over-year revenue jump that 
could be as large as 35 percent.

➤ See SAFEBuilt, 4B

COURTESY SAFEBUILT

On the job: SAFEBuilt inspectors Pete Croak (left) and Dennis Lohmeier.

As the economy 
rebounds, inspection 
firm’s fortunes rise, too

Hughes 
could be 
worth much 
torn down 
CSU President Tony Frank and 

the university’s Board of Gov-
ernors have so far given only 

conditional approval to the idea of 
an on-campus stadium. There’s a lot 
of money and a long couple of years 
to go before we’ll know whether 

the stadium’s 
truly a go. Yet 
none of that has 
stopped talk 
about what to 
do with Hughes 
Stadium — in 
the event that the 
new stadium is 
constructed.

First things 
first, the fun-

draising campaign has two years to 
raise $125 million, which, regardless 
of your opinion of the new stadium, 
seems like a reachable goal. After all, 
the university’s Campaign for Colo-
rado State University raised $500 
million in less than five years. 

No doubt, there are some who 
may have donated in the past who 
won’t donate to the stadium based 
on principle, or perhaps because they 
just made a donation a year or two 
ago. But, still, it seems likely that the 
funding goal will be reached. 

Consider how quickly CSU got 
moving on the fundraising campaign: It 
took less than an hour after the Board 
of Governors’ approval of Frank’s 
recommendation for this alumna to 
receive an email, with the subject line, 
“It’s Go Time!” requesting a donation. I 
can only assume that my fellow alumni 
received similar missives.

So, supposing that the $246 mil-
lion stadium moves forward, what 
will be done with Hughes?

Some ideas have been tossed 
about, like using the facility for high 
school football or as a concert venue. 

REAL ESTATE
Molly Armbrister

 (Basically) if it is 

permitted by the city,  

we do it. 

Mike McCurdie
OWNER AND CEO
SAFEBUILT

➤ See Hughes, 3B

mailto:marmbrister@ncbr.com
http://www.ncbr.com
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Fort Collins Premier
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www.SutherlandsDesignGallery.com

Turn-Key Building Service 

Build 
It!

Design 
It!

Remodel
It!
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1. Personal One-on-One Service!
2. Professionals With Unsurpassed Knowledge & Expertise!
3. Hundreds of Name Brands to Choose From!
4. Affordable Products for Every Budget!
5. Design, Delivery and Installation Available!
6. And Best of All...

...We Do It All Under One Roof!

FREE Design Consultations!
Call (970) 226-1000, or visit www.SutherlandsDesignGallery.com to 
schedule an appointment. 

STORE SPECIALS!
In-Stock Granite Slabs, just $48/sq. ft.!

Ceramic Tile As Low As 69¢/sq.ft.!

Lumber & Building Materials • Flooring • Cabinetry  
Windows & Doors • Lighting •Hardware • Plumbing

Why Choose Sutherlands?  
Our People Make 
The Difference!

The Sutherlands’ Family Tree Has a New Branch: Installed Insulation.

Call (970) 226-1000, or visit www.SutherlandsDesignGallery.com 
2100 E. Prospect Rd. Fort Collins
Call (970) 226-1000, or visit www.SutherlandsDesignGallery.com 
FREE Design Consultations!

 Brian Krueger
“For my brother Brad and I, there couldn’t be a 

better � t than bringing 
our family business into 
the Sutherlands Lumber 
and Design Gallery family. 
Sutherlands does business our 
way; fair, competitive pricing 
that maximizes value, and 
excellent service that builds 
repeat business. Sutherlands is 
highly responsive to customer 
needs, which helps enhance 
client satisfaction and lasting 
contractor relationships. � at’s why we are happy to be a 
part of a team that employs long-term, expert installers 
who do the work right. 

� ose are our values. � ose are Sutherlands’ values. It’s a 
perfect match.”

 Brad Krueger
“Brian and I have invested blood, sweat and years working 

together building our business. As we 
began developing plans for our next growth 
opportunity, we found exactly what we 
wanted in joining the Sutherlands family. 
Our investment is paying o� , because now 
we have the ability to provide installed 
insulation services for a wider range of 
customers. Large and small, commercial and 
residential, new construction and retro� tting 
– we can do it all.

Contractors have con� dence in us 
because they know we do the job right the � rst time. We are well-versed in 
2009 and 2012 IECC. Additionally, many of our installers have been with 
us for 12+ years. Our skilled team is dedicated to adding value to homes 
and commercial structures through enhanced energy savings and comfort. 

Brian and I don’t believe in down-and-dirty work. Neither does 
Sutherlands. Together, we have the breadth of product and depth of 
experience of a big company. In our hearts we are a small shop of 
cra� smen delivering satisfaction one customer at a time. ”

Sutherlands Lumber and Design Gallery is branching out to add more 
convenience for homeowners and contractors alike. Recently, installed 
insulation has been added to the turn-key package at the Design Center.

BUSINESS
REPORT LIST Home Builders in Northern Colorado

Ranked by 2011 number of homes built

RANK Company No. homes built Major projects

Phone
Website

Person in charge

1
J&J CONSTRUCTION OF NORTHERN COLORADO/JOURNEY HOMES
7251 W. 20th St., Unit L-200
Greeley, CO 80634-4626

200 The Meadows/Wellington, Maple Hill/Fort Collins, Provincetown/Fort Collins, Mountain Shadows/
Greeley, Clearview, Johnstown, Rocksbury Ridge/Johnstown, Western Meadows/Mead, Stoneridge/

Firestone, Silver Peaks, Lochbuie, Metro Club/El Paso, Waterview/El Paso

970-352-7072
www.journeyhomes.com

Jeff Demaske, Principal partner

2
BAESSLER HOMES LLLP
3505 Holman Court
Greeley, CO 80631

61 Have projects all over Northern Colorado, including the following communities: WildWing, Timnath
Ranch, Hidden Pond, Alford Meadows, St. Michaels, Tuscany, Johnstown Farms, Maplewood Estates,

Owl Ridge, Appaloosa Acres, Stark Farms, Hawkstone

970-356-6251
www. BaesslerHomes.com
Jamie E. Baessler, President

3
ASPEN HOMES OF COLORADO INC.
3037 N. Taft Ave.
Loveland, CO 80538

54 Timnath Ranch North, Wild Wing, Enchantment Ridge, Kendall Brook, Pumpkin Ridge, Greenspire,
The Knolls, Water Valley

970-461-9696
www.aspenhomesco.com

4
LOVELAND MIDTOWN DEVELOPMENT
1043 Eagle Drive
Loveland, CO 80537

41 Boise Village North & Rocksbury Ridge 970-456-4600
www.lovelandmidtownhomes.com

Eric Holsapple, President

5
OAK VALLEY HOMES
1636 Streamside Drive
Fort Collins, CO 80525

18 Stone Creek, Town homes Stone Creek,Single Family Belmont Ridge Highlands Ridge 970-219-0008
www.ovhomes.net
Jeff James, Owner

6
CUSTOM ON-SITE INC.
210 E. 12th St. No. 100
Loveland, CO 80537

14 Build custom homes in Loveland, Windsor, Berthoud, Fort Collins. Also do contract framing for large
commercial general contractors.

970-776-9614
www.cosbuilders.com
Kurt Skott, President

7
MARTIN HOMES
27132 Coyote Ridge Lane
Johnstown, CO 80534

12 Custom Home Builder, tenant improvements, OREO property management and maintenance. 970-539-2808
www.martinhomesllc.com
Andrew C. Martin, Owner

8
GREELEY AREA HABITAT FOR HUMANITY
104 N. 16th Ave.
Greeley, CO 80631

7 Habitat North-60 affordable housing sub-division. 970-351-6766
www.greeleyhabitat.org

Leianne Romero, Executive director

9
ABD - ASSOCIATES IN BUILDING & DESIGN LTD.
4803 Innovative Drive, Suite 1
Fort Collins, CO 80525

2 N/A 970-225-2323
www.abd-ltd.com

Bob D. Peterson, President

9
LAMAR VALLEY CRAFTSMAN LLC
2620 Brush Creek Drive
Fort Collins, CO 80528

2 N/A 970-690-8526
www.lamarvalleycraftsman.com

Barry Schram

11
KESSLER CONSTRUCTION CO.
5809 Wright Drive
Loveland, CO 80538

1 N/A 970-663-4428
www.kesslerconstructionco.com
Charles E. Heintschel, President

11
NUTREND HOMES
4335 Creekwood Drive
Loveland, CO 80538

1 N/A 970-669-9395

N/A-Not Available. Researched by Mariah Gant

Source: Business Report Survey
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IntegrIty           ProfessIonalIsm           DePenDabIlIty

Premier ServiceS for Your 
commercial ProPertY  

management needS

• offIce 
• retaIl

• meDIcal

• InDustrIal

Serving Northern Colorado 
for over 30 years

We partner with you to maximize the return 
on YOUR investment.  Our services include:

  - Day to Day Operations          
  - Maintenance and Vendor Coordination
  - Tenant Communications
  - Monthly and Annual Financial Reporting
  - Capital Improvement Planning

(970) 204-4000

www.PalmerPropertiesCo.com

3711 John F. Kennedy Pkwy, Suite # 340
Fort Collins, Colorado 80525

HUGHES from 1B

I wrote about many of these earlier 
this year. Each of these ideas has its 
pros and cons, and a lengthy study 
will no doubt be conducted to deter-
mine the best use of the 30,000-seat 
stadium.

One possibility that I didn’t 
address in my earlier piece is to tear 
the stadium down.

Redeveloping the land on which 
Hughes sits could, in fact, provide the 
greatest benefits to the community. 

Admittedly, the cost of tearing 
down the decades-old structure 
“would be horrendous,” in the words 
of Michael Ehler, a broker at Realtec 
Commercial. But even if Hughes 
is left to stand, it will require the 
investment of millions of dollars for 
years to come.

How much?
Well, according to the pile of docu-

ments on my desk on the subject of 
Hughes vs. a new stadium, Hughes 
would require as much as $30 million 
in maintenance over the next 10 years.

Bottom line: Money is going to be 
spent on Hughes, one way or another.

So, if the Rams do get a new home 
in the coming years, perhaps the bet-
ter way to go about spending that $30 
million is to provide the community 
with a much-needed resource – multi-
family housing.

In the event that Hughes is torn 
down, the land on which it sits could 
potentially be used for mixed-use 
development, weighted toward resi-

dential use, according to Ehler. 
Such a project could be a private 

one, possibly completed by a devel-
oper in our region, meaning construc-
tion jobs for Northern Colorado, and 
money that CSU wouldn’t have to 
spend.

Although the acreage is large 
enough for a business park, it sits too 
far from Interstate 25 for such a use, 
Ehler said.

The land right now could be worth 
as much as $20,000 per acre, Ehler 
said, but in three to five years, “land 
will hopefully be more valuable.”

The market for land remains 
depressed in Northern Colorado, 
fetching $20,000 for an acre on the 
high end of the spectrum, Ehler said. 
In three to five years, when all of this 
becomes a reality, the numbers could 
get much higher.

“That land could end up being 

double or triple that price if the econ-
omy returns to a pre-recession level,” 
Ehler said.

Also in three to five years, Fort 
Collins will likely be experiencing 
even more of a housing shortage than 
it is right now. 

In the second quarter, the multi-
family vacancy rate in Fort Collins 
was 3.5 percent, down from 6.4 per-
cent in the same quarter in 2011. 

In the northwest part of Fort Col-
lins, the closest sector to Hughes that 
is monitored by the Colorado Division 
of Housing, the vacancy rate is 0.6 
percent. 

While this number may not capture 
everything — it does not take into 
account single-family homes for rent or 
the home-buying market — it does give 
a picture of how difficult it is to find an 
apartment around these parts.

Not surprisingly, the northwest 

section of Fort Collins is also the most 
student-heavy, and also the most 
likely to be impacted by CSU’s plans 
to grow enrollment substantially in 
the next decade.

CSU wants to increase enrollment 
to 35,000 over the next 10 years, up 
from current enrollment of about 
28,000. Even when you account for 
on-campus student housing projects 
yet to be built, the university still falls 
far short of having enough space for 
all of those students.

Students can, of course, live else-
where in the city, but that’s compli-
cated by the city’s “3-unrelated” rule, 
which requires that no more than 
three unrelated people live together 
under one roof. There are a few 
exceptions, but not enough to keep 
up with the increase in demand.

Outside of the student population, 
demographers have projected great 
leaps in population for the Northern 
Colorado region as a whole over the 
next couple of decades, which will 
inevitably cause even more of a hous-
ing crunch as time marches on.

Bottom line: Tearing down Hughes 
to make room for residential projects 
wouldn’t solve the problem entirely, 
but it would ease some of the ever-
increasing pressure on the Fort Col-
lins housing market.

Molly Armbrister covers real estate for the 
Business Report. She can be reached at 
970- 232-3139, at marmbrister@ncbr.com 
or at twitter.com/MArmbristerNCBR.

COURTESY CSU

More valuable torn down?

http://www.ncbr.com
http://www.PalmerPropertiesCo.com
mailto:marmbrister@ncbr.com
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SAFEBUILT from 1B

SAFEBuilt serves as an indepen-
dent inspector for municipalities 
in Colorado and in other mar-
kets across the country, helping to 
ensure that construction projects 
within those municipalities con-
form to safety codes.

Headquartered in Loveland, 
SAFEBuilt does business in Geor-
gia, Michigan and South Carolina, 
as well as all over Colorado.

Locally, SAFEBuilt counts com-
munities such as Windsor, Sever-
ance, Nunn and Pierce among its 
120 clients.

It works to ensure that anything 
for which a municipality issues 
a permit is up to building codes. 
That means everything from new 
construction, both residential and 
commercial, to installation of 
HVAC systems.

Basically, “if it is permitted by 
the city, we do it,” said owner and 
CEO Mike McCurdie.

McCurdie’s background is in 
chemical engineering. He worked 
for LSI Logic, a California-based 
company that designs semiconduc-
tors and software for data centers, 
before purchasing SAFEBuilt in 
1999 after deciding he needed a 
change.

At the time, SAFEBuilt was 
called Colorado Inspection Agency 
and had just four employees serv-
ing 10 clients. Colorado Inspection 
Agency was founded in 1992.

By the time the recession hit, 
McCurdie had grown the company 
to 70 employees

But even in the middle of a 
recession, SAFEBuilt experi-
enced some bright spots, earning 
a Bravo! award from the Business 
Report and being recognized as 
one of Colorado’s “Best Places to 
Work” by the Society for Human 
Resource Management Colorado 
State Council in 2009.

The company was also named 
to Inc. Magazine’s Top 5,000 list 
of fastest-growing companies in 
2011.

Accolades aside, the downturn 
meant tight finances for SAFE-
Built. It was forced to lay off 
employees, cutting its staff back 
to 55.

SAFEBuilt experienced about 
a 20 percent drop in revenue, 
according to McCurdie. 

“Revenues were f lat in 2009, 
2010 and 2011, but we’re seeing a 
turnaround this year,” he said. 

As a result, SAFEBuilt is hiring 
again and its ranks have been built 
back up to 80 people in offices 
across the country; as many as 10 
more hires are in the pipeline.

Finding the right people for 
SAFEBuilt is no easy task, accord-
ing to McCurdie. He likes to hire 
employees with backgrounds in 
construction, obviously, but in 
particular looks for those who are 
certified by the International Code 
Council.

“(Our) guys aren’t making stuff 
up as they go,” McCurdie said. 

“They’re like tax accountants. You 
want them to follow the rules.”

SAFEBuilt has also grown by 
acquisition within the last year.

In March, it purchased Eng-
land Enterprises, a Charleston, 
S.C.-based company that pro-
vides building inspection, plan-
ning reviews and training to gov-
ernment agencies throughout the 
Southeast.

Beyond adding employees, 
SAFEBuilt may soon be expand-
ing to offer planning services to 
municipalities. The nature of local 
government is changing, accord-
ing to McCurdie, and budgets at 
the municipal level are still tight, 
despite the recovery.

In some cases, that’s meant 
more outsourcing to private indus-
try by governments hoping to save 
money.

One city that has reaped the 
rewards of outsourcing is Troy, 
Mich. Troy’s building department 
is expected to save $1 million a 
year by contracting its entire build-
ing department to SAFEBuilt.

This initiative was helped along 
by legislation signed by Michigan’s 
governor earlier this year making 
it easier for municipalities to con-
tract with companies like SAFE-
Built. Michigan also wanted to 
make it easier and faster for cities 
and towns to issue permits as the 
economy recovers.

Larger cities, such as Fort Col-
lins, have employees who do the 
work McCurdie’s team offers. But 
for other, smaller cities and towns, 
bringing in a team of planners or 
inspectors only when necessary 
can save money.

Loveland, for example, also has 
its own staff to handle permitting, 
but contracted with SAFEBuilt 
when Centerra was being built.

In a situation like that, when 70 
to 80 permits are being requested 
at once, and all of the entities 
requesting those permits want a 
quick turnaround time, adding 
outside help to a city’s staff can 
make a big difference, McCurdie 
said.

Now, with the redevelopment 
of the Foothills Mall in Fort Col-
lins on the horizon, the possibility 
exists for the same type of oppor-
tunity.

 (Our) guys aren’t 

making stuff up as they 

go. They’re like tax 

accountants. You want 

them to follow the rules. 

Mike McCurdie
OWNER AND CEO
SAFEBUILT

http://www.ncbr.com
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BUSINESS
REPORT LIST Largest Apartment Complexes

Ranked by number of units

RANK Apartment complex

No. units
Sq. ft. unit range
No. buildings in

complex
Rates monthly
Pets allowed Amenities

Property manager
Ownership
Year built

Phone
Website

Company e-mail

1
ASPEN LEAF APARTMENTS
3501 Stover St.
Fort Collins, CO 80525

345
626-840

15

$690-$795
Yes

Private balconies, storage, furnished available, cats
welcome, basketball, tennis, sand volleyball, pool, laundry

facilities, public transportation, central air and heat.

Barbara Nielsen
Gould and Co.

1978

970-226-5477
N/A

aspenleafapts@yahoo.com

2
THE PINES AT SOUTHMOOR
2162 W. 30th St.
Greeley, CO 80631

342
450-710

27

30% of monthly income
No

Onsite maintenance, laundry, courtesy patrol, playground,
clubhouse, picnic area, swimming pool.

Monique James
Monarch Investment and Management

Group
1973

970-356-4059
www.thepinesatsouthmoor.com

psmanager@monarchinvestment.com

3
RIVER GLENN APARTMENTS
2736 Raintree Drive
Fort Collins, CO 80526

300
600-950

22

$725-$885
Yes

Outdoor pool, hot tub, fireplace, built-in table and
entertainment center, laundry, W/D available.

Stephanie Ham
CLK Longview

1986

970-226-4980
www.riverglennapts.com
riverglenn@clkmm.com

4
GOVERNOR'S PARK APARTMENTS
700 E. Drake Road, No. H2
Fort Collins, CO 80525

291
400-890

20

$800-$1060
Yes

Large closets, W/D, resident events, transfer and
homeplanner programs, pool, sauna, fitness center,

playground.

Christy McCutchen
JRK Residential Group

1982

970-493-3030
www.liveatgovernorspark.com

governsparkmgr@jrkresidential.com

5
COUNTRY CLUB WEST APARTMENTS
1001 50th Ave.
Greeley, CO 80634

288
620-1120

18

$599-$869
Yes

Pool and hot tub, fitness center, computer lounge, washer/
dryer in every unit.

Vintage Corp.
1986

970-356-3830
www.vintage-corp.com

countryclubwest@vintage-corp.com

6
THE VILLAGES AT CUNNINGHAM CORNER
3436 S. Shields St.
Fort Collins, CO 80526

284
595-1078

22

$739-$1029
Yes

Top-grade appliances, high-speed Internet available, W/D
hookup, close to shopping and CSU, playground, pool, spa,

fitness center, public transportation, covered parking.

RLS Management Co.
1996

970-282-8000
www.rlsonline.com
info@rlsonline.com

7
RAMBLEWOOD APARTMENTS
155 Briarwood Road
Fort Collins, CO 80521

281
395-900

32

$660-$1050
Yes

Full kitchen, storage, computer lab, outdoor pool, private
shuttle to CSU, bus/public transportation, business and

fitness centers, laundry, all utilities paid.

Anthony Petrone
Monarch Investment and Management

Group
1974

970-484-5559
www.ramblewoodapartmenthomes.com

rwmanager@monarchinvestment.com

8
ARGYLE AT WILLOW SPRINGS
2002 Battlecreek Drive
Fort Collins, CO 80528

280
685-1373

15

$915-$1395
Yes

Short-term and furnished apartments available, fitness
center, business center, pool, spa, private detached garages

available, easy access to I-25.

Melissa Bebe
Countryside Asset Management

1999

970-229-1882
www.argyle-willowsprings.com

argyle@argyle-willowsprings.com

9
CRESCENT COVE APARTMENTS
2500 Crescent Cove Drive
Evans, CO 80620

264
600-1328

18

$600-$900
Yes

Free expanded cable, garages available, 24-hour gym,
fitness center, hot tub, pool, A/C, playground.

Tammy Mortenson
M. Timm Development

1998

970-339-3834
www.mtimm.com

mgr-cc@mtimm.com

10
NEW COLONY APARTMENTS
1917 S. Shields St.
Fort Collins, CO 80526

253
550-1500

33

$669-$1300
Yes

One, two and three bedroom ranch styles, private patios,
fitness center, indoor hot tub and sauna, swimming pool,

adjacent to Rolland Moore Park.

Carrie Gillis
New Colony Ltd.

970-484-7754
www.newcolony.com

nucolony@frii.com

11
COURTNEY PARK APARTMENTS
4470 S. Lemay Ave.
Fort Collins, CO 80525

248
620-1120

13

$920 - $1250
Yes

One and two bedrooms, W/D in each home, business center
with high-speed Internet access poolside, fitness center,

faux stainless appliances, cozy fireplace.

Kellie Sexton
JRK Residential Group

1987

970-223-3898
www.courtneyparkapthomes.com

courtneyparkmgr@jrkresidential.com

12
LONGMEADOW APARTMENTS
2311 W. 16th St., No. 105
Greeley, CO 80634

245
672-1270

5

$600-$925
No

Clubhouse, indoor pool/sauna, exercise room, racquetball/
tennis courts, W/D.

1623 Co.
1970

970-356-7129
www.rentlongmeadow.com

manager@rentlongmeadow.com

Region surveyed is the City of Brighton, Larimer and Weld counties.
NA-Not Applicable

Researched by Mariah Gant

Source: Business Report Survey

www.floodandpeterson.com

Dan Mills
Commercial Insurance Advisor

Commercial Insurance • Employee Benefits
Personal Insurance • Surety Bonds • Corporate 401(k)

http://www.ncbr.com
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BUSINESS
REPORT LIST Largest Property Management Firms

Ranked by square footage under management

RANK

Company
Address
Phone/Fax

Total sq. ft. managed 2012
Total sq. ft. managed 2011

No. of apartments managed
No. of houses managed

No. of commercial properties
managed

Employees-FT
Employees-PT

E-mail
Website

Person in charge
Year founded

1
MOUNTAIN-N-PLAINS INC.
375 E. Horsetooth Road, Building 3, Suite 100
Fort Collins, CO 80525
970-221-2323/970-221-5310

21,391,088
21,180,310

0
460
55

19
3

justinm@mountain-n-plains.com
www.mountain-n-plains.com

Justin Matthew Morrison
President

1979

2
NEWMARK MERRILL MOUNTAIN STATES
2720 Council Tree Ave., Suite 230
Fort Collins, CO 80525
970-377-1135/970-672-8505

14,002,460
13,627,616

0
0

89

73
0

kbarrows@nmc-mountainstates.com
www.newmarkmerrill.com

Allen Ginsborg
Managing director, Principal

2007

3
COLORADO ASSOCIATION SERVICES: AN ASSOCIA CO.
1063 W. Horsetooth Road, Suite 100
Fort Collins, CO 80526
970-407-9990/970-407-9996

2,250,000
2,200,000

N/A
N/A
N/A

15
N/A

tlarson@associacolorado.com
www.associacolorado.com

Todd Larson
Branch manager

1992

4
HENDERSON MANAGEMENT & REAL ESTATE LLC
759 N. Cleveland Ave.
Loveland, CO 80537
970-663-6311/970-663-6094

1,332,000
970,549

349
597
38

23
N/A

N/A
www.hmre.net

Jason Hanson
Broker/Owner

1987

5
ALL PROPERTY SERVICES INC. 1
1630 S. College Ave.
Fort Collins, CO 80525-1093
970-224-4446/970-224-4488

800,000
800,000

N/A
N/A
N/A

N/A
N/A

info@allpropertyservices.com
www.allpropertyservices.com

Paul Lillie
1985

6
HORIZON WEST PROPERTY MANAGEMENT
760 Whalers Way, A-200
Fort Collins, CO 80525
970-225-0888/970-225-1100

650,000
735,000

N/A
N/A
28

4
0

gary@horizonwestproperties.com
www.horizonwestproperties.com

Mitchell M. Morgan
David P. Veldman

Owners
1986

7
THE W.W. REYNOLDS COS.
1600 Specht Point Road, Suite 123
Fort Collins, CO 80525
970-482-4800/970-221-5009

600,000
600,000

N/A
N/A
15

2
1

johns@wwreynolds.com
www.wwreynolds.com

John G. Slack
Asset manager

1980

8
INVESTORS PROPERTIES OF COLORADO LLC
2850 McClelland Drive, Suite 1600
Fort Collins, CO 80525
970-226-2600/970-226-2609

581,812
581,812

N/A
N/A
15

3
N/A

mark@investors-usa.com
www.investors-usa.com

Mark Lockwood
Principal broker

2005

9
TOUCHSTONE PROPERTY MANAGEMENT LLC
2850 McClelland Drive, Suite 1000
Fort Collins, CO 80525
970-223-5000/970-223-5282

340,010
320,725

N/A
N/A
N/A

N/A
N/A

customer-service@touchstone-property.com
www.touchstone-property.com

Kathy Louderback
Managing agent

1979

10
PB ROCHE SOLUTIONS
2030 35th Ave., A-1
Greeley, CO 80634
970-356-6900/970-356-7171

235,200
235,182

N/A
2
6

5
1

fvthomas@pbroche.com
N/A

Frances Verniece Thomas
Tom Smerud

Manager
manager

1999

11
THE NEENAN COMPANY
2620 E. Prospect Road, Suite 100
Fort Collins, CO 80525
970-493-8747/970-493-5869

163,373
163,373

0
0
3

N/A
N/A

info@neenan.com
www.neenan.com

Randy Myers
CEO

1966

12
EAGLE ROCK REALTY AND MANAGEMENT LLC
6028 Stallion Drive
Loveland, CO 80538
970-593-0999/970.593.0997

130,000
140,000

N/A
74
21

3
1

rbach@remax.net
N/A

Ryan Bach
Manager, Owner

2005

Region surveyed includes Larimer and Weld counties and the city of Brighton.
N/A-Not Available.

1 Numbers represent both Fort Collins and Loveland offices.

Researched by Mariah Gant

Source: Business Report Survey

Largest Property Management Firms
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E-mail
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2005

Region surveyed includes Larimer and Weld counties and the city of Brighton.
N/A-Not Available.

1 Numbers represent both Fort Collins and Loveland offices.

Researched by Mariah Gant

Source: Business Report Survey

970-221-5400
www.NCBR.com

Looking to nail down 
the construction 

industry?

BLUEPRINTS

Available now in print, 
on-line and on CD-ROM

www.realtec .com

More Listings. More Deals. More Experience.

Find us on

closes more deals...

Fort Collins
970.229.9900

FC-Downtown
970.407.9900

Loveland
970.593.9900

Greeley 
970.346.9900Serving Northern Colorado Since 1989

SUCCESSESsome early autumn

1005 54th Avenue, Greeley 
4,254 SF, Special Use
Sale Price: $1,050,000

SOL
D!

SOL
D!

2407 S. College Avenue, Fort Collins 
1,280 SF 

Retail Space

LEA
SED

!
SOL

D!

265 Basher Drive, Berthoud
21,570 SF, Industrial 
Sale Price: $1,280,000 

6013 S. College Avenue, Fort Collins
5,091 SF 

Retail/Restaurant 

LEA
SED

!

SITE

1040 Walnut Street, Fort Collins
4,959 SF, Retail 

Sale Price: $321,000 

http://www.ncbr.com
mailto:80634970-356-6900/970-356-7171235,200235,182N/A2651fvthomas@pbroche.comN/AFrances
mailto:80525970-221-2323/970-221-531021,391,08821,180,310046055193justinm@mountain-n-plains.comwww.mountain-n-plains.comJustin
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Square Feet A GUIDE TO COMMERCIAL REAL ESTATE DEALS IN NORTHERN COLORADO

By the numbers A few key figures that tell the story of commercial real estate activity in the third quarter in Northern Colorado.

Source: Cassidy Turley

Office properties were 
sold in Larimer and Weld 
counties.

Retail properties were sold in 
Larimer and Weld counties.

Land transactions in 
Larimer and Weld counties.

Value of office property transactions. Value of retail property transactions. Value of land deals.

Average price per 
square foot of office 
space in Larimer.

Average price per 
square foot retail 
space in Larimer.

Average price per 
acre for land space in 
Larimer.

Average price per 
square foot of office 
space in Weld.

Average price per 
square foot of retail 
space in Weld.

Average price per 
acre for land space 
in Weld.

$26,716,425 $151,725,298 $22,285,55
30 30 27

$99.85 $140.43 $107.61$108.07 $85.80

Multi-family deals were done 
in Larimer and Weld counties.

Value of Multi-Family deals.

Average price per unit 
in Larimer.

Average price per 
unit in Weld.

$57,933,000
15

$52,093 $131,437 $164.88

Data provided by Cassidy Turley and vetted by Realtec Commercial Real Estate Services.

Larimer County — Office

Larimer County — Industrial

County Type Address City Sale 
Date Sale Price Size (SF) Price/SF Price/SF 

(Land)
Buyer 
Company

Buyer’s Broker 
Company Buyer’s Broker Seller Company Listing Broker 

Company
Listing 
Broker

Larimer Industrial 265 Basher 
Drive

Berthoud 9/13/12 $1,280,000  21,570 $59.34 Terry and Devera 
Rutledge

Cushman & 
Wakefield

Dan Bernth Oil States Energy 
Services

Realtec Commercial 
Real Estate 
Services, Inc. and 
Sears Real Estate

Kate 
Struzenberg
Ryan Andre

Larimer Industrial 127 E 8th 
Street

Loveland 7/30/12 $310,000  4,100 $75.61 127 E. 8th Street, 
LLC

Doberstein Lemberg 
Real Estate

6775 Sherman 
Street LLC

Realtec Commercial 
Real Estate 
Services, Inc.

Jeffrey Doran

Larimer Industrial 8906 E 
Highway 34

Johnstown 8/31/12 $800,000 12,184 $65.66 Jms Property LLC Ringsby Realty Alex Ringsby SIOR Amen Real Estate 
Inc

Ringsby Realty Alex Ringsby 
SIOR

Larimer Industrial 60 Gateway 
Circle

Johnstown 7/1/12 $730,000 7,944 $91.89 Kyle Christians 
Enterprises

Travis Ackerman Mark C Coffman Travis Ackerman

Larimer Industrial 3020 E 
Mulberry St

Fort Collins 7/16/12 $660,000 12,000 $55.00 1403 East 2nd, 
LLC

Realtec 
Commercial Real 
Estate Services, 
Inc.

Jeffrey Doran
TJ Antinora

MRD Associates-
REI, LLC

Realtec Commercial 
Real Estate 
Services, Inc.

Jeffrey Doran
TJ Antinora

Larimer Industrial 8013 S 1st St Wellington 7/31/12 $500,000 12,600 $39.68 Maske Enterprises 
LLC

Sperry Van Ness/The 
Group Commercial

Kyle Lundy D & I Shaw Family 
LLLP

Sperry Van Ness/The 
Group Commercial

Randy Marshall

Larimer Industrial 174 12th 
St SE

Loveland 7/2/12 $455,000 8,000 $56.88 Spidertrax Inc Loveland Commercial 
LLC

Nathan Klein 174 Sw 12th Street 
Llc

Brinkman Partners Joshua 
Guernsey

Larimer Industrial 860 Dunraven 
St

Estes Park 7/24/12 $300,000 3,790 $79.16 Todd Christian 
Nelson

Bank of Estes Park Verus Commercial 
& Investment Real 
Estate, Inc.

Thom Widawski

Larimer Industrial 1015-1017 N 
2nd St

Berthoud 7/5/12 $287,500 5,920 $48.56 Pmj Management 
LLC

Re/Max Town and 
Country Real Estate

Gary Maggi Gary Skendzel Re/Max Town and 
Country Real Estate

Gary Maggi

Larimer Industrial 110 12th St 
SW, 126-
130/1st Floor

Loveland 8/27/12 $275,000 3,875 $70.97 Zahourek 
Conservatory LLC

Baker Western Group 
LLC

John Baker Loveland Southwest 
Llc

Baker Western Group 
LLC

John Baker

Larimer Industrial 205-265 12th 
St SW, A 4/1st 
Floor

Loveland 9/14/12 $185,000 2,082 $88.86 Larry D Johnson 
Living Trust

Sperry Van Ness/The 
Group Commercial

Julius Tabert Larry Johnson RE/MAX ALLIANCE Russell Woodard

Larimer Industrial 373-391 N 
Denver Ave, 
379

Loveland 8/31/12 $70,000 1,000 $70.00 Pbf Properties 
LLC

Richard A & J J 
Serby Trust

The Group, Inc. Cindy Kurtz

Larimer Industrial 2649 E. 
Mulberry

Fort Collins 7/1/12 $48,500 664 $73.04 Bojon Capital 
Ventures

Jared Goodman Timberpark 
Associates, LLC

Sperry Van Ness/The 
Group Commercial

Craig Hau

Larimer Industrial 5080 
Grumman St, 
T/1st Floor

Loveland 7/20/12 $46,560 1,280 $36.38 Steven H 
Goldberg

Realtec 
Commercial Real 
Estate Services, 
Inc.

Patrick O’Donnell Stephanie A Mokler Realtec Commercial 
Real Estate 
Services, Inc.

Jim Mokler
Patrick 
O’Donnell

Larimer Office 1021 Luke 
Street

Fort Collins 9/24/12 $147,000  1,288 $114.13 Poudre Valley 
Health Care

Realtec Commercial 
Real Estate Services

Peter Kelly Timberhill, LLC Century 2 Chris Penner

Larimer Office/
Retail

255 E Linden 
Street

Fort Collins 7/31/12 $1,000,000  10,290 $97.18 DRN, LLC CB Devonshire North Mark Coburn John and Ann Motte Realtec Commercial 
Real Estate 
Services, Inc.

Annah Moore
Matt Patyk

Larimer Office 4800 Wheaton 
Dr

Fort Collins 9/7/12 $5.7 million 50,032 $114.93 Colorado Early 
College-Fort 
Collins

FirsTier Bank

Larimer Office 419 Canyon 
Ave

Fort Collins 9/21/12 $2.4 million 24,534 $100.88 Canyon 419 LLC Russell Baker Lincoln Office 
Center LP

Jason Ells

http://www.ncbr.com
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County Type Address City Sale 
Date Sale Price Size (SF) Price/SF Price/SF 

(Land)
Buyer 
Company

Buyer’s Broker 
Company Buyer’s Broker Seller Company Listing Broker 

Company
Listing 
Broker

Larimer Office 181 W 
Boardwalk Dr

Fort Collins 7/2/12 $1.9 million 12,000 $162.50 Warren Federal 
Credit Union

Jared Goodman Boardwalk Crossing 
LP

Jared Goodman

Larimer Office 211 Canyon 
Ave

Fort Collins 9/13/12 $1.4 million 7,913 $176.92 211 Canyon Llc Canyon Avenue 
Investments Llc

Larimer Office 1605 Foxtrail 
Dr (3 Office 
Condo Units)

Loveland 8/28/12 $1.2 million 12,382 $205.14 Joseph O & John 
N Etchart

Coc Llc McWhinney Tom Hall

Larimer Office 5803 
Lockheed Ave

Loveland 8/8/12 $1.2 million 12,784 $98.00 Faruch Holdings 
LLC

Brinkman Partners Greg Roeder FNL, Inc Realtec Commercial 
Real Estate 
Services, Inc.

Peter Kelly

Larimer Office 240 E 
Mountain Ave 
(2 Properties)

Fort Collins 8/16/12 $1.2 million 9,382 $127.90 Mountain 240, 
LLC

EDAW Inc

Larimer Office 375 E 
Horsetooth Rd

Fort Collins 8/29/12 $875,000 10,413 $84.03 Shores II LLC Jared Goodman Tamarack 
Properties, Inc

Brinkman Partners Kevin Brinkman

Larimer Office 123 N College 
Ave, 250 /2nd 
Floor

Fort Collins 7/2/12 $675,000 4,074 $165.68 Association 
of Fraternal 
Leadership & 
Values

Jason Ells Trinity Investments 
Limited LLC

Realtec Commercial 
Real Estate 
Services, Inc.

Matt

Larimer Office 350 Linden St Fort Collins 8/7/12 $650,000 5,400 $120.37 Mawson Llc Kluvermoore 
Foundation

Larimer Office 4848 
Thompson 
Pky, 300/3rd 
Floor

Johnstown 9/14/12 $623,535 3,779 $165.00 CFM Holdings 
LLC

Sperry Van Ness/The 
Group Commercial

Mike Eyer BOC Plaza LLC Realtec Commercial 
Real Estate 
Services, Inc.

Peter Kelly

Larimer Office 1605 Foxtrail 
Dr (3 Office 
Condo Units)

Loveland 8/28/12 $469,900 12,382 $210.83 Frontier Group Llc Coc Llc

Larimer Office
1505 W 
Prospect Rd

Fort Collins 8/24/12 $455,000 7,121 $63.90 James Hogan Clarke Lorene K

Larimer Office 1247 
Riverside Ave

Fort Collins 8/17/12 $440,000 7,559 $58.21 Melott Buildings, 
LLC

Re/Max Alliance Michelle Hickey-
Crawford

Greenpath Inc Bitzer Real Estate 
Partners

Brady Welsh

Larimer Office 2001 S 
Shields St, 
J-2/1st Floor

Fort Collins 9/7/12 $327,200 1,636 $200.00 Roine St Andre 
Family Trust

William E & Jane 
A Lentz

RE/MAX Residential 
Office

Ron Young

October 24, 2012   
Marriott, Fort Collins, CO   

 7:00 a.m. - 1:30 p.m.   

Chad McWhinney, CEO & Co-Founder   
McWhinney   

Donald G. Provost, Founding Principle   
Alberta Development Partners, LLC - Foothills Mall   

Allen Ginsborg, Managing Director & Principle   
NewMark Merrill - Twin Peaks Mall   

John Covert, Director   
MetroStudy   

Matt Bannister, Account Executive 
CoStar   

This event will count for four hours of continuing 

education credit for the Colorado Real Estate 

Commission.   An additional four hours of 

continuing education credit is available for the 

2012 Commission Update Course following the 

event. 

Admission:   
Regular    $79 

EREC Member   $35 

NCCAR Member   $35 

EREC & NCCAR Member   $25 

Student     $25 

 

Sponsorships Available 
 

Everitt Real Estate Center   
www.realestate.colostate.edu   
erec@business.colostate.edu  

To Register:   
http://www.regonline.com/
erec16thannualconference 

http://www.ncbr.com
http://www.realestate.colostate.edu
mailto:erec@business.colostate.edu
http://www.regonline.com/erec16thannualconference
http://www.regonline.com/erec16thannualconference
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County Type Address City Sale 
Date Sale Price Size (SF) Price/SF Price/SF 

(Land)
Buyer 
Company

Buyer’s Broker 
Company Buyer’s Broker Seller Company Listing Broker 

Company
Listing 
Broker

Larimer County — Retail
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3710 Mitchell Drive, 970.226.0200
Fort Collins

www.palmerflowers.com

Success becomes you.
Scentsational good wishes & congratulations
to Northern Colorado Women of Distinction.

Every day is someone’s special occasion.

www.palmerflowers.com
3710 Mitchell Drive

226-0200
Family owned since 1912

100% 
GUARANTEED 
Satisfaction

Send flowers.

Open and delivering flowers & gifts 7-days a week with extended hours to serve you.

 CALL ME 484-5626
Scott Charpentier

Nmls# 172296 Lic # MB100008744

Saving my clients  
$200 - $800 per month

That’s  Saving   
$2,400.00 to $9,200.00 PER YEAR 

Call NOW!  
before rates start going up

Larimer Office 420 S Howes 
St, B 302/3rd 
Floor

Fort Collins 7/2/12 $245,000 1,536 $159.51 Trinity 
Investments 
Limited LLC

Nate Heckel Association of 
Fraternal Leadership 
& Values

Jason Ells

Larimer Office 114 E 5th St Loveland 7/12/12 $217,000 1,799 $120.62 Myosotis Llc J L & Nancy A 
Walter

Larimer Office 114 E 5th St Loveland 7/20/12 $217,000 1,799 $120.62 Myosotis LLC Walter J L & 
Nancy A

Larimer Office 903 N Lincoln 
Ave

Loveland 7/13/12 $184,900 1,540 $120.06 TEKE Enterprises Realtec 
Commercial Real 
Estate Services, 
Inc.

Larry Melton Ball Investment 
Corporation

Realtec Commercial 
Real Estate 
Services, Inc.

Larry Melton

Larimer Office 2105 Bighorn 
Rd, 102 B/1st 
Floor

Fort Collins 9/14/12 $176,560 1,166 $151.42 Schoonover Prop 
Holdings Llc

Timberline Retail Llc

Larimer Office 155 W 
Harvard St, 
202

Fort Collins 7/2/12 $109,500 2,596 $42.18 William J Bertschy West Harvard LLC

Larimer Office 1640-1694 
Topaz Dr, 
1670/1st Floor

Loveland 7/2/12 $100,000 1,080 $92.59 Gene & Chantel 
Welch

Sperry Van Ness/The 
Group Commercial

Julius Tabert Helmut Retzer Sperry Van Ness/The 
Group Commercial

Julius Tabert

Larimer Retail 1119. W. 
Drake

Fort Collins 9/24/12 $690,000  9,270 Hakuna Cassidy Turley 
Colorado

Travis Ackerman 
Nate Heckel

North College Lofts, 
LLC

Realtec Commercial 
Real Estate 
Services, Inc.

Dan Eckles
Matt Patyk

Larimer Retail 4432-4503 
S College Ave 
(10 Properties)

Fort Collins 8/30/12 $58 million 350,593 $165.43 AmCap Hamony, 
LLC

FC Timberline 
Development, LLC

Larimer Retail 215-225 E 
Foothills Pky 
(14 Properties)

Fort Collins 7/2/12 $39.6 million 996,479 $39.83 Walton Foothills 
Holdings VI, LLC

GGP-Foothills, L.L.C.

Larimer Retail 2201 S 
College Ave

Fort Collins 8/27/12 $17.8 million 68,334 $261.58 CH Realty V/Fort 
Collins Retail, LLC

David Zissu 58 LLC HFF Bryan Ley

Larimer Retail 2420 E 
Harmony Rd

Fort Collins 7/19/12 $2 million 4,804 $416.32 First Citizens Bk & 
Trust Co

United Wstrn Bk

Larimer Retail 3701 S 
College

Fort Collins 9/7/12 $1.8 million 13,175 $165.19 Net Lease 
Strategic Assets 
Fund LP

Net Lease Strategic 
Assets Fund LP

Larimer Retail 4306 S 
College Ave

Fort Collins 7/18/12 $1.6 million 4,595 $367.79 Anthony & 
Deborah Fiore

Scott Family Trust Commercial Niche, 
Inc.

Trent Lewis

Larimer Retail 1121 W 
Prospect Rd

Fort Collins 7/26/12 $1.2 million 9,320 $128.76 Stone Creek 
Plaza, LLC

Hakuna Properties 
Llc

Realtec Commercial 
Real Estate 
Services, Inc.

Dan Eckles

Larimer Retail 117 S College 
Ave

Fort Collins 8/21/12 $1 million 3,250 $338.46 Green College 
Properties, LLC

Aki Palmer GCP College Avenue 
LLC

Doberstein Lemburg 
Commercial Inc.

Eric Nichols

Larimer Retail 4103 S 
Mason St

Fort Collins 7/26/12 $922,845 12,076 $76.42 Baseline Growth, 
LLC

4103 S Mason 
Street Llc

Larimer Retail 425 N Us 
Highway 287

Berthoud 7/2/12 $770,000 3,040 $253.29 Lightfoot, LLC Cn Llc

Larimer Retail
2515 E 
Mulberry St

Fort Collins 7/19/12 $752,368 7,100 $105.97 Dealer Sites, LLC Titan Machinery Inc

Larimer Retail
1900 S Lemay 
Ave

Fort Collins 8/6/12 $750,000 7,346 $102.10
Ridgeview 
Classical Schools 
Inc

Sperry Van Ness/The 
Group Commercial

Cobey Wess
Realty Income 
Corporation

Newmark Knight 
Frank Frederick Ross

Frank Griffin

Larimer Retail
602 S College 
Ave (2 
Properties)

Fort Collins 7/11/12 $580,000 2,552 $227.27 Dan Dolan Aki Palmer
Stephen V Ryan 
Ents Llc

Realtec Commercial 
Real Estate 
Services, Inc. Dan Eckles

Larimer Retail
2941 N 
Garfield Ave

Loveland 8/3/12 $300,000 2,410 $124.48
James F & Julie A 
Strovas

204 Ventures Llc

http://www.ncbr.com
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County Type Address City Sale 
Date Sale Price Size (SF) Price/SF Price/SF 

(Land)
Buyer 
Company

Buyer’s Broker 
Company Buyer’s Broker Seller Company Listing Broker 

Company
Listing 
Broker

Weld County — Office

Weld County — Retail

Weld County — Industrial

Larimer Retail 204-210 
Maple St, 
103/1st Floor

Fort Collins 7/23/12 $160,000 1,370 $116.79 Cosner Holdings 
LLC

Nate Heckel James P Cosner Travis Ackerman

Larimer Industrial 432 S Link Ln Fort Collins 8/27/12 $95,000 1,500 $63.33 Frederick 
Schleber III

Realtec 
Commercial Real 
Estate Services, 
Inc.

Perry McCormac Enderson S Cruz Jason Ells

Weld Industrial 505 18th St Greeley 9/6/12 $650,000 22,320 $29.12 Agdg Llc Campus Ls Llc RE/MAX Commercial 
Alliance

Russ Baca

Weld Industrial 525 E Railroad 
Ave

Keenesburg 7/12/12 $263,500 19,200 $13.72 JD East LLC Ronald T Mcsherry KW Commercial Real 
Estate, LLC

Steve Hewson

Weld Industrial 707 12th St Greeley 8/28/12 $230,000 14,318 $16.06 Frank E Tenorio Gre Holdings Llc RE/MAX Alliance Mary Jo 
Brockshus

Weld Industrial 116 18th St Greeley 7/3/12 $115,000 1,846 $62.30 Antonio Galindo Silverado Oil Inc

Weld Office 2425 35th Ave Greeley 8/1/12 $2.5 million 21,339 $118.33 FMS Bank Colorado Land Co 
LLC

Kent Lindell Liberty Savings 
Bank FSB

Sperry Van Ness/The 
Group Commercial

Dan Leuschen

Weld Office 6801 W 20th 
St, 202/2nd 
Floor

Greeley 9/13/12 $360,000 1,994 $180.54 790 Eisenhower 
Llc

Sperry Van Ness/The 
Group Commercial

Julius Tabert Front Range 
Surgical Specialists

Sperry Van Ness/The 
Group Commercial

Julius Tabert

Weld Office 2918 W 
10th St

Greeley 8/1/12 $350,000 8,141 $42.99 Properties By 
Jg Llc

Chuck Rehmer Dosch Enterprises 
II LLC

Re/Max Alliance Chuck Rehmer

Weld Office 15266 County 
Road 13

Platteville 7/9/12 $225,000 3,136 $71.75 David Gene & 
Ginnifer Goranson

Harvey D Fiechtner 
Testamentar

Weld Office 4673 W 20th 
St, D/2nd 
Floor

Greeley 8/30/12 $45,000 491 $91.65 Streed Living Trust Blaine Herdman New West Bk RE/MAX Alliance Blaine Herdman

Weld Retail
3417 W 29th 
Street

Greeley 8/27/12 $705,000  6,000 $117.50 BTG, LLC

Realtec 
Commercial Real 
Estate Services, 
Incs

Jeffrey Doran CREH, LLC

Weld Retail
1415 Vista 
View Dr

Longmont 8/9/12 $6 million 30,359 $197.63
Automotive 
Properties on 
119 LLC

Ssh Holdings Llc

Weld Retail 1480 Main St Windsor 8/28/12 $5.4 million 14,488 $374.85 MCR Farnsworth 
LLC

WGWC TIC #4 LLC Marcus & Millichap Glen Kunofsky

w
w

w
.allcopyproducts.com       

 970-6
86

-5
81

5w
w

w
.allcopyproducts.com       

 970-6
86

-5
81

5

Si
nc

e 1
975

Fort Collins
Denver

Cheyenne
Colorado Springs 

Boulder 
Phoenix 

“We Specialize in Solutions
Speci�c to Your Needs”

 Multi-function, Desktop, and Production color and black and white printing devices
 Toner and printer supply service and sales     Print management programs

IT Services ranging from on-site installation and repair to monitoring and maintenance
Scanning and storage services    Document management and work�ow software

Fax server software

authorized dealer for

Colorado Owned and operated Fort Collins, Colorado  (970) 686-5815

http://www.ncbr.com
http://www.allcopyproducts.com
http://www.allcopyproducts.com
http://www.allcopyproducts.com
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Don’t miss this in-demand event. 

Event Sponsors:

University Center Ballroom 
University of Northern Colorado

Greeley

January 11, 2013
11:00 a.m.- 1:30 p.m.

For corporate table  
reservations or more  

information contact De Dahlgren, 
NCBR Marketing Director. 

ddahlgren@NCBR.com
970-232-3132

www.NCBR.com
Under Departments click on Events. 

Thursday, January 11, 2013
11:00 a.m. - 1:30 p.m.

University Center Ballroom 
University of Northern Colorado

2045 10th Avenue, Greeley
Tickets including lunch: $39

Reservations will open Nov. 1 online at NCBR.com 
Select Events under the Departments heading, or use this go-to link. 

The Northern Colorado Business Report and Monfort College of Business are pleased to present the 2013 Economic Forecast. 

The Northern Colorado Economic Forecast 
lunch opens the 2013 NCBR event series. This is 
where you’ll hear the news and views you need 
to define business strategies for the coming 
months. Industry experts will be addressing these 
regionally relevant issues: 

National, stae and regional economic conditions
The economies of education

Sponsors:

2013

http://www.ncbr.com
mailto:ddahlgren@NCBR.com970-232-3132www.NCBR.comUnder
mailto:ddahlgren@NCBR.com970-232-3132www.NCBR.comUnder
mailto:ddahlgren@NCBR.com970-232-3132www.NCBR.comUnder
mailto:ddahlgren@NCBR.com970-232-3132www.NCBR.comUnder
mailto:ddahlgren@NCBR.com970-232-3132www.NCBR.comUnder
mailto:ddahlgren@NCBR.com970-232-3132www.NCBR.comUnder
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1550 E. Harmony Rd. 2nd floor, P.O. Box 270810, Fort Collins, CO 80527
970-221-5400 | fax 970-221-5432

www.NCBR.com

NCBR Lists and 
Directories 
available in Excel

Available now 
in print, 
on-line and 
on CD-ROM

What are you waiting for?

The Big Picture for Northern Colorado

Scan here to 
view digitally

Agriculture
Banking
Bioscience
Business Resources
Demographics
Education
Employment

Energy
Health Care
Manufacturing/tech
Profiles
Our Cities & Municipalities
Real Estate
…and more

http://www.ncbr.com
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County Type Address City Sale 
Date Sale Price Size (SF) Price/SF Price/SF 

(Land)
Buyer 
Company

Buyer’s Broker 
Company Buyer’s Broker Seller Company Listing Broker 

Company
Listing 
Broker

Larimer County — Multi-Family

Driving New Technolgies

Virtual OfficingHosted IP/PBX

(970) 282-7500 x101
www.telecofc.com

CREW NORTHERN
COLORADO
A chapter of

CREW Northern Colorado  

Advancing the Success of Women in 

Commercial Real Estate

�e CREW Network  
is dedicated to helping women 
achieve their full professional 
and leadership potential in the 
commercial real estate industry. We 
do this by providing members with 
business tools and opportunities to 
showcase talents, gain professional 
recognition and do deals together. 

�e Value of CREW

�ank you to our sponsors!

www.CrewNorthernColorado.com

Join us on the �rst Wednesday of every month,  
11:30 am -  1 pm at the Ptarmigan Country Club!

Joan Chase, CREW President
(970) 229-9900 
Joan@realtec.com

CONTACT

Weld Retail 871 Champion 
Dr

Windsor 7/18/12 $2.7 million 46,389 $58.53 Southgate Two 
LLC

RE/MAX Eagle Rock Ryan Bach CP San Antonio RE 
Holdco LLC

Cushman & Wakefield 
of Colorado

Samuel Brenner

Weld Retail 1005 54th Ave 
(2 Properties)

Greeley 9/27/12 $1.7 million 7,728 $228.39 J&T Petrolium Inc Realtec Commercial 
Real Estate 
Services, Inc.

Mark Bradley

Weld Retail 1200 Dexter 
St

Fort Lupton 8/21/12 $1.7 million 16,320 $107.23 Kims Investments 
Inc

Dexter, LLC John Propp 
Commercial Group

John Propp

Weld Retail 6075 
Firestone Blvd

Firestone 9/12/12 $1.4 million 6,359 $224.64 Highland 
Properties 1912

Kosmos Real Estate Georgia 
Christopher

Burke Family 
Investment Club L

Sperry Van Ness/The 
Group Commercial

Mike Eyer

Weld Retail 4100 S Valley 
Dr

Longmont 7/25/12 $899,000 15,265 $58.89 BGT Properties 
LLC

Twin Peaks Land 
Investments LLC

Prudential Rocky 
Mountain Realtors

Ken Kanemoto

Weld Retail 829-837 
16th St

Greeley 8/3/12 $765,000 5,218 $146.61 Assett Funding 
Group Llc

Champion Bk

Weld Retail 1297 Main St Windsor 8/14/12 $525,000 7,926 $66.24 Nelson Realty 
Invest LLC

Johnson 
Investments, Inc.

Nate Heckel

Weld Retail 229 N 7th St Windsor 7/27/12 $145,000 1,423 $101.90 Steve J & Carie 
Jo Winter

West & Associates in 
Real Estate

Martin West Roger A & Patty Jo 
Young

Realtec Commercial 
Real Estate 
Services, Inc.

Steve Stansfield

Weld Retail 3201 W 
10th St

Greeley 8/29/12 $118,500 1,328 $89.23 Robert E & Diedre 
M Herr

Br Co

Weld Retail 213 1st St Eaton 7/9/12 $100,000 3,550 $28.17 213 First Street 
LLC

Tin Can LLP

Weld Retail 1005 54th 
Avenue

Greeley 9/27/12 $1,050,000 4254  $246.83/sf 48,168 A Bajwa Brothers, 
LLC

New Horizons Jan DePetro Wilshire Bank Realtec Commercial 
Real Estate 
Services, Inc.

Mark Bradley

Larimer Multi-
Family

5295 Hahns 
Peak Dr

Loveland 8/31/12 $23.5 million 168 $140,178.57 Raia Properties 
CO-2, LLC

Eagle Ridge Partners 
Ltd, LLLP

Apartment Realty 
Advisors

Jeff Hawks

Larimer Multi-
Family

3550 
Butternut

Loveland 9/7/12 $290,000 4 $72,500.00

Larimer Multi-
Family

4832 
Basswood

Loveland 7/19/12 $349,500 4 $87,375.00

Larimer Multi-
Family

1703 Greeley 
Drive

Loveland 8/31/12 $265,000 4 $66,250.00

Larimer Multi-
Family

709-711 W 
10th St

Loveland 8/1/12 $500,000 7 $71,428.57 Myosotis LLC Brian Mannlein Wendy J Favinger Brian Mannlein

http://www.ncbr.com
http://www.CrewNorthernColorado.comJoin
http://www.CrewNorthernColorado.comJoin
mailto:Joan@realtec.comCONTACT
mailto:Joan@realtec.comCONTACT
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Square Feet A GUIDE TO LAND DEALS IN NORTHERN COLORADO

County Type Address City Sale 
Date Sale Price Size (SF) Price/SF Price/SF 

(Land)
Buyer 
Company

Buyer’s Broker 
Company Buyer’s Broker Seller Company Listing Broker 

Company
Listing 
Broker

Weld County — Multi-Family

Larimer County — Land

Larimer Multi-
Family

1701-1704 
Estrella

Loveland 8/1/12 $221,000 2 $110,500.00 John H. Nelson Brian Mannlein Richard D. 
Machacek

Blue Tree Real Estate Merlin Dietz

Larimer Multi-
Family

1101 
Ponderosa 
Drive

Fort Collins 9/26/12 $607,000 6 $101,166.67 The Kevin and 
Marcie Taylor 
Trust

Kevco Real Estate 
Investments

Paul Hunter Dan Eckles and MD 
Barella

Realtec Commercial 
Real Estate 
Services, Inc.

Dan Eckles

Larimer Multi-
Family

318 East 
Pitkin Street

Fort Collins 8/17/12 $373,500 4 $93,375.00

Weld Retail 1005 54th 
Avenue

Greeley 9/27/12 $1,050,000 4254  $246.83/sf 48,168 A Bajwa Brothers, 
LLC

New Horizons Jan DePetro Wilshire Bank Realtec Commercial 
Real Estate 
Services, Inc.

Mark Bradley

Weld Multi-
Family

1620 9th Ave Greeley 8/1/12 $615,000 17 $36,176.47 Hall Venture 
Investments Llc

Kenwell Associates 
Llc

Weld Multi-
Family

2117 19th Ave Greeley 9/28/12 $615,000 12 $51,250.00 Michael & 
Barbara Mcvicker

Prop Realty Inc Tony Cook Royal Manor Llc Unique Properties, 
LLC-TCN Worldwide

Marc Lippitt

Weld Multi-
Family

3651-3657 
Centennial

Evans 8/1/12 $306,000 4 $76,500.00 The Greeley/
Loveland Irrigation 
Company

PDK Investments, 
LLC

Brian Mannlein

Weld Multi-
Family

3616 - 3636 
17th Avenue

Evans 8/1/12 $892,200 13 $68,630.77 The Greeley/
Loveland Irrigation 
Company

PDK Investments, 
LLC

Brian Mannlein

Weld Multi-
Family

120 S 
Columbine 
Ave

Johnstown 8/7/12 $205,000 4 $51,250.00

Weld
Multi-
Family

2124 5th Ave Greeley 8/31/12 $254,500 4 $63,625.00 Hood Family Trust Brandon R Lee

Weld Multi-
Family

1517 10th Ave Greeley 7/31/12 $290,000 7 $41,428.57 Sears Real Estate Sears Real Estate

Weld Multi-
Family

2032 7th Ave Greeley 8/20/12 $130,000 2500 $5.20 Sears Real Estate Reynaldo Lozano Realtec Commercial 
Real Estate 
Services, Inc.

Erik Broman

Available now in print, 
on-line and on CD-ROM

www.NCBR.com

FEATURED ARTICLE REPRINTS2012 ROCKY MOUNTAIN TECH

by Dan Cook | news@ncbr.com

Numerica Corp. is in growth mode, defying the 

ravages of the recession as it spins out 

new products and services and builds upon an already-impressive 

client base.
The Loveland-based research and development company provides 

products and services primarily for the defense industry. Numerica 

has considerable expertise at making sense out of vast amounts of 

raw and uncertain data, so its tracking and data fusion solutions are in demand.

Sales have nearly tripled since 2006 as the company has posted double-digit growth numbers most of those 

years. Revenue is expected to top $10 million in 2011. Numerica sailed neatly through the recession and 2012 

already looks promising, as several new government contracts are pending.

Yet Numerica’s considerable success can probably be traced to a single phone call from a father to his son.

Aubrey Poore was a tenured math professor at Colorado State University when, in 1988, he and a group of 

Numerica:

solve surveillance, tracking problemsHelping the military Software engineer 

Nick Parrish works on 

Numerica’s Advanced 

Fusion and Tracking 

System, used by the 

Army and Navy. 

JONATHAN CASTNER

Turning data 

into ‘actionable 

information’

© 2012 BizWest Media LLC. May not be reproduced without written permission.

Jeff Poore

graduate students began to work on a software solution called 

the Multiple Frame Assignment Tracking System. The system 

had myriad applications in the surveillance sector.

“My dad was encouraged by CSU to start the company to 

take this core software technology he developed and try to com-

mercialize it,” said his son Jeff, company president and COO. 

“So he did that. But then things started getting complicated. 

That’s when I got a call from him.”

It was 1996. The father-and-son act that truly got the com-

pany off the ground was about to take the stage.

Jeff was working as a project manager for a construction firm 

in Denver when dad called asking for help. The paperwork was 

killing them, Aubrey told Jeff. They were scientists, not business 

people. 
Ever the dutiful son, Jeff headed for Fort Collins. “We found 

our way through the reams of paperwork from the Navy,” he 

said. “We got the contract, then realized we had to hire some 

employees. It finally got to the point where the amount of even-

ing work for me for dad’s company was too much. I had to 

make the choice: stay on my current career path, or leap into the 

small business.”

He took the leap. And, at age 29, Jeff Poore found himself in 

charge of a roomful of scientists and math whizzes. 

“I’m not a scientist or mathematician. But I had been around 

it my whole life, with dad teaching at the university. So I have 

gained a comfort level that has been helpful to me. And, I bring 

something to the table they don’t — the business side. I under-

stand intellectual property law, the business cycle, creating a 

business strategy, the financial parts of the business. They were 

happy to have me.”

Initially, Numerica focused on producing in-depth research 

reports for its Defense Department and military-contractor cli-

ents — reports designed to solve surveillance and tracking prob-

lems encountered on the national security playing field. As its 

team of researchers grew, though, management saw more long-

term potential in creating the solutions that were outlined in the 

research reports. Today, the company implements algorithms 

that fuse large amounts of distinct data into a single piece of 

actionable information that is useful to, for instance, combatants 

on the battlefield. 

The company boasts a healthy mix of government and pri-

vate industry clients. It’s received 70 government contracts since 

2002, worth $28 million (plus another $7.4 million in Small 

Business Innovation Research enhancements). On the private 

side, it lists the cream of the defense-contracting crop: Northrop 

Grumman, Lockheed Martin, Boeing, Raytheon. 

Poore sees that customer base growing and becoming more 

diverse. The strategy going forward includes taking Numerica’s 

core capability — scientific and mathematical research — a few 

steps further, both with defense solutions and for new customers 

outside the defense industry. 

“The advanced mathematical models we use for tracking a 

missile, car or ship at sea can be applied to emerging technolo-

gies like detecting cyber attacks, optimizing air-traffic manage-

ment and tracking individual particles in live cells – the commer-

cial potential is amazing,” said Numerica Marketing Manager 

Becky Jensen. 

Jensen asserts that many businesses share something in com-

mon with Numerica’s government customers: they are drowning 

in data and want it translated into meaningful, actionable infor-

mation in real time. That happens to be Numerica’s sweet spot.

Says Poore: “Fundamental and applied research will always 

be at the foundation of what we’re about. However, over the 

last 15 years, the transformation has been to work to productize 

the reports we’ve been doing. Looking forward, there’s no ques-

tion that’s where we’re headed. There’s a profound amount of 

research here waiting to be productized. We have to harvest the 

right idea for the right problem at the right time.”

Three areas he says will be of particular focus:

Life sciences: The company intends to apply its capability for 

in vivo particle tracking —understanding how particles migrate 

within a cell. “This can lead to new drugs to block the progres-

sion of a disease,” Poore said.” There are no methods for under-

standing this right now. It’s a good meaty problem with a lot of 

potential to make an impact.”

Mapping: The company’s expertise in terrain mapping will 

be directed to making terrain data more portable and accurate. 

“We are looking into new methods to encode and compress 

these large amounts of data and shrink the footprint so the data 

can be wirelessly transmitted. This has not been done before,” 

he said. The compression mapping algorithm Numerica devel-

oped not only transmits large data files, but produces a more 

accurate view of the terrain than other solutions, such as jpegs. 

Financial markets: This is a new field for it but not unre-

lated to the mathematical solutions 

Numerica specializes in. “We will 

be applying some of what we know 

in financial markets to manage un-

certainty across a dynamic market,” 

Poore said.
The new direction will require 

more recruiting of big brains. For 

the scientists and mathematicians it 

needs to develop its cutting-edge 

products and services, Numeri-

ca battles with recruiters from 

Google, Facebook and Gold-

man Sachs. That’s where North-

ern Colorado gives Numerica a 

huge edge. “Most of our people like outdoor activities. Once we 

bring them in here and they see the possibilities for outdoor ac-

tivities, we’ve usually got them,” Poore said.

The company has grown considerably since dad’s request for 

help to his son. Ten years ago, Numerica employed 10. Today, 

it employs 65 and will probably have to look for new physical 

space soon. Things can get crazy in a small business on a growth 

curve. Does Poore ever regret turning his back on a career in 

construction to go into business with his dad?

“Here’s what I’ll tell you about that,” he said. “Being part of 

a team like this is a great opportunity. Being able to do this with 

my dad makes it the opportunity of a lifetime.”

internet 2012

Marketing promotions

Brochures

Media kits

 Trade show and investor materials

Sales presentations

E-prints

Feature on your Web site

Frame for your office

Showcase your 
company with 
NCBR story 
reprints.

Larimer Land Campfire Dr Fort Collins 7/26/12 $3 million 11.52  501,811 $6.16 Melody Homes Inc East Vine Properties 
Llc

Larimer Land Rockwell Ave Loveland 8/23/12 $3 million 15.57  678,211 $4.42 Food Services of 
America

Steve Poole Centre Point 
Business Airpark 
LLC

Realtec Commercial 
Real Estate 
Services, Inc.

Michael Ehler

Larimer Land 4751 Pleasant 
Oak (2 
Properties)

Fort Collins 7/1/12 $1.9 million 15.70  683,892  $2.81 Triton at 
Mackenzie Place

Cordes & Co. Russell Baker

Larimer Land 1640-1648 E 
Douglas Rd

Fort Collins 7/16/12 $780,000 35  1,524,600 $0.51 Davies Mobile 
Park Llc

Dennis & Merlue 
Davies

Larimer Land Byrd Dr Loveland 8/14/12 $517,000 3.95  172,062 $3.00 In Kahoots Llc Brinkman Partners Kevin Brinkman CapFinancial 
Properties CV3 LTD

Sperry Van Ness/The 
Group Commercial

Dan Leuschen

Larimer Land 5857 
Lockheed Ave 
(3 Properties)

Loveland 7/9/12 $369,000 Food Services of 
America

Rgh Enterprises 
Limited Partnership

http://www.ncbr.com
http://www.NCBR.com
mailto:news@ncbr.com
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Thank you to our 

Bixpo 2012 Sponsors 
& Event Partners

Bixpo Title Sponsor

Presenting Sponsors

Bixpo After Hours Sponsors

Event Architects

Event Partners

 VIP Exhibitor Suite Sponsors

Business Leaders Lunch

CFO of the Year Awards

http://www.ncbr.com
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County Type Address City Sale 
Date Sale Price Size (SF) Price/SF Price/SF 

(Land)
Buyer 
Company

Buyer’s Broker 
Company Buyer’s Broker Seller Company Listing Broker 

Company
Listing 
Broker

Weld County — Land

Larimer Land 8121 
Wynstone 
Dr, 9535 
Blackwood Dr

Windsor 8/1/12 $250,740 0.61  27,000 $9.28 Saint Aubyn 
Homes, LLC

Highpoint Vista, LLC Russell Baker

Larimer Land 5892 
Lockheed Ave

Loveland 7/9/12 $225,000 1.13  49,309 $4.56 Food Services of 
America

Russell Construction 
Co

Larimer Land 5891 
Lockheed Ave

Loveland 7/11/12 $225,000 1.11  48,525 $4.64 Food Services of 
America

Sperry Van Ness/The 
Group Commercial

Cobey Wess Sharon & Stacy 
Jourgensen Living 
Trust

Sperry Van Ness/The 
Group Commercial

Cobey Wess

Larimer Land E CR 402 Johnstown 7/26/12 $225,000 14.88  648,172 $0.35 Matthew R 
Gustafson

Realtec 
Commercial Real 
Estate Services, 
Inc.

Michael Ehler Home State Bank Realtec Commercial 
Real Estate 
Services, Inc.

Michael Ehler

Larimer Land 3058 Lake 
Canal Ct

Fort Collins 7/23/12 $220,000 1.23  53,578 $4.11 Joshua Tree 
Realty Llc

Delozier Spaces Llc

Larimer Land 6146 & 6166 
Chesney Ct 
(Highpoint)

Windsor 7/1/12 $214,000 0.61  27,000 $7.92 Saint Aubyn 
Homes, LLC

Highpoint Vista, LLC Russell Baker

Larimer Land 6395 Byrd Dr Loveland 8/6/12 $175,000 0.82  35,719 $4.90 Food Services 
America Inc

Kathleen M Kinchen

Larimer Land 225 N. Cove 
Dr.

Loveland 7/1/12 $80,000 0.34  15,000 $5.33 Custom On-Site, 
Inc.

Timber Wind Land, 
LLC

Russell Baker

Larimer Land 111 Coronado 
Ct

Fort Collins 7/20/12 $32,500 0.21  8,999 $3.61 Housing Catalyst 
LLC

Cole Herk GRE Holdings LLC Russell Baker

Larimer Land 2314 Nancy 
Gray Avenue

Fort Collins 7/25/12 $25,000 0.176  7,649 Jamestown 
Builders

Realtec 
Commercial Real 
Estate Services

Peter Kast
Matt Patyk

First National Bank Realtec Commercial 
Real Estate 
Services, Inc.

Peter Kast 
Matt Patyk

Larimer Land 6375 Byrd 
Drive

Loveland 8/27/12 $215,000 0.757  32,976 Food Service of 
America

Cassidy Turley 
Colorado

Steve Poole Moke, LLC Realtec Commercial 
Real Estate 
Services, Inc.

Rhys 
Christensen

Weld Land State Hwy 7 
@ Lowell

Erie 7/26/12 $3.5 million 60.48  2,634,508 $1.33 Hwy 7 Equities 
LLC

Karen K. Kramer

Weld Land Siesta Key Dr Windsor 8/23/12 $2.2 million 12.3  535,644 $4.27 Melody Homes Inc CBC Returns, LLC RE/MAX Eagle Rock Ryan Bach

1060 "The Biz"
KRCN 1060 AM • Longmont • Denver • Boulder

KRCN 1060 AM

Your Money

Your Business

Your Health

And More!

http://www.ncbr.com
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County Type Address City Sale 
Date Sale Price Size (SF) Price/SF Price/SF 

(Land)
Buyer 
Company

Buyer’s Broker 
Company Buyer’s Broker Seller Company Listing Broker 

Company
Listing 
Broker

will do more than get you in the know about 
Northern Colorado. When you subscribe to the 

leader in business coverage you’ll also receive a

Subscribe. 
Then fly.

o Yes! I want the 3-year subscription offer (78 issues) at $129.97, including the 
Book of Lists. Upon receipt of payment, I will receive a gift certificate for parking 

at Canopy Airport Parking at DIA.

A 3-Year Subscription to the 
Northern Colorado Business Report

$50
gift certificate to

Denver Internat ional  Airport

A I R P O R T  P A R K I N G

                                                  
Name
                                                  
Title
                                                  
Company
                                                  
Address
                                                  
City/State/Zip
                                                  
Phone
                                                  
Email

Payment method
o Check  o Credit Card  o Money Order

Card Type                                                                      
Card#                                                   Exp.                   
Name on Card                                                                         
Signature                                                                           

Mail or fax form to:
Northern Colorado

 Business Report
P.O. Box 270810

Fort Collins, CO 80527

F: (970) 221.5432

Certificate will be mailed upon 
receipt of payment.

We accept payment by check, 
money order, Visa, MasterCard, 
Discover or American Express.

Three years=78 issues 
subscription rate $129.97

Weld Land Hwy 34 & 
83rd Ave

Greeley 8/15/12 $1.9 million 42.58  1,854,784 $1.05 Noble Energy, Inc. Jon James Trust Llc

Weld Land Liberty Ranch, 
2nd Filing

Mead 7/1/12 $1 million 23.76  1,035,000 $1.00 Lorson South 
Land Corp.

Russell Baker LR Investments, LLC Russell Baker

Weld Land 12556 Weld 
County Road 8

Fort Lupton 9/4/12 $500,000 9  392,040 $1.28 McAda Drilling 
Fluids Inc

Summit Real Estate & 
Marketing LLC

Laura Johnston Dave Finley Pinnacle Real Estate 
Advisors, LLC

Corey Murray

Weld Land Maplewood 
Sub., Filing 5

Frederick 7/1/12 $480,000 3.3  144,000 $3.33 Alliance 
Development, LLC

Maplewood 5, LLC Russell Baker

Weld Land Union Ave @ 
Ebony St

Firestone 8/28/12 $450,000 9.26  403,200 $1.12 Arcadia Holdings 
at Oak Meadows, 
LLC

Bank of Choice CBRE Martin Roth

Weld Land 59th Ave @ 
10th Street

Greeley 9/21/12 $274,315 0.99  43,211 $6.35 Peymor Properties 
LLC

Riverside Real Estate Paul Kuyper 2059 Development 
Llc

Wheeler Management 
Group, Inc.

Ron Randel

Weld Land 313 Dee Rd Johnstown 9/6/12 $208,900 2.59  112,820 $1.85 Carlos William 
Lang

Mejias Invest Inc

Weld Land St Michaels 
Lot 1

Greeley 9/14/12 $10,500 0.103  4,500 Park Place Homes Larry Melton St Michaels Realtec Commercial 
Real Estate 
Services, Inc.

Larry Melton
Mark Bradley

Weld Land St Michaels 
Lot 2

Greeley 9/14/12 $10,500 0.103  4,500 Park Place Homes Larry Melton St Michaels Realtec Commercial 
Real Estate 
Services, Inc.

Larry Melton
Mark Bradley

Weld Land St Michaels 
Lot 3

Greeley 9/14/12 $10,500 0.103  4,500 Park Place Homes Larry Melton St Michaels Realtec Commercial 
Real Estate 
Services, Inc.

Larry Melton
Mark Bradley

Weld Land St Michaels 
Lot 4

Greeley 9/14/12 $10,500 0.103  4,500 Park Place Homes Larry Melton St Michaels Realtec Commercial 
Real Estate 
Services, Inc.

Larry Melton
Mark Bradley

Weld Land St Michaels 
Lot 5

Greeley 9/14/12 $10,500 0.103  4,500 Park Place Homes Larry Melton St Michaels Realtec Commercial 
Real Estate 
Services, Inc.

Larry Melton
Mark Bradley

Weld Land 3003 67th 
Street

Greeley 7/17/12 $10,500 0.103  4,500 Park Place Homes Roxanne Francis St Michaels Realtec Commercial 
Real Estate 
Services, Inc.

Larry Melton
Mark Bradley

http://www.ncbr.com
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Bohemian Foundation

City of Fort Collins

City of Loveland

CSU Ventures

One Tribe Creative

Through their partnership and guidance, the 

first Net Zero Cities Symposium came to life.

October 2012 in Fort Collins Colorado, USA

Saluting those first on the path 
to greater global well-being.

Bohemian Foundation

City of Fort Collins

City of Loveland

CSU Ventures

One Tribe Creative

Through their partnership and guidance, the 

first Net Zero Cities Symposium came to life.

October 2012 in Fort Collins Colorado, USA

Saluting those first on the path 
to greater global well-being.

Avago Technologies
Bohemian Foundation
Brinkman Partners
DaVinci Sign Systems, Inc.
Better Business Bureau of Northern Colorado and Wyoming
City of Fort Collins
City of Loveland
CSU Ventures
Hewlett Packard
Kennedy and Coe LLC
KUNC Community Radio
Neenan
New Belgium Brewing
One Tribe Creative
Rocky Mountain Innosphere
Schneider Electric
Social Media Pilots
Spirae
Telvent
Woodward
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    Nate Heckel          Travis Ackerman        Aki Palmer        Brian Mannlein      Jared Goodman          Russell Baker       Chad Hirschfield       Cole Herk        Jim Palmer           Jason Ells

cassidyturley.com/colorado

Our experienced team is positioned to 
leverage each others’ strengths so that 
our clients get world class service. 
With the expertise to handle the 
intricacies of complex deals, the 
wisdom to accurately advise and 
the tenacity to implement proven 
strategies, you will know that 
you chose the right team for 
your real estate needs. We 
are advocates for our clients 
and passionate about their  
long-term success. 

Northern Colorado Real Estate Experts

Cassidy Turley Colorado

772 Whalers Way, Suite 200 
Fort Collins, Colorado 80525
970.776.3900  PHONE 
970.267.7419  FAX

 Discover Leadership. 

Discover Excellence. 

Discover Success.

Discover Cassidy Turley Colorado.

http://www.ncbr.com

